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Insurance Institute 
Holds 47th Annual 


Conference in N.Y. 


Edward Rochie Hardy, Other 
Prizes Awarded to Top Stu- 
dents in Examination Groups 


NEW PROGRAM IS GROWING 


Walter F. Falk Continues as Presi- 
dent; Dr. Loman and Other Of- 
Geers Are Also Reelected 








The 47th annual conference of the 
Insurance Institute of America was held 
on November 10 at the Hotel New 
Yorker in New York City. Walter F. 
Falk, president of the Institute, pre- 
sided and awarded prizes for 1955 as 
follows : 

Edward Rochie Hardy prize: $50 U. S 
Savings Bond for most distinguished 
graduate of the year, to Donald P. 
Pipino, Vagnozzi Agency, Youngstow~ 
Ohio, and to Don Edgar F'-*’ 
surance Exchange, Eric 


Insurance Institu 


Insurance Institute pri. 
January: Part “A”—I 
Eugene Whittington & 


iy. ymore 
City. Okla. Balt! — de 


Part “B”—Margaret 
lowa Mutual Insurance C 
Iowa, and Gwendolyn R. 
fillin Bros., Inc., Los Angele 
part C”.Geenidivn R. 

George L. Young, Texas Em 
surance Association, Dallas. 

May: Part “A”—William Miller, 
American Foreign Insurance Associa- 
tion, New York, N. Y 

Part “B”’—Richard C. Kline, State 
Farm Mutual, Bloomington, Ill. George 
B. Purchase, Erie Insurance Exchange, 
Erie, Pa., and Mr. Pipino. 

Part “C’—John A. Allen, State Farm 
Mutual Insurance, Lincoln, Neb. 

i Ben S. McKeel prize: Mr. Allen. 


Growth of New Program 


Dr. Harry J. Loman, the executive 
vice president of the Institute. and 
other members of his staff, Robert M. 
Morse and Dr. Edwin S. Overman, re- 
ported on various phases of the devel- 
opment of the new educational program. 
Even though this was only the second 
full year of operation of the new pro- 
gram, the results of the promotion ex- 
pansion for this period have proved to 
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and what they mean 


Spilled salt is a warning 
of evil nearby. Since good 
spirits live to your right 
and bad spirits to your left, 
you must quickly throw a 
pinch of salt over your left 
shoulder to bribe evil 
against doing you harm. 


However, the kind of 
protection most people believe 
in today is that offered by a 
Comprehensive Dwelling or 
Homeowners Policy. (Now 
available in most states.) 
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The General Agents of The United States Life Insur- 
ance Company are well qualified and equipped to give you 
expert personal service in all phases of insurance. For the 
name of your nearest United States Life General Agent 
look in your telephone directory or write to Agency De- 
partment (S.P.) 84 William Street, New York 38, N. Y. 








Prudential To Build 
New Home Office On 
Site Of 3 Old Ones 


Re-development Program Includes 
24-Story Tower Flanked by 
Seven-Story Wings 


COST TO BE $20 MILLION 


Tree-lined Garden Plazas; Dem- 


olition to Start Mid-1956; 
Changes Downtown Newark 


Plans for a $20,000,000 re-development 
and building program for the home 
offices of The Prudential in downtown 
Newark, N. J., were announced over the 
week-end by Carrol M. Shanks, com- 
pany president. 

Focal point of the extensive project 
will be the erection of a 24-story tower 
building set off by tree-lined garden 
plazas. Flanked by seven-story wings, it 
will occupy a block-long front on the 
west side of Broad Street between 
3ank and Academy Streets. The multi- 
million dollar construction program will 
also include the erection of a seven- 
story building at the southwest corner 
of Broad and Bank Streets. 


Built in Two Stages 


Three old Prudential buildings now 
occupy the sites. Demolition of two of 
them will commence about August 1, 
1956, to make way for their modern 
counterparts. Present plans call for a 
two-step construction program. Initially, 
the company will construct the tower 
building and its north wing at Broad 
and Academy Streets, and the seven- 
story building at Broad and Bank. This 
will be followed by construction of the 
south wing of the tower at the north- 
west corner of Broad and Bank Streets. 

Mr. Shanks said the first buildings 
should be ready for occupancy in early 
1959 and the other wing of the tower a 
year or two later. He placed construc- 
tion costs at approximately $20,000,000. 
The new tower building will contain 
400,000 square feet of usable space and 
will provide underground parking facili- 
ties for more than 100 automobiles 

It is planned that its exterior will be 
marble with aluminum-framed picture 
type windows. The main floor lobby will 
be clear plate glass and polished stain- 
less steel. The building will be air-con- 
ditioned throughout and will incorporate 
the most modern office building facili- 
ties available. 


Lobby With Shops; Dining Terrace 


The ground floor will contain an ex 
tensive lobby as well as space for retail 
shops. An enclosed area atop the seven 
story wings will provide a terraced din 
ing room for Prudential emplo ves. 

A driveway running through the full 
width of the rear of the building will 
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Sell both sides 
x" \i= ) of the coin 














Don’t overlook either 





Massachusetts Mutual 
POLICY PROVISIONS | 
or COST FIGURES. a cler 








Both have strong buyer when 
appeal. entry 





Our new Dividend Scale, effective January 1, 1956, 
will further strengthen the already favorable com- 


- riage, 
petitive sales position enjoyed by our representatives and 








forme 
and brokers. Toror 
enter‘ 
' pany’ 
\yeerrrre see eee e Hlustrations per $1,000 of Insurance ------.---+220- next 
sion 
AGES 
AVERAGE ANNUAL NET PAYMENT 25 35 45 wok 
10 Years nts 
Ordinary Life $15.03 $19.79 $29.03. ay. 
20 Pay Life 26.33 31.82 40.24 ne 
20 Years me 
Ordinary Life 13.42 17.78 26.65 Withi 
20 Pay Life 24.73 30.36 38.77 better 
acts 
AVERAGE ANNUAL NET COST Pig 
10 Years . a 
Ordinary Life 1.90 2.30 6.25 he w 
20 Pay Life 1.90 2.68 6.53 1950, : 
20 Veen RETURN OVER COST inf 
Ordinary Life SS 34 4.09 
20 Pay Life 2.84 2.32 1.09 ; 
n ¢ 
Based on 1956 dividend schedule. Illustrative, not guaranteed. oP 
For full information on any plan for any age see the Massachusetts Mutual General Agent in your community. oly 
high ; 
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Goal of Detroit Agency $30,000,000 Annually 


Robert G. Waylett Took Over in That City for North 
American Life of Toronto in 1950; Describes 


Robert G. Waylett, manager in Detroit 
of North American Life of Toronto, is 
making 2 remarkable success in agency 
building. Its production in 1954 exceeded 
$17,000,000. The agency operates only in 
the metropolitan Detroit area. During 
the current year it opened a sub-office in 
Northwest Detroit and expects to add 
three other sub-offices. Foreseeable ob- 
iective of the agency is to pass $30,000,- 
0) of new business annually. 

The North American Life has not 
operated widely in the U.S., but has 
been licensed in Michigan for 55 years. 
It wasn’t until 1950 when Mr. Waylett 
became manager that the Detroit agency 
really began to go places. 


Began in Insurance as $40 Clerk 


Mr. Waylett entered life insurance as 

aclerk for another Canadian company in 
is Toronto home office in March, 1936, 
when he was 19 years old. His salary: 
4 a month. His initial task was the 
entry of new business and commissions, 
yith subsequent settlement, in large 
ledgers in the agency accounts depart- 
ment. After two years in Toronto he 
was sent to Winnipeg in February, 1938, 
to understudy the cashier. A year later 
he moved to Regina, Sask., Canada, as 
branch manager. That job, plus a mar- 
riage, occupied him until March, 1940, 
when he enlisted in the Canadian Army, 
served more than four years overseas 
and returned to Canada in 1945 to his 
former company becoming cashier of the 
Toronto branch for a month and then 
entered the field. He made the com- 
panys production club in 1945 and the 
next year became interested in the pen- 
sion trust field. 


Joins North American Life 


On November 1, 1946, he moved to 
North American Life as pension sales 
supervisor to exploit the field of special 
Group annuities for smaller businesses. 
‘In this area,” he said to The Eastern 
Underwriter, “we were most successful 
aid became the leading underwriters in 
number of cases of such plans in Canada. 
Within two years we were. completing 
better than two Group annuity con- 
tracts per week on the average and this 
source of business represented 40% of 
the company’s new volume of business.” 
The company in 1949 transferred his 
attivities into a more general area and 
he was sent to Detroit on January 1, 
1990, assuming management of its agency 
there which was producing at a rate of 


less than $1,000,000 a year. 
Concept of the Agency 


In discussing the progress of the agen- 
y from 1950 Mr. Waylett said: 

‘The concept of an agency with which 
our home office was in concert was for 
tigh average policies from high average 
producers with a consequent small physi- 
al agency of large volume. Our com- 
petitive rates were very adaptable to this 
jective. On examination it was agreed 
‘tat abnormal physical facilities would 
Xe required together with greater than 
wal agent services. 

‘The agency plant was reorganized 
0 provide large, well-furnished offices 
‘or each representative together with 
tnusual secretarial services. Agents were 
‘icouraged to operate at maximum pres- 
lige levels and to be, in actual fact, 
‘parate contractors. Substantial effort 
Wa made to service pension business 
‘om corporations and special new rates 
‘nd contracts prepared. A considerable 
thange was to adopt a U.S. type of 
vested commission contract and to serv- 
ce brokerage business contrary to for- 
mer company practice. 

Several experienced and inexperi- 
‘wed men entered the agency and dur- 


How Agency Operates 


ing 1950 we led all agencies in the com- 
pany with 4% million of settled business. 
In 1951 this increased to 10% million, 
in 1952 to 12 million, 1953 to 14% mil- 
lion and 1954 over 17 million.” 


Some of Agency’s Stars 


Commenting upon some of the agen- 
cy’s leaders Mr. Waylett said: 

“The man who has produced the 
largest volume of business in the agency 
has averaged over $3 million yearly, 
almost exclusively from pension trust 
business. He occupies some 1,700 square 
feet of space with two other men and 
three girls working in his offices. Fred 
B. Ensminger, doing business as Pension 
Funds Co., is now contemplating extend- 
ing his operations and presently has 
facilities in outstate Michigan which 
he has just established. He is a life 
and qualifying member of 'MDRT. 

“The senior, in point of service of 
our men, is Hugh R. Purdy, also a life 
and qualifying member of MDRT. With 
the company since 1933, he has pro- 
duced much in excess of $1 million each 
year for the past few years. 

“Lantz L. Mackey, CLU, well known 
to many in the insurance fraternity, is 
a life and qualifying member of MDRT. 
For the first time in his or our experi- 
ence Mr. Lantz went over $1,750,000 in 
January, 1955, to cap off an outstanding 
record of volume and premium over the 
past five years. Of this January figure 
all of the coverage was Ordinary insur- 
ance, including a case for $1 million on 
one life. 


“Walter R. Cavanaugh, CLU, came 
to this agency in December, 1951, to be 
associated in management. For _ six 
months he worked strenuously preparing 
training programs, hiring and helping 
men and at that time decided to return 
to full-time field underwriting. He is 
paying for more than $2 million a year. 

“Several younger men are producing 
at high levels: Fred W. Fountain, CLU, 
who has qualified for MDRT the last 
two years; Verne Romzick, who was 
associated with Pension Funds Co., and 
whom we lost this year to General Mo- 
tors Corp.; and Gordon R. Meisner, who 
came to us from law school and who 
has averaged over $700,000 per year and 
is now running at $100,000 a month. 

“The agency over-all has currently 17 
full-time agents, who favor us with their 
business. These men will provide some 
$14,000,000 of business to us this year. 
Five of the 17 have been associated with 
the agency for less than one year. 

“We maintain a fairly extensive Group 
department (pensions) and a program- 
ming department. The sub-agency has a 
sales consultant in Arthur M. Ciagne. 
We have no further management at this 
time. We supply 14 secretaries to do 
purely agents’ records, servicing, propo- 
sals, etc. In our opinion the two great- 
est factors in the underwriter’s success 
are freedom from routine and concen- 
tration on time in the field. 

“The agency average policy exceeds 
17,000. We have four cases for one mil- 
lion or more on one life written in the 
past three years. We do little financing 





Huber Agency Estate Planners Forum 


Will Be held at the Plaza, November 23; Lecturers Include 
Solomon Huber, Mark H. Johnson, Laurence J. Ackerman, 
Arnold J. Hoffman, Robert A. Anthoine, Milton Young 


The Annual Estate Planners Forum of 
Solomon Huber agency, New York, Mu- 
tual Benefit Life, which over the years 
has become a potent factor in cementing 
relations with the legal, accounting and 
trust professions will be held in the 
grand ballroom of the Plaza on Novem- 
ber 23. Lecturers for this 13th meeting 
this year in addition to Mr. Huber in- 
clude Mark H. Johnson, Laurence J. Ac- 
kerman, Arnold J. Hoffman, Robert A. 
Anthoine and Milton Young, all noted 
lawyers, educators and authors of tax 
and estate planning material. 

Guests will be received at luncheon at 
noon before formal proceedings get un- 
der way. ‘A reception at 5:15 p.m. will 
conclude the affair. ; ‘ 

By popular request the Estate Plan- 
ners Forum will take another look at 
the problems incident to the disposi- 
tion of a business interest by contract 
effective at death in the light of the 
1954 Code, the regulations and recent 
rulings. The pitfalls which await the 
unwary or unsophisticated who partici- 
pate in “Buy and Sell Agreements,” as 
they are popularly known, are many and 
varied. It is anticipated that selected 
facets of interest in this respect will be 
thoroughly explored in the lecture and 
discussion periods, which will be built 
around hypothetical situations. | ; 

The 1954 Code is having a decided im- 
pact on the sale of a business interest. 


‘Sections 302 and 318 dealing with stock 


redemption and the partnership sections 
will be thoroughly explored. 


Formal Program 

The formal program has 
nounced as follows: 

Introduction to Buy and Sell Agree- 
ments: The Place of Life Insurance, 
Solomon Huber; A New Look at Valu- 
ation: Code-Case Rulings, Laurence J. 
Ackerman; Impact of Sections 302 and 
318 of the I.R.C. on Hypothetical Situa- 
tions: New Look! Arnold J. Hoffman, 
with Robert Anthoine, Milton Young; 
Impact of Section 736 on a Hypotheti- 
cal Situation: New Look! Mark H. 
Tohnson; Salary Continuance after 
Death to Beneficiary of Employe: A 
Quick Look at a Hypothetical Situation, 
Milton Young. 

A general discussion period will fol- 
low. 

Generally attended by over 350 guests, 
the attendance at the forum is being 
restricted in number in order to allow 
for a more intimate question and an- 
swer session. In their formal invitation 
and in the program as well the Asso- 
ciates indicate that they charge no fees, 
draw no legal documents and _ specifi- 
cally direct their memoranda or estate 
reports to the attorney professional ad- 
visors of every client. They point out 
that in a sense the work of the Asso- 
ciate as an estate planner is preliminary 
and stress that the recipient of the fact- 
finding data and the report is the 
client’s legal counsel who then makes 
the final decision and drafts whatever 
instruments may be required. 


Huber Agency Records 
The Huber Agency has compiled some 


been an- 





ROBERT G. WAYLETT 


and our losses are of no significance over 
the whole six year period. 

“Perhaps the main contribution that 
the company and the agency have made 
is the constant open mind to new poli- 
cies, changing rates and commissions. 
Every endeavor is made to follow up 
carefully on underwriting and see that 
irritations as 


as many possible are 
avoided.” 

His Philosophy 
The agency, continued Mr. Waylett, 


has this principle: “The agent earns our 
living; we must deserve it. In order to 
do so we have to keep him operating 
where his success is—in the field. Serv- 
ices in the office achieve this. A life 
insurance salesman must be a high type 
man and a successful one. He must earn 
far above average income and must be 
treated and respected accordingly. Un- 
less he has a potential of $1,000,000 of 
production and current results of at least 
half a million he is better off in another 
business.” 

As to recruiting he says: “To my mind 
the process of agent selection must begin 
by finding men with deep anxiety for 
money and prestige. There must be a 
great desire to sacrifice in order to 
achieve these goals. Next, the man must 
have an agile mind and imagination in 
order to prospect well and recognize ‘life 
insurance situations.’ He must then have 
the appearance, address, and personality 
to move into a profitable area of pros- 
pects. With this background and the 
underwriter’s willingness to study and 
improve, we must give him ego recog- 
nition and the surroundings to exploit 
his potential.” 
records. Among its members who have 
qualified for the Million Dollar Round 
Table are David Adelman, Carl Spiro, 
Jack D. Garfunkel, Martin K. Gunz and 
Tack Rudolph. Mr. Adelman, who is a 
life and qualifying member, has served 
as chairman of the New York Round 
Table. The CLU movement is well rep- 
resented by William L. Boyce, Lawrence 
Weber, Wilfred J. Manzo, Victor R. 
Goldberg, Albert G. Rosch, Martin K. 
Gunz, Jack D. Garfunkel, Louis R. Mil- 
ler, Ralph Szabo and Mr. Huber who 
has taught CLU classes and is on the 
staff of the New School for Social Re- 
search. 

Associates who have served on the 
teaching staff of the New York Life Un- 
derwriters Training Course include Irv- 
ing Levine, Victor R. Goldberg, 
Ralph Szabo, Louis R. Miller, Tack D. 
Garfunkel and Mr. Huber. This year 
three Associates are serving as LUTC 
teachers: Irving H. Levine, Lester Dan 
ziger and Ralph Szabo who is a six-year 
veteran instructor. 

For the last several years an agency 
member new to the business has been 
the recipient of company awards as the 
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New Home Office Building of Federal Life of Chicago 
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Members of .the executive, program and nominating committees of the 1956 
Million Dollar Round Table held meetings last week aboard a ship on which the Federal Life of Chicago announces the feet of floor area, a substantial increase 
MDRT will hold its 1956 convention. The ship is the Swedish American liner awarding of contracts for the construc- over the space now occupied by the 
Kungsholm which will sail with the MDRT on May 16 next. This will be the first tion of a new home office building to company in its present building at 1(@ 
large insurance convention on a ship since Equitable Society chartered the Beren- cost approximately $1,650,000. The build- North Michigan Avenue. The land are, 
ing will be two stories and basement, will permit an expansion to more than 
and will be located in the northwest sec- four times the floor area of the building 







es _ nn. | |... me 






garia for a trip to Bermuda some years ago. 










Seated, left to right—Fraser Deacon, Canada Life, Toronto; George B. Byrnes, “. : : bei d 
New England Life, New York, past MDRT chairman; William D. Davidson, tion of Chicago. It is located on five now being started. . ! 
Equitable Society, Chicago; G. Nolan Bearden, New Englz and L ife, Beverly Hills, Cal. and a half acres of land at 6100 North It is to be of basic reinforecd con- 
Standing: Robert U. Redpath, Connecticut Mutual, New York; Gerard B. Cicero Avenue, one block north of Pet- crete columns and slabs. The entrance 
Tracy, Johnson & Higgins, brokers, New York; Robert E. Castelo, Northwestern erson and running between Cicero Ave-_ will be framed in granite while the gen- , 






ee arf my “te ee te ‘e gy 8 et eg labo nue and Edens Highway. The building eral exterior will be in lannon_ stone 
ae oy » imon, Penn Mutua 1icago , James rvine, Jr., Nationa re O Be > ? 4 . 4 
Vermont, Chattanooga; Arthur F. Priebe, Penn Mutual, Rockford, Ill., chairman, 3 scheduled to be completed in the nis gee pm pate and Windon 
MDRT: William B. Hardy, New England Life, Cincinnati; Nathan H. Burgheim, ¢@tly spring of 1957. ee e of aluminum. All ea 
Northwestern Mutual, St. Louis; I. H. Brewster, Phoenix Mutual, Pittsburgh ; The structure will set back approxi- dows will be of Solex glass to provide 
Vincent A. Miletti, Northwestern Mutual, Newark; Robert S. Albritton, Provident mately one hundred feet from the street maximum efficiency of lighting and in- 












































































































Mutual, Los Angeles; Howard D. Goldman, Northwestern Mutual, Richmond, 3 sulation. The fl f t ; 
Daniel H. — New York Life, Boston; A. N. Smith, II, Northwestern be «4 to the entrance on Cicero Avenue. It rege ‘ ne ge ” ny a wom : 
Charlotte. N. C.; Clayton Mammel, Farmers & Bankers, Wichita, Kan. will have approximately 70,000 square @"¢ Stairways will be of terrazzo, ani : 
fi i working spaces of linotile. The building - 
; —— will be air conditioned throughout and it 
John Hancock Appoints have modern lighting and _ acoustical bu 
L. P. Stevens William Kohn treatment. A_ distinguishing feature of 
‘ oie” # ey ee EAAPIRE CAN FURNISH YOU.-- the new building will be twin time and 
o1Nnt oO 10 _ ss S as e 
dis agua ser te Masece Couns bie temperature signals on the penthouse 
the John Hancock, has been peat the tools to do a completely efficient job for your clients. For Ciee yor will be visible from both 
by Frank B. Mz “sg vice president, dis- icero Avenue and Edens Highway, two 
trict agencies. Mr. Stevens has been a" example — EMPIRE’S NEW LOW RATE MORTGAGE main thoroughfares in that section of all 
pervisor in the upper New York an mat “19 the city. The grounds will be completely 
western New England region. William CANCELLATION POLICY guarantees a family’s stay landscaped. There will be two parking tra 
Kohn, assistant district manager at Al- in their home, while the mortgage moves out! lots, one for guests and the other for J ¢xi 
bany, N. Y., will succeed Mr. Stevens i £48 employes. Both lots will be bordered by 7 
as regional manager, If you are considering a General Agency, and are interested trees and shrubs. a: [on 
Mr. Stevens joined the John Hancock , y ‘ . 8 gency, The new location was selected within , 
in 1918 as a clerk in Providence, R. I. in territory in New York, Ohio or Virginia, write to: the Chicago city limits to retain the ™ 
After serving in various field clerical company’s identity with the city of Chi- Bre 
positions over the next few years, he cago, which has been its home office nor 
began his sales career. In 1937, he was MORGAN O. DOOLITTLE, DOUGLAS S. FELT, location during its more than 55 years foo 
appointed district manager at Bridge- Piestdene OR Director of Aguacies of business life. At the present time 200 
port, Conn., wie in 1940 was appointed the company has approximately $250, 
regional supervisor. 000,000 of life insurance in force, ani bac 
Mr. Kohn joined the company as an EMPIRE STATE MUTUAL LIFE INSURANCE CO. more than $3,000,000 in annual accident run 
agent in Albany in 1941. He later served J and health premiums. It has approxi: T 
as assistant district manager at Troy amestown, N. Y. mately 400 hundred agents operating" 
and was transferred in the same capacity 18 states, and more than 200 peoples” 
to Albany in 1948 its home office staff, are} 
arez 
= T 
> will 
footed, faked, Mf 
MCTUAL/ LIFE INSURANCE COMPANY wore, £178 insurance compat corn 
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ing 
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Architects’ concept of redevelopment program of home office buildings of the 


Prudential Insurance Co. on Broad Street, 


Newark, N. J. A 24-story building 


flanked by terraced seven-story wings and tree- lined garden plazas, will be erected 


on Broad Street between Bank and Academy Streets. 
west corner of Broad and Bank Streets, 
building which Prudential w ill erect at the same time, replacing Prudential’s 


building erected in 1892. 


Prudential Buildings 


(Continued from Page 1) 


allow off-the-street deliveries. Its en- 
trance will be from Academy Street and 
exit at Bank Street. 

The building will have a 187-foot front 
on Broad Street. The tower section will 
have an 89-foot front; the south wing at 
Broad and Bank, a 72-foot front; the 
northwing at Broad and Academy, a 26- 
foot front. The main structure will be 
200 feet deep. The wings. will be set 
back from Broad Street and each will 
tun to a depth of 105 feet. 

The set backs will provide space for 
the garden plazas, an innovation in 
architectural planning in downtown 
areas of New Jersey cities. 

The garden plaza at the south corner 
will front 72 feet on Broad Street and 
4 feet on Bank. The plaza on the north 
corner will have a 26-foot front on 
Broad and 54 feet on Academy. They 
will occupy about 20% of the total build- 
ing site, 

An additional plaza on the southwest 
corner of Broad and Bank Streets will 


set off the other new structure which 
teplaces the 1892 Prudential Building. 
is building will have a frontage on 
Broad Street of 55 feet and run to a 
depth of 170 feet. Its plaza will be 44 
feet on Broad and 54 feet on Bank. 
Architects for the projected building 


Shown on left, on the south- 
is architects’ version of another modern 
oldest 


are Voorhees, Walker, Smith & Smith, 
101 Park Avenue, New York City. 


Now Occupies Seven Buildings 


When Prudential was founded in 1875, 
its first headquarters consisted of a 
small basement office on Broad Street. 
Seventeen years later it erected the 
Main building, then the largest office 
building in New Jersey. Through the 
years, a continuous increase in business 
led to the erection of other home office 
buildings. 


The company now occupies 
seven buildings, the most modern of 
which is an_ 18-story brick-surfaced 


structure on Washington Street. It was 
completed in 1942. During World War 
II it served as the headquarters for the 
Army’s Office of Dependency Benefits. 

During the post-war years, the com- 
pany has been engaged in an extensive 
decentralization program which has re- 
sulted in its constructive impressive re- 
gional home office buildings in Los An- 
geles, Houston, Jacksonville, Minneapo- 
lis and Chicago. The Chicago building, 
now nearing completion, will be for- 
mally opened next month to join the 
four other regional headquarters already 
in operation. The company also main- 
tains a Canadian head office in leased 
quarters in the Bank of Nova Scotia 
Building at Toronto. 





Pru Adds to L. A. Building 


Los Angeles—Contract for construc- 
tion of a new $2,000,000 wing for the 
Prudential’s Western home office, 5757 
Wilshire Boulevard, was awarded to the 
William Simpson Construction Co. 
Ground breaking is scheduled for next 


NALU Building Fund 
Committee Conferences 


MEET WITH LOCAL ASS’N HEADS 


Chairman Cleeton, Other Committee 
Members, Discuss Financial Needs 
To Complete Memorial Building 








The National Association of Life Un- 
derwriters’ campaign to raise funds 
among its membership to pay for the 
construction and furnishing of its planned 
Washington, D. C., headquarters build- 
ing has taken on new impetus. 

A new phase of NALU’s fund raising 
effort began last week in Portland, Ore., 
when Charles E, Cleeton, CLU, of Los 
Angeles, chairman of the Association’s 
Memorial Building Fund Committee, held 
a conference with officers of local asso- 
ciations in the state of Washington, 
Oregon, and Idaho. 

Joining Mr. Cleeton at this meeting 
in acquainting the local leaders with the 
financial requirements necessary to com- 
plete the NALU Memorial building were 
Herbert A. Hedges of Kansas City, Mo., 
and NALU Trustee Gordon V. Hockaday 
of Spokane. 

Messrs. Cleeton, Hedges, and Hocka- 
day briefed the assembled “wheelhorses” 
on the role they will play in ensuring 
financial participation by all local asso- 
ciation members. In addition, they dis- 
played various fund 
literature available for the membership- 
at-large, 
the headquarters building. 

A similar regional conference will be 
held in Houston on November 12 for 
local association leaders in the south- 
western states. Additional regional meet- 
ings are set for other parts of the coun- 
try and will be announced in the near 
tuture. 

Mr. Cleeton and his building fund 
committee—which numbers such distin- 
guished NALU leaders as Grant Taggart 
of Cowley, Wyo., Osborne Bethea of 
New York City, John D. Marsh of 
Washington, D. C., and Mr. Hedges— 
are optimistic that the new NALU cam- 
paign for funds will be a complete suc- 
cess. 

“There is every hope,” Mr. Cleeton 
told the Portland gathering, “that our 
new headquarters will be dedicated debt 
free come September 1956.” 

NALU’s new headquarters will be lo- 
cated on the corner of CC and 22nd 
Street in Washington, D. C. It is direct- 
Iv across from the planned new State 
Department building and adjacent to the 
American Pharmaceutical Association, 
The building will be three stories in 
height, 126 feet in length and 60 feet in 
width. It will contain approximately 
17,000 square feet of usable office space 
for NALU and its tenant, Life Under- 
writer Training Council Tt will be paid 
for by contributions of NALU members. 

The building thas been designed by 
Pereira and Luckman, famed West Coast 
architects, to be memorial in character, 
but yet utilitarian and practical. It will 
commemorate the part played by the 
life insurance salesman and the institu- 
tion of life insurance in the nation’s 
socio-economic life and, at the same time, 
will be a workshop for NALU’s head- 
quarters staff. 


pieces of raising 





week, and the new addition will be com- 
pleted in approximately 12 months, it is 
expected. The new wing will be 60 by 
160 feet and will be 10 stories high, and 
provide more than 100,000 square feet of 
office space. 

Harry J. Volk, vice president in charge 
of the Western operations of the Pru- 
dential, said that the additional office 
space is necessary because of the growth 
of insurance in force, which had in- 
creased from $2,600,000,000 when the 
Western home office was opened seven 


years ago, to $5,600,000,000 at present. 


as well as final renderings of ° 


TWO NEW GENERAL AGENTS 





T. W. Despart and W, R. Waite Named 
by Monarch Life Respectively for 
Portland, Me. and Rutland, Vt. 
The promotions of Thomas W. Despart 
and William R. Waite to the rank of 
general agent in the Monarch Life of 


Springfield have been announced by 
Agency Vice President Raymond C. 
Swanson. Following the Monarch pat- 


tern both Messrs. Despart and Waite 
started with the company as field under- 
writers and attained their new posts 
through participation in Monarch’s man- 
agement training program. 

Mr, Despart, a Monarch representative 
since 1946, is now general agent at Port- 
land, Me., where he heads an enlarged 
field force working out of the company’s 
Maine-New Hampshire agency. He start- 
ed as supervisor in the Albany agency 


under General Agent Verne G. Edg- 
cumbe. ; 
Mr. Waite now has charge of the 


Vermont-New Hampshire agency as gen- 
eral agent in Rutland, Vt. Joining Mon- 
arch as a field underwriter there in 1948, 
he later was advanced to supervisor and 
did an outstanding job as head of the 
agency force “ar the sudden death of 
General Agent Edward F. Osgood last 
spring. 


BMA Concludes Series of 
Regional Sales Meetings 


3usiness Men’s Assurance, Kansas 
City, recently concluded a series of re- 
gion: al sales meetings held prior to the 
company’s special November sales cam- 
paign. 

The practice of dedicating November's 
sales effort to BMA’s founder, the late 
W. T. Grant, originated in 1920 and each 





November since then has been known 
as Grant Month. This year every BMA 
salesman is honoring Mr. Grant. 


Theme of the meetings was sales on- 
portunities created by the new Life In- 
surance Rate Manual which became ef- 
fective October 15. Principal changes 
included in the Manual are: 


Life insurance plans are offered in 
three series—Ordinary series in which 
the minimum contract is $1,000; special 
series, minimum contract $2,500; and 
preferred series, minimum _ contract 
$10,000. 

Two new contracts, preferred 30 pay 
and preferred whole life, are now of- 
fered in the preferred series, minimum 


$10,000 face amount. They are issued on 
a 3% reserve basis with a guaranteed 
rate of interest under all settlement op- 
tions of 214% plus excess interest as de- 
clared by the board of directors. 

Another new feature is increased flexi- 
bility of the family income supplement, 
which now provides $10 to $40 of 
monthly income for each $1,000 of basic 
contract up to a maximum Family In- 
come period of 30 years. 

The maximum disability income bene- 
fit issued with BMA life insurance con- 
tracts has been increased to $250 a 
month. The maximum monthly income 
provided under BMA retirement annuity 
contracts has been increased to $1,000 
Special class premiums for impaired 
risks are quoted up to Table 16. 

In addition to the new contracts and 
liberalization in coverage, the manual 
also includes rate reductions on most 
plans at most ages. 


Sid Marean Dies at 55 


Sid Marean, president of the Cincin- 
nati, CLU Chapter, died this week of a 
heart attack. Mr. Marean, who was a 
regional director (middle eastern re- 
gion) of the American Society, was 55. 

Since 1943, Mr. Marean had been an 
independent broker in Cincinnati. He 
was a life member of the Million Dollar 
Round Table and was active in the 
Cincinnati Association of Life Under- 
writers. He attained his CLU desig- 
nation in 1936. Mr. Marean was cur- 
rently serving on two committees of the 
American Society, the planning commis- 
sion and the chapter activities com- 
mittee. 
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AFL President Meany on 
Union Labor Life Board 


Miller of Washington 
MEANY 


GEORGE 


Matthew 
Life, has an 
American Fed- 
George 


General Executive Chairman 


Woll of 


nounced the 


Union Labor 
election of 
eration of Labor President 
Meany to the company’s board of direc- 
tors and executive committee. 
was elected president 
Federation of Labor 
in 1952 succeeding the late William 
Green. For 12 years previous to that 
time he served as AFL secretary-treas- 
urer, being that post after 
service as president of the New York 
State Federation of Labor. 
\ native of the Bronx, 
dent Meany entered the 


George Meany 


1 
} 


of the American 


selected for 


N. Y. Presi- 
ranks of Or- 


ganized Labor as a_ plumbers’ helper 
while still in his teens. Despite his 
youth jhe earned the post of business 


agent of his Plumbers Local No. 463 
in the Bronx. As a delegate of his union 
he attended Plumbers International con- 
ventions and the State and National 
Conventions of the American Federa- 
tion of Labor 

His election to the board of directors 
and executive committee of Union Labor 
Life coincided with ceremonies in Wash- 


ington where Archbishop Patrick A. 
O’Boyle presented to Mr. Meany the 
1955 Laetare Medal from the University 
»f Notre Dame for “his conspicuous lead- 
ership in the ranks of labor and_ his 
practical Christian life.” 

George Meany joins the fifteen-man 
executive committee and_ thirty-man 


hoard of directors of a company that 
in the 28 years from its found- 

by the AFL, now holds over three 
a billion dollars in trust for 
ts policyholders. Union Labor Life was 
founded by the affiliated trade unions of 
the American Federation of Labor. The 
pioneer in 


space of 


quarters of 


mpanyv was a promoting, 
negotiating. planning and administering 
health and welfare plans for trade 


unions 


A. N. Culling Advanced 


Advanced to the rank of assistant 
vice president of Pacific Mutual Life 
is A. N. Culling, CLU. The appointment 
was announced by Asa V. Call, Pacific 
Mutual president 

Mr. Culling heads the 
tration department of 
with respons pope for 


agency adminis- 
Pacific Mutual, 
control and su- 
financial mz utters, 


pervision of all agency 
workine directly with the agency vice 
president. Fred S. Sibley. 


With Pacific Mutual for 25 years, Mr. 
Culling has advanced steadily through 
various responsibilities in the company’s 
auditing, renewal and policyowners’ serv- 
ice departments as well as in agency 
work 





Van Urk Agency Supervisor 

Thomas V. Lloyd, Jr., CLU, has been 
appointed life supervisor of the Fred 
T. Van Urk agency of Mutual of Omaha 
and United Benefit Life of Omaha, 
Philadelphia. 

A veteran life underwriter, Mr. Lloyd 
has some 20 years’ experience in the 
field. His career, prior to joining the 
Van Urk agency, includes service as 
assistant district manager and as gen- 
eral agent for other life insurance com- 
panies. 


INSTITUTE 


JOIN CONTROLLERS 
John W. Clarke, vice president, actu- 
ary and controller, Pan-American Life, 


New Orleans, and Wesley S. Bagby, 
controller, Pacific Mutual Life, Los An- 
geles, have been elected to membership 
in the Controllers Institute of America. 

Established in 1931, the Institute is a 
non-profit management organization of 
controllers and finance officers from all 
lines of business—banking, manufactur- 


ing, distribution, utilities, transportation, 
etc. The total membership exceeds 
4,400. 


Northwestern Nat’! Gains 

New business for the first ten months 
of 1955 which exceeds the entire year, 
total of 1954 is reported by Northwest. 
ern National Life. 

New Ordinary insurance written to. 
taled $121,686,000 for the first ten months 
of this year, compared with $109,024.09 
written in the 12 months of 1954, 

October new Ordinary business of 
$20,653,000 exceeded by 26% any preyj.- 
ous month in the company’s 70-year 
history. 
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Conn. General Liberalizes 
Aviation Underwriting 


Connecticut General Life, Hartford, 
announced that it will now offer life 
insurance at standard rates to pilots and 
crew members of scheduled airlines and 
to many private pilots. 

“Qur decision,” said President Frazar 
p. Wilde of Connecticut General, “re- 
flects the continuing statistical study of 
the safety of air travel that we have 
maintained since the early days of fly- 


ing, and our faith in the continued im- 
provement of air safety. “Today the 
safety record is so satisfactory that it 
is possible for us to extend life insur- 
ance to men and women who fly on the 
scheduled lines as a profession on the 
same terms as we do to any other occu- 
pational group.” 

The standard rates will apply to pilots 
ond crew members of United States air- 
lines which thave flown scheduled routes 
for two years or more. They will also 
be available to private pilots who meet 
company standards of aviation experi- 
ence and flying activity. 


Hear W. Rankin Furey 


W. Rankin Furey, president, Berkshire 
Life, recently addressed the Pittsburgh 
General Agents and Managers Associa- 
tion. Subject of his talk was, “If I Had 
a Second ‘Chance.” 

Mr. Furey was born in Pittsburgh, and 
his father was agent and general agent 
for Berkshire in that city for over 50 
years. The father was succeeded as gen- 
eral agent in Pittsburgh by W. Rankin 
Furey, who served in that capacity until 
going to Berkshire’s home office in 1943. 





m® DIVIDENDS INCREASED 


Another half-million dollar jump in dividends, effective January 1, 1956 — 
representing an average increase of approximately 7%. 


» 


NEW SUPER-COMPETITIVE POLICY 


MAJOR PROTECTIVE LIFE — $25,000 minimum, Whole Life plan with 
standard benefits. Issued ages 0 to 70—even higher ages considered. Issued 
to 500% mortality. Exceptionally low cost makes ‘Major Protective’ one 
of the top buys in the life insurance industry. 


SPECIAL RATES FOR WOMEN 


‘Major Protective” issued to women at rated ages three years younger than 
men! The ideal contract for estate situations where wife-insurance is 


indicated. 





$500,000 LIMIT — FULL RETENTION 


Phoenix Mutual’s maximum company limit is now $500,000 without 
re-insurance on standard risks under permanent plans for ages 0-70. Photo- 
static issue available for this limit. 





$100,000 DOUBLE INDEMNITY LIMIT 


Company limit for Double Indemnity increased to $100,000. This limit 
applies to corporate as well as personal cases. 


HARTFORD, 


UTUAL 


CONNECTICUT 








Commonwealth’s New Bldg. 





Formal dedication ceremonies for the 
Commonwealth Life’s new headquarters, 
the Commonwealth 
ville, Ky., were attended by over 2,000 
Commonwealth 


Building, in Louis 


stockholders, employes, 
and their wives. 

Speakers at the dedication of the new 
home office building, November 13, in- 
cluded Morton Boyd, president of the 
Lawrence Wetherby, Gover- 
Andrew Broaddus, 
H. Goebel, In- 
surance Commissioner of Kentucky, and 
Holgar J. Johnson, president of the In- 
stitute of Life 

Commonwealth Life serves an eight- 


company; 
nor of Kentucky; 
Mayor of Louisville; S. 


Insurance. 


state area from the Great Lakes to the 
Gulf Coast, with 72 field offices in In- 
diana, Ohio, Kentucky, Tennessee, West 
Virginia, Mississippi, and Alabama. 


Ray Martin Retires After 
40 Years With Home Life 


Ray Martin, manager at Champaign, 
Ill., for Home Life of New York, was 
honored recently on his retirement after 
more than 40 years with the company. 
He had been manager of the Champaign 
agency since 1942. 

Mr. Martin was hailed on his retire 
ment in special ceremonies at the insur 
ance company’s New York home office 
Among events highlighting his retire 
ment day, which also was his 65th birth 
day, was a luncheon at the Bankers Club 
attended ‘by senior company officers. 

At the luncheon President William P. 
Worthington presented the veteran man- 
ager his retirement pin and first annuity 
check under Home Life’s security bene 
fits program. Mr. Worthington lauded 
Mr. Martin’s record with Home Life 
and noted his contribution to the com 
pany’s progress over the years. 

Also present at the luncheon was Wil 
liam J. Cameron, retired chairman of the 
board. Mr. Cameron reviewed ‘his long 
association with the Champaign manager, 
dating back to 1917, and spoke of the 
warm bond that exists between 
and Mr. Martin. 

\ hand-tooled leather folio for pic 
tures and clippings was presented to Mr. 
Martin on behalf of the Home Life 
Managers Association by Raymond C. 


him 


Ellis, New York manager. John H 
Evans, vice president and manager of 
agencies, turned over to Mr. Martin 
scores of congratulatory letters from 


Home Life friends. 


Indianapolis Life Record 

Indianapolis Life’s sales volume during 
October was the largest of any October 
in the company’s history and reflected a 
7 i Sales for the 


27% gain over last vear. 
first ten months of 1955 were 19.50 
ahead of last year. 

The Nate Kaufman Agency, Shelby 


ville, Ind., was the leading agency during 


October, while Jack Peckinpaugh, Mun 
cie, Ind., was the top individual producer, 
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Two members of the legal staff of 


National Life and Accident, Nashville, 


E. M. HAYWOOD 


E. M. Haywood and A. M, Griffin, Jr., 
have been advanced to assistant counsel, 
investments, and C. A. Craig II, formerly 
an administrative assistant, has been pro- 
moted to manager of the company’s sales 
development division. 

A native Tennessean, Mr. Haywood is 
a graduate of Cornersville High School 
and Cumberland University and joined 
National Life’s legal department in 1947. 
Prior to that, he had spent three years 
in the U. S. Air Force with extensive 





C. A, CRAIG If 


service in the China-Burma-India_ the- 


atre. He is a member of the Nashville 
and Tennessee bar associations. 
Mr. Griffin was born in Nashville, 


graduated at Central High School and 
also the YMCA Law School. Prior to 
his association with National Life which 
began in 1942, he was located in Bir- 
mingham whiere he served as title attor- 
ney for another insurance company, and 
later was engaged in private practice in 
Nashville, having been associated with 
the firm of Walker and Hooper. He 
served in the Navy for two years during 
the last war, returning to the company 
at the end of 1946. 

Mr. Craig who becomes manager of 
sales development, joined the company 
as an agent in San Antonio immediately 
after his graduation at Vanderbilt Uni- 
versity in 1951. He was later transferred 
to Los Angeles and then to Beaumont 
where he established an all-time indi- 
vidual record for the company with more 
than a million dollars of personal pro- 
duction in the year 1952. 

Mr. Craig was made a field superin- 
tendent at the beginning of 1953 and in 


Haywood, Griffin, Craig Advanced by National L. & A. 


1954 was transferred to the home office 


as an administrative assistant in 


A. M. GRIFFIN 


’ 


JR. 
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the participating department on the pro- 
ceeds of policies left with the company 
and on dividend accumulation will con- 
tinue to be 3% for all interest payments 
falling due in 1956, except where a 
higher rate is guaranteed. 

In the non-participating department, 


the rate of interest to be paid on funds 
held by the company will also be 3%, 





sales development division, which he except where a higher rate is guaran- 
now heads. teed. 
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QUITABLE LIFE INSURANCE 
OF IOWA 


Ss 


are increased and made more 
profitable through use of the 
Company's unique Family In- 
come Sales Kit. This Kit, come 
plete with a phonograph train- 
ing -record,:..contains all the 
materials needed’ to make a 
-convincing Family Income pres- 
‘entation. It is one of four similar 
Kits, each based on field tested 
procedures which accelerate the 
sales effectiveness of the career 
}—life underwriter. 
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Aetna Life Dividend Scale a ee ee ter 
To Be Continued in 1956 Clark Gearhart Inspector of Agencies in nal 

— ny pes Washington, D. C.; W. A. me 
Dividends to participating life insur- Spiker Transferred b 

: ; ss : y 

ance policyholders in 1956 will be con- The appointment of Clark Gearhart +i 

tinued at the present scale, Aetna Life CLU, as inspector of agencies in Wash. ; 

has announced. ; ington, D. C., and the transfer of Wil. ” 
The rate of interest to be allowed in jjam A. Spiker, CLU, former genenl a 

sis a ’ aethinnd. 3 5S I sin 
















manager in Washington, to the pos 
of general manager of its northern Vir. 
ginia branch in Arlington, have bee 
announced by New York Life. 

Mr. Gearhart, who has been in charg 
of the company’s southeastern division, 
has chosen to return to agency man. 
agement and will supervise the activities 
of the company’s Washington brane) 
office. 

He joined New York Life in 1930 a 
an agent and later served in several of 
the company’s New York City branches 
before entering military service in 194 
Discharged from the Navy in 1945, he 
became manager of the company’s Lin. 
coln_ branch and in 1948, manager of 
the Denver branch. From 1949 to 1952 
Mr. Gearhart was manager of the 
Washington, D. C., branch, where he 
made an outstanding record. 

Mr. Spiker, an honor graduate of 
Ohio Wesleyan College, joined New 
York Life in 1938 as an agent in New 
York City. He was named agency or- 
ganizer in 1940 of the company’s Mur- 
ray Hill branch and in 1941 went to the 
home office as educational supervisor 
for the New York City area. In 1943, he 
was appointed agency organizer of the 
Detroit branch office. After returning 
from Navy service in 1946, he was 
named assistant manager and_ then 
manager of the Cincinnati branch. He 
became Washington branch manager in 


1953. 








Mr. Spiker succeeds Charles L. Gibbs, ( 
CLU, who has become the general pre 
manager of the company’s Florida wit 
branch office in Jacksonville. in 

nal 
193 


Middle Atlantic Actuarial in 
Club Elects New Officers & 


The Middle Atlantic Actuarial Club, of 
meeting at the home office of Acacia the 
Mutual Life, recently elected the fol- Fe 
lowing officers for its 22nd year: Presi- me 
dent, Richard L. Glazier, actuary, Life is 
of Virginia; vice president and _chait- if 
man of the program committee, Robert f 
J. Myers, chief actuary, Social Security me 
Administration; and secretary treasurer, Cor 
Helen R. Gibson, manager, actuarial de- sou 
partment, Monumental Life. The retir- ma 
ing President, Ralph E. Edwards, vice of 
president and actuary, Baltimore Lite, pre 
presided. The meeting was attended by pre 
nearly a hundred members and guests Ou 
who were entertained at a luncheon I 
given by the host company and at a fe ch 
ception following the meeting which wa 6, 
given by the Washington life insurance Cor 
companies and the Wyatt Company. , can 

Howard W. Kacy, recently  electeé } 
president of Acacia, gave a brief addres twe 
of welcome in which he stressed the im- Nat 


portance of the actuary and compli 

mented the profession on its contributio 

to the present-day high level of life i 

surance service to policyholders. ; Rz 
A highlight of the program was 4?" 

and con discussion on variable annuiti¢s 

by George E. Johnson, president, Vat h 






able Annuity Life Insurance Co. 0 * Ray 
District of Columbia, and Milton A. Ellis und 
assistant vice president of Metropolite Lif 
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Stalnaker President 
Of Standard, Oregon 


¢. E. CANNON N EXECUTIVE V.P. 





New Head of Portland, Ore. Company 
Started With Organization 
as Cashier in 1917 





W. P. Stalnaker was elected presi- 
dent of Standard Insurance Co. of Port- 
land, Ore. November 8 succeeding the 
late Raymond R. Brown who died Sep- 
tember 30. Garnett E. Cannon was 
named executive vice president and a 
member of the board, it was announced 
by W. C. Schuppel, chairman of the 


board. y 
Mr. Stalnaker, who has been first vice 


and treasurer of Standard 


started with the company in 
1017 as cashier. Later he was office 
manager and assistant secretary, becom- 
ing secretary in 1923 and treasurer in 
1930. He was elected vice president in 
1934 and the same year was elected to 
the board. He has been chairman of the 
Finance Committee since 1945. 

A native of Beverly, West Virginia, 
Mr. Stalnaker came to Albany with his 
family as a young boy. He attended 
public si -hools in Albany and graduated 
from Albany High School. Later he at- 
tended business college and_took special 
training in transportation. Prior to join- 
ing Standard, Mr. Stalnaker was in the 
freight department of Southern Pacific 
Railway in Albany and Portland_and 
an industrial traffic manager in Port- 
land. 

He is chairman of the National Vol- 
untary Home Mortgage Credit Program 
for Region 15 which includes Oregon, 
Washington and Alaska. He is a mem- 
ber of the State Retirement Board and 
a director of Commonwealth Title In- 
surance Co., and the Better Business 
Bureau. He is also a member of the 
Portland Chamber of Commerce and ‘has 
served on the Chamber of Commerce 
Membership Committee. He is a mem- 
ber of the University Club, the City Club 
and the Lions Club. 

Mr. and Mrs. Stalnaker have two sons; 
Dr. John H. Stalnaker, a Portland physi- 
cian and Wm. P. Stalnaker, Jr., who lives 
in Califon, N. J. 


Cannon a Canadian 


president 
since 1952 


Garnett E. Cannon, who has been vice 
president and actuary since 1949, started 
with the company in 1928 as a clerk 
in the actuarial department, He was 
named assistant actuary in 1932 and in 
1936 was appointed assistant actuary and 
assistant secretary. He became actuary 
and assistant secretary in 1945. 

A native of Toronto, Canada, Mr. Can- 
non was graduated from the University 
’ Toronto. He entered insurance with 

he Excelsior Life in Toronto. He is a 
Fellow of the Society of Actuaries and a 
member of the board of governors. He 
is past president of the Actuarial Club 
it the Pacific States. 

Active in community affairs as a 
member of the Portland Chamber of 
Commerce, Recreational and Natural Re- 
sources Committee, he was acting chair- 
man from 1951 to 1953. He is a member 
of the City Club, the Aero Club, past 
president of the Trails Club and past 
president of the Federation of Western 
Outdoor Clubs. 

He is a member of the Advisory Coun- 
til of the U. S. Forest Service Region 
6, vice chisbeham of the Forest Park 
Committee and a member of the Ameri- 
tan Foundation on Allergic Diseases. 

is family include a wife, Gyla, and 
two daughters, Mrs. L. H. Jochum and 
Nancy Cannon. 





Raymond W. Hillman Joins 
Maine Fidelity Life 


Maine Fidelity Life has appointed 
Raymond W. Hillman, formerly senior 
underwriter with New England Mutual 
Life, to be head of its home office 
underwriting department. 


money over the years. 


life insurance not only safeguards 
your family, but may provide a back- 
log of savings, education for your 
children, and in later life a comfort- 
able retirement. 


life insurance and the companies 
providing it. 
your security and success!” 


WHY POLICYHOLDERS ARE SO LOYAL 


and a reputation for low net cost. 


cant differences among life insurance com- 
panies. 
nearly half the life insurance issued by 
this company goes to those already in the 
Northwestern Mutual “family.” 


program within the last two years? You'll 
find a distinct advantage in calling upon 
the skill and understanding of a North- 
western Mutual agent. 


Taylor Chairman Canada 
Head Office Counsel Group 


R. D. Taylor, Q.C., vice president and 
general counsel, Sun Life of Canada, 
has become the first chairman of the 
new standing committee of head office 
counsel, Canadian Life Insurance Of- 
ficers Association. 

While several counsel associated with 
the head office of Canadian companies 
belong to the Association of Life Insur- 
ance Counsel and the legal section of 
the American Life Convention, there 


has never been any comparable organi- 
zation of life insurance head office coun- 
sel in Canada. 


Some months ago the CLIOA’s execu- 
tive committee approved the formation 
of such a new committee and its first 
organization meeting was held in To- 
ronto last week. The meeting was at- 
tended by 40 lawyers associated with 
Canadian, British and United States life 
insurance companies active in Canada. 
Numerous legal questions of mutual in- 
terest were discussed in the all-day 
session. 








Passes $600,000,000 Mark 


Manhattan Life has passed the $600,- 
000,000 mark for insurance in force, the 
total on November 1 being $602,136,483 
The company also reports that its sales 


of new life insurance 


for the first ten 
months of the year set record of $126,- 
522,083. This was 43% higher than the 


total of $88,418,950 secured in the 
period of 1954. 


same 





‘Start young—and let curiosity 


help your planning for security 


A special message 
to men under 40 
by DONALD H. FARRINGTON 
President, 


Farrington Manufacturing Company 


O MANY young men make one 

serious mistake. They wait too 

long to start creating an estate through 
life insurance. 

‘*Somehow they don’t have the 
curiosity they should about such 
things. They don’t realize how rapidly 
and easily the values build up, even 
with small unit purchases of life in- 
surance, when you buy as young as 
you can, 

“In choosing a company anda form 
of policy, it pays to understand that 
there are differences and to be in- 
quisitive about them. 

‘“‘For example, the most reliable 
and experienced advice costs nothing 
additional and will save you real 


**You will find that modern, flexible 


“So cultivate your curiosity about 


It can mean a lot to 


TO NORTHWESTERN MUTUAL... 


HIS company is one of the largest in 
the world, with 98 years’ experience 


This emphasizes that there are signifi- 


It is one reason why each year 


Have you reviewed your life insurance 


KARSH, OTTAWA 





A NORTHWESTERN MUTUAL POLICYHOLDER. Mr. Farrington appreciated early the wisdom 


of building a real program of life insurance. 


MILWAUKEE, WISCONSIN 


Today he owns 8 Northwestern Mutual policies. 


Tke NORTHWESTERN MUTUAL 4/6 Aesurance Company 





APPEARING IN: TIME, OCTOBER 17 AND NOVEMBER 7; 


IN NEWSWEEK, DECEMBER 26 
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Made Field Superintendent 
For Occidental of Calif. 





Bullock’s Portrait Studio 


ROBERT B. STEPHENSON 


Robert 
moted to field superintendent of agencies 


B. Stephenson thas been pro- 


of Occidental Life of California, Vice 
President William B. Stannard = an- 
nounced in Los Angeles. Formerly as- 


sistant superintendent of agencies, Ste- 
phenson will direct Occidental’s stepped- 
up agency expansion program in_ his 
new post. 

At the Smith 
has been promoted to assistant super- 
intendent of agencies. Mr. Smith’s new 
duties will include assisting in the super- 
vision of Occidental’s western agencies. 

Mr. Stephenson brings to his new posi- 
tion nearly 20 years’ experience in the 
insurance business. He joined Occidental 
in 1937 as Teachers Group representative 
and had held successively important 
posts in the company’s agency depart- 
ment when he was promoted to assistant 
superintendent of agencies in 1952. 

Mr. Smith was an agent for New York 
Life prior to joining Occidental’s home 
office staff six years ago. He was pro- 
moted to assistant agency secretary in 
1951. 


same time, Richard R. 


Mutual Of N. Y. October 
Production Sets Record 


More people applied for a _ greater 
amount of personal insurance from Mu- 
tual Life of New York in October than 
in any comparable period in the com- 
pany’s 112-year history. 

Stanton G. Hale, vice president for 
sales, reported that the company’s field 
force throughout the United States and 
Canada submitted during October nearly 
18,150 applications for more than $118,- 


725,000 of life insurance and accident 
and sickness coverage. This was 35% 
greater than in the same month last 
year. 


October marked the fifth time this year 
that the company registered production 
gains of 35% or more over 1954. 

The western division, supervised by 
Leland T. Waggoner, CLU, assistant 
manager of sales, was the leading divi- 
sion during October with submitted busi- 
ness for life and A, & S. totaling more 


than $33,750,000. The central division, 
under the direction of regional vice 
president Edward E. Waller, CLU, 


ranked first in number of applications 
with 5,234. 

The top-ranking agency was the Bos- 
ton agency, managed by John P. Meehan, 
CLU, with $4,409,000. Boston also led 
in Module employe benefit plan business. 

Leading individual producer was Jacob 
W. Shoul of the Boston (Meehan) agen- 
cy. Leader in applications was Don 
sarnett of the Spokane, Wash., agency. 


John Hancock Luncheon 


For Retired Employes 

Fifty per cent of all the retired em- 
ployes of the John Hancock returned to 
their company’s home office recently to 
attend a luncheon in their honor. A 
total of 165 attended the luncheon, at 


which President Paul F. Clark and 19 
company officers played host. 
Among the oldest members present 


were Thomas Hogan, Everett, 89, a for- 
mer member of the company’s printing 
department; Guy W. Cox, 84, Boston, 
formerly president, chairman of the 
board, and now a director of the John 
Hancock; Liverus H. Howe, 83, North 
Falmouth, formerly a second vice presi- 
dent; and Minnie J. Connell, 83, Larch- 
mont, New York, formerly assistant to 
the auditor. , 

Mr. Howe was also honored for having 
devoted the greatest number of years 
of service to the company. He had com- 
pleted 54 years at the time of his re- 
tirement. 

Orchid corsages for the ladies and 
boutonnieres for the gentlemen were 
featured at the luncheon, following which 
the retired people spent the afternoon 
visiting in the home office. 


Phoenix Mutual Life’s New 
Major Protective Policy 


Women are three years younger than 
actual age according to premium costs 
on a new contract introduced by Phoe- 
nix Mutual Life of Hartford. Under 
the terms of the company’s new Major 
Protective policy, a woman of 35 will 
pay the lower premium of a man age 32. 
The three-year age saving holds true for 
women of all ages 0 to 70. 

Issued on the whole life plan with all 
standard benefits and options available, 
Major Protective’s low cost per thou- 
sand dollars of life insurance is made 
possible by economies involved in issu- 
ing the contract for a minimum of 
$25,000. In comparison with the com- 
pany’s Ordinary life plans, Major Pro- 
tective will provide at least 16% addi- 
tional protection for men—and 30% 
additional protection for women because 
of the three-year age advantage—for 
the same gross premium. 

The new contract series was an- 
nounced in conjunction with other 
changes at Phoenix Mutual which in- 
cluded premium reductions on several 
contract series, liberalized underwriting 
procedures, increased retention limits 
and a dividend increase averaging seven 
per cent. 
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“This old hoop skirt frame of grandma's comes in mighty handy on 
calls like this!” 


Bankerslifemen Know How To 
Approach A Prospect 


A Bankerslifeman is a pretty self-assured person when it 
comes to approaching a prospect. He knows how to “skirt” 
the obstacles between himself and that important first inter- 
view ... and once he gets the interview, he knows how to 
develop the needs of the prospect ... and present plans to 


meet those needs. 


This confidence and resourcefulness is the result of early 
training in the agency office ... plus the series of fine Home 
Office Schools .. . plus the outstanding programming tools 
available to every Bankers/ifeman. 


Knowing his business well, and possessing a real desire 
to serve to the best of his ability makes the typical Bankers- 
lifeman the kind of life underwriter you like to know as a 
friend, fellow worker or competitor. 


BANKERS 


DES MOINES, 


COMPANY 
1OWA 





James F. Swanstrom Heads 
Commonwealth Dayton Offic, 


Bernard E. Wilson, Jr., Commonweal} 
Life’s director of branch office agentie, 
has announced the appointment of Jame; 
F. Swanstrom as branch manager oj 
Commonwealth’s newly-established Day. 
ton, Ohio, branch office agency, 

Mr. Swanstrom joined Commonwealth 
Life November 1, after service in py. 
cific Mutual’s home office as manager of 
the management training section, He 
entered the life insurance business in 


1951, as an agent for Pacific Mutual ir 
Los Angeles. 








Huber Agency Forum 


(Continued from Page 3) 


leader in first or second-year earnings 
An award for all-around performance 
either as an agency or for developing 
new men has gone to the Huber grow 
many times in recent years. Plaques 
for being the country’s leading super- 
visor have twice gone to Huberites, 

All but the very newest men have 
been listed in Mutual Benefit’s Presi. 
dent’s Club because of high earnings, 
All new men have qualified for the 
Squab’s Club which is a junior version 
of the President’s Club. Stanley Lam- 
pert, a famous athlete is this year's 
winner of the award for highest earn- 
ings in the company. 

During the agency’s existence, it has 
launched a number of graduates who 
are carrying on its philosophy of service 
above self in building a_ professional 
practice; has produced its own sound- 
slide, “Planning Your Estate,” pur- 
chased two buildings to house its staf 
and enjoyed many other distinctions. 

Names of guests in attendance are 
printed in an attractive program folder, 
This is generally retained as a souvenir, 
and often exhibited to his clients as 
evidence of the guests interest in his 
work. Gift packets containing helpful 


‘material on taxes, trusts and estate an- 


alysis are distributed through the coop- 
eration of various publishers and bank- 
ing institutions. 

Mutual Benefit Life, impressed with 
the results of earlier forums, has, under 
the guidance of Director of Advanced 
Underwriting Services, George B, Gor- 
don, set up a company system of forums 
modeled after the Huber gatherings. 

The company under this plan, coop- 
erates with its interested general agents. 
General agents of other companies have 
begun to follow the same pattern, creat- 
ing a better appreciation on the part 
of the public of the functions of life 
insurance and the rule of the local 
agency. ' 

The Solomon Huber Agency special- 
izes in property planning and program- 
ming and operates under a copyrighted 
procedure, trademark for which is reg- 
istered. Known as Estatology, it com- 
prises various forms, tools, techniques 
and skills essential to doing a well 
rounded job for clients. Non-buyers re- 
ceive the identical service which is made 
available to life insurance purchasers. 
The group stands high among Mutual 
Benefit agencies and has frequently 
been publicized for individual and col- 
lective contributions to estate planning. 

Contributions from the floor in the 
form of questions or volunteered infor- 
mation have had a stimulating effect 
but the time factor has kept them at a 
minimum. Another problem has been 
that of dealing with life insurance 
agents who have sought admission to 
the sessions. Originally, when the at- 
tendance was modest, brokers and sur- 
plus writers were invited. These in turn 
spread the news of the useful informa- 
tion they had gained bringing about an 
increased number of requests for invita- 
tions. Since the forums also included, 
either luncheon or dinner, and gifts o 
booklets together with space limitations 
led to the restriction of attendance to 
non-insurance folks. 
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Sometimes the man who 


Only a special kind of man is willing 
—even eager—to give his spare time 
to the Boy Scouts. The Equitable 
Life Underwriter is such a man. 

Again and again where good 
neighbors share the load in com- 
munity projects—Red Cross, PTA, 
Community Chest and many others 
—the Man from Equitable is a will- 
ing volunteer. After work, he shows 
the same spirit of service that marks 
his business day. 

As a life underwriter, he spends 
his working hours thinking of others 
— their hopes, their fears, their 


< UNDERWRITER = 


dreams. The Man from Equitable 
shows them how to turn these 
dreams into happy reality — with 
Living Insurance. This is modern 
insurance that stresses benefits for 
the living. Benefits for the policy- 
holder himself while he lives. If he 
dies, benefits for the family that 
lives on after him. 

This new Equitable concept of 
Living Insurance is dynamic — a 
real aid that simplifies the work of 
the Life Underwriter. It is a positive 
approach to selling that can lead to 
increasing sales volume, 


sells Living Insurance looks like this 


The Man from Equitable counts 


on a return that is more than money. 
It comes from the knowledge that 
more and more families live without 
fear of the future because of the 
Living Insurance he has sold them. 

This is the big reward of service 
—a reward that makes hard work 
worthwhile. 


LIVING INSURANCE 


by Equitable 


The EQUITABLE Life Assurance Society of the U.S. 
Home Office: 393 Seventh Ave., New York 1, N.Y, 
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WENDELL MILLIMAN 


presi- 
Stuart 


Wendell Milliman, former vice 
dent of New York 
Robertson, consulting actuary of Seattle, 
Washington, forma- 
tion of the 
Milliman and 
Mr. Robertson, and 
are the members of the 


Life, and 
have announced the 
consulting actuarial firm of 
Mr. Milliman, 
Bleakney 
All three 
are members of the Actu- 
While the headquarters of the 
Seattle, the 
office in 


Robertson. 
Thomas 
firm. 
Society of 
aries. 
firm plans 
San Fran- 


firm will be in 
to open a_ branch 


cisco in the near future. 

Mr. Robertson has been conducting 
actuarial practice in the 
1950. He has 


to insurance 


consulting 


Northwest since served 


both 


panies 


as a consultant com- 


and as a consultant in the de- 
and 
plans for both private 
bodies. He numbers 
majority of the life 


pension 
and 


velopment operation of 
employers 
public among his 
insurance 
companies Northwest. 
Mr. Robertson has broad back- 
ground with insurance companies in the 
Northwest. He secretary of 
Northwest 1947, was 
employed on the staff of 
Northern Life for two years, and occu- 
pied the position of actuary of North- 
western Life until he joined Mr. Milli- 
man’s consulting actuarial office in 1950. 
Mr. Robertson took over this consulting 
practice when Mr. Milliman joined New 
York Life in October, 1950, as vice 
president. 

Mr. Milliman opened a consulting ac- 
tuarial office in 1947 following 18 years’ 
experience with Equitable Life Assur- 
ance Society, where he occupied the 
position of second vice president and 
actuary. He left the consult 
field for the purpose of 
heading up the newly organized Group 
department of New York Life. The 
company commenced writing Group 
business in May, 1951. In the succeed- 
ing four years, the Group department of 
New York Life, under the le: ership of 
Mr. Milliman, wrote Group insurance 
business with an annual premium in- 


clients a 
domiciled in the 


had a 


served as 
Life until 
actuarial 


Great 


associate 
ing actuarial 


Pacific States Actuaries 
Name H. G. Paff President 


Harold G. Paff was elected president 
of the Actuarial Club of the Pacific 
States at the fall meeting held recently 
at Pebble Beach, Calif. Ralph H. Niles 
was elected vice president and E. V. Hoff 
was nemed secretary. Members of the 
executive committee are Arnold _ B. 


Brown and B, J. Helphand. 


STUART ROBERTSON 


come of over $37,000,000, and passed the 
billion dollar mark for Group life in- 
surance in force. The organization 
which he established having attained 
this measure of success, Mr. Milliman 
resigned his position in New York Life 
to return to the Northwest and his pri- 
vate practice as a consulting actuary. 
New York Life as well as several other 
eastern and midwestern insurance com- 
panies have retained his services as a 
consultant. 

Mr. Bleakney was graduated magna 
cum laude from the University’ of 
Washington in 1950. He had had a 
varied experience on the actuarial staffs 
of California Western States Life and 
New York Life before joining Mr. 
Robertson’s staff in 1954. 


The BARON 


suggests! 


SERVICE is our 
Most IMPORTANT Product 


The broker's “plus” in business is the 
quality of Service he can render his 
clients. 

Often, the quality of the broker's 
service can be measured by the quality 
of his General Agent's service. 


That's why—for consistently GOOD 
SERVICE—more and more brokers are 
calling "The Baron”. If you haven't 
tried us yet, ask a broker who has. 


DAVID H. BARON AGENCY 


United States Life Insurance Co. 


New York 5, N. Y. 
REctor 2-3861 


55 Liberty St. 





Mutual Benefit Has 


A record $84,373,711 of life insurance 
was written in October by agents of 
Mutual Benefit Life, Newark. This 
year’s total, which represents the largest 
volume of business submitted in any 
month in the company’s history, is more 
than $16 million over the previous rec- 
ord of October, 1954. 


This record was achieved by 


Mutual 








SECURITY AND SERVICE 


Boston Mutual is constantly re- 
viewing policyholder programs to 
make sure they meet with chung- 
ing family needs. 
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VICTORY SQUARE e 





| THE NORTH 


This new “Star of the North” insignia 
is the mark of the fast-growing, 
agent-minded 


MINNESOTA 
MUTUAL LIFE 


Insurance Company 


ST. PAUL, 


STAR OF 


MINNESOTA 























Record October 


Benefit agents from all parts of the 
country participating in the company’s 
annual sales campaign, known as the 
Duel. The agencies were divided int 
two “Armies,” one headed by Vice 
President Richard E. Pille and the other 
by Vice President William F. Ward. 
The two armies attempt to best each 
other in individual contests and to pass 
the quota which was set at a record 
high of $65 million. 


E. L. Rosenbaum Agency Leads 


The Edward L. Rosenbaum agency in 
New York City led all agencies with an 
unprecedented $7,285,900 of business sub- 


mitted,.about $3 million over the pre- 
vious record. 

The submitted total for the final week 
alone was greater than the grand total 
submitted during the entire month of 
October, 1949, the first Duel. 

In addition to New York-Rosenbaum, 
six agencies passed the 3 million-dollar 
mark: Laurence W. McDougall, CLU, 
Cleveland, $3,620,353; John A. Erskine, 
Pittsburgh, $3, 401,500; Murrell Brothers, 
Los Angeles, $3,295,133, and San Fran- 
cisco, $3,283,549 ; William T. Earls, CLU 
Cincinnati, $3,240,971; and C. Carroll 
Otto, Detroit, $3,111,563. 

Agencies which submitted over $2 mil- 
lion for the month were: Paul W. Cook, 
CLU, Chicago; Raleigh R. Stotz, CLU, 
Grand Rapids; Alfred J. Lewallen, CLU 
Miami; Edward L. Reiley, CLU, Phila 
delphia; Lee Nashem, New York; Paul 
L. Guibord, Newark; and Hughes ant 
Quillin, Milwaukee. ; 

Million-dollar agencies were: Hollis L 
Woods, Hartford; Parsons - Monroe, 
Chicago; John H. Leaver, CLU, St 
Louis; Earl G. Robbins, Lexington; At- 
gust C. MHansch, Dall: is; Arthur V. 
Youngman, New York; —_— G 

Joardman, CLU, Boston;  Salinger- 
Wayne, New York; John W. Brown, 
CLU, Louisville; C. Carney Smith, CLU, 
Washington, D. C.; W. O. Catterton, 
CLU, Houston; Russell B. Knapp, New 
York; and Truman Huffman, CLU, 
Ue acksonville. 

New York-Rosenbaum, Pittsburgh, and 
Dallas tripled their quotas. Kenneth 
Bentley, Danville; Gilbert F. Dittmer 
CLU, Toledo; Houston; New York- 
Knapp; Jacksonville; Hal W. Dale. 
Jackson; and James B. Crowley, Jr. 
Phoenix doubled their quotas. a 
other agencies exceeded their assignet 
goals. 
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Kohn, Byron, Edwards, Ash, Traub and 
Cochran Named By Security Mutual 


Frederick D. Russell, president, Se- 
curity Mutual Life, Binghamton, N. Y., 
announced the appointments of Robert 
S. Kohn as Group administrative officer ; 
Robert W. Byron, assistant counsel; L. 
Dale Edwards, assistant counsel; J. 
Robert Ash, manager, administrative di- 
vision, accident and health department ; 
A, Paul Traub, manager, records divi- 
sion, secretary’s department; John J. 
Cochran, assistant manager, administra- 
tive division, agency department. 

Mr. Kohn became associated with Se- 
curity Mutual in 1940 after having been 
a member of the Binghamton Press 
staff. A graduate of Syracuse Univer- 
sity, he has completed several Life 
Office Management Association courses 
and attended the Life Insurance Agency 
Management School. During World 
War II, he served as a chief warrant 
officer. 

Mr. Byron, who joined Security Mu- 
tual, June 1, 1954, is a graduate of Triple 
Cities College of Syracuse, New York, 
and the Albany Law School. Mr. Byron 
served in the Army Air Force during 
World War II and was later associated 
with the Federal Bureau of Investiga- 
tion. He is a member of the Broome 
County Bar Association and the New 
York State Bar Association. 

Mr. Edwards, a_ graduate of Ohio 
State University, where he earned both 
his A.B. and LL.B., joined Security Mu- 
tual in 1951. He is an associate of the 
Life Office Management Association In- 
stitute. Mr. Edwards, who served in the 
Navy during World War II, is president 
of the Broome County Health Associa- 
tion, vice president of the Muscular 
Dystrophy Association, a member of the 
Broome County Bar Association and the 
National Office Management Associa- 
tion. 

Mr. Ash was formerly an associate in 
the law office of Rollin L. Twining and 
a partner in the law offices of Powers 
and Ash. He joined Security Mutual in 
1953. Mr. Ash, who served in the Army 
during World War II, is a graduate of 
Colgate University and took advanced 
study at Union University and Albany 
Law School. He is a member of the 
Chenango Valley Kiwanis Club, Civic 
Theatre of Binghamton, Broome County 
Health Association, Cerebral Palsy As- 
sociation, Triple Cities United Nations 
Council, Broome County Bar Associa- 
tion, New York State Bar Association 
and the Community Methodist Church 
in Chenango Bridge. 

Mr. Traub joined Security Mutual in 
1938. He is a graduate of Syracuse Uni- 
versity and has completed several Life 
Office Management Association courses. 
Mr. Traub is an elder of the West Pres- 


ees 


WQMDRT Chairmen 


B. B. MacFarlane, chairman of the 
Women’s Quarter Million Dollar Round 
Table, has announced the appointment of 
the following committee chairmen: Al- 
berta M. Light, vice chairman and head 
ot the program committee; Dorothy M. 
Boond, publicity; Hedwig L. Eichenberg, 
membership; Helen Rupp, education; 
Florence M. McConnell, nominations; 
Eunice C. Bush, legislation. 

he main objectives of the Round 
Table this year will be to add to the 
Present membership of 245 and to pro- 
mote the Life Insurance Institutes for 
W omen that are being offered by several 
universities so as to create a desire for 
4 better understanding of advanced un- 
derwriting in the various fields of taxa- 
ton, estate building and business life 
Insurance, 








APPOINTED BY FRANKLIN 


Raymond B. Renzoni, Bridgeport, 
Conn., has been appointed special rep- 
resentative for the Franklin Life Insur- 
ance Co. 
Martin B. Singer agency there. 

In Nahant, Mass., John R. 
has been appointed 
Franklin Life. 


He will be associated with the 


y - : ‘ Greenlaw 
byterian Church and is a member of 
F.& A.M. Lodge. 

Mr. Cochran, a graduate of Syracuse 
University, served in the Army during 
World War II. He went with Security 
Mutual in 1950, and prior to his new 
appointment was associated with the ac- 
tuarial and comptroller departments of 
the company. 


a special represen- 
He will be as- 
sociated with the David J. Walsh 
agency of Beverly. Mr. Greenlaw has 
been connected with the life insurance 
business the past nine years and 


tative of 


tor 
was formerly associated with the Bos- 
ton Mutual Life. 


New York CLU Chapter 
To Hear Harold C. Rose 


The next meeting of the New York 
CLU Chapter will be held November 23 
at the Hotel Martinique. Speaker will 
be Harold C. who will 
“An Interview and Sales Discussion with 
‘Doc’ 

Mr. 


Rose, discuss 
Rose.” 

Harvard Law School 
graduate and a member of the New 
York Bar. He has been a member of 
the Million Dollar Round Table for the 
last 13 years and his average production 
is over $4,000,000. 


Rose is a 








~~ 





Read the lines we’ve 
underscored, please! 


VoLUMEs could be written —and have been written — about the 
importance of the life insurance agent. We can sum up our feelings on the 
subject in one simple sentence — the sentence underscored above. 





It’s a philosophy that works, too, as indicated by the impressive number 
of Mutual Benefit Life policyholders who buy programs instead of policies 
—and the impressive number of Mutual Benefit Life men who make plan- 


ning a life-time career. 


Incidentally, the sentence above appeared in our newspaper ad, 
What Every Successful Man Should Know . . . About the Cost of Life 
Insurance,” which is now available in booklet form. Like a copy? 


Walter Hansch, Newark, is building a sound career for him- 
self as a Mutual Benefit Life representative by helping other 
up-and-coming young men build sound life insurance programs. 
Walter has gained recognition for his efforts by qualifying for 
membership in the select President’s Club. His active leader- 
ship in community affairs gives proof of his philosophy of 
service to others—and so does his record of achievement as a 
life underwriter, with his advice and counsel appreciated by 
many satisfied clients. 








How to choose a good agent 1 

The personal relationship is important. 
Your agent should be chosen as carefully as you 
would choose any other adviser on an important 


personal matter. The best agents are not sales- 


men of insurance sO much as are £s 
of the future for you ‘our : 
Insurance agents have every opportunity to 


gualify themselves to serve you properly. There 
countless 









training progra™ | 


Mutual 
Benefit 
Life 


300 Broadway, Newark, N. J. 
Organized in 1845 
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HEARD On The WAY 











Two of the executives of the Canadian 


Life Insurance Officers Association have 
been given new titles. Hereafter, R. 
Leighton Foster, Q.C., who has_ been 


general counsel, will be known as man- 
aging director of CLIOA. John A. Tuck, 


who had the title of associate general 
counsel is now general counsel. The 
change in titles reflects no change in 


organizations or functions, but CLIOA 
officers committee felt that the new 
titles more accurately describe the re- 





sponsibilities which have been carried 
on for some years by them. 
Two distinguished visitors to New 


York were Sir Frank Morgan, chairman 
of the Prudential Assurance Co., Ltd., 
of England and Rupert S. Thorp, Deputy 
General Manager of that company. They 
had been making a tour of Canada going 
as far as the West Coast. 

Sir Frank has been with the company 
half a century rising from a junior clerk 
to the highest post in the company. He 
vas general manager during the period 
of World War II. Mr. Thorp had wide 
experience in Canada for sometime and 
for a period was with its overseas fire 
office. He also was in charge of its 
Montreal office. He was appointed to the 
chief office staff in London in 1915. 

Uncle Francis. 


Trinity Degree for Fraser 

Trinity College, Hartford, 
many men who are or have been in the 
insurance business of that city attended, 
has given to Peter M. Fraser, chairman, 
Connecticut Mutual Life, the honorary 
Doctor of Laws degree. Mr. Fraser was 
chairman of general Trinity’s Convoca- 
tion Committee. 


which so 


Rating Diabetics 
Editor, The Eastern Underwriter: 
In reporting the Louisville meeting of 
the Institute of Home Office Under- 
writers in your issue of October 28, Page 


3, you have covered the material very 
well but in connection with Dr. Yochem’s 
paper on diabetes there is one item we 


felt should be called to your attention. 
In covering the classification of dia 
betes for life insurance purposes, Dr. 
Yochem suggested four groupings desig- 
nated as I, II, II] and IV. There was no 
relationship intended between these 
and mortality rating 
apparently was assumed in the last sen- 
tence of your article. The paper was 
suggesting only how the diabetic appli- 
cants be grouped and no ratings were 


prop sed. 


classes classes as 


T. B. Anderson, Jr 
vice president and editor, Institute 
of Home Office Underwriters 

Hartford 

Editor’s Note: The sentence cited: 
“The controlled diabetic may qualify for 
Class I] rating,” was intended, as Mr. 
Anderson points out, to refer to the 
groupings used by Dr. Yochem in his 
discussion and not to mortality rating 


1 
Classes. 





Woodward, Ryan, 
Sharp & Davis 


Consulting Actuaries 


55 BROADWAY, NEW YORK 6 
Telephone HAnover 2-5840 








HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 


INDIANAPOLIS OMAHA 

















Shanks Sends States Pru 
Variable Annuity Approach 


President Carrol M. Shanks of The 
Prudential has furnished the various 
State Insurance Departments with ma- 
terial on Variable Annuity contracts. It 
bears the title, “Basic Arithmetic of 
The Prudential’s Approach to Individual 
Variable Annuity Contracts,” and cov- 
ers a number of single space typewrit- 
ten pages. ; 

There then follows a “brief compari- 
son of The Prudential’s approach” with 
that followed by CREF (College Retire- 
ment Equities Fund). 


” 


Travelers Field Charges 

Several recent field appointments in 
life, accident and health lines have been 
announced by the Travelers. 

Three field supervisors have been 
named. They are James A. Demontbreun 
at Nashville, Tenn., Max J. Schumacher, 
Kansas City, Mo., and Wayne R. Han- 
son, Sioux City, Iowa. 

Three agency service representatives 
were also appointed. They are Ross E. 
Hall at Manchester, N.H., Bingham F. 
Murray, Rochester, N. Y., and John B. 
McCreary, Erie, Pa. 





LS ATT 
EVERYONE’S TALKING! 


OUR GENERAL AGENTS— 
about Crown Life’s 


© Lower Rates. 
© New Policy Plans. 
© Greater Opportunities. 


about Crown Life’s 
they need. 

POLICY OWNERS— 

about Crown Life’s 


© Low Cost Protection. 


ment. 
© Our outstanding record. 


Licensed in: 


CAROLINA, the 33rd state. 





BROKERS and SURPLUS WRITERS— 


© Ability to provide the extra services 


@ Understandable Policies of achieve- 


For comparisons at a glance—ask for Crown Life’s dial-a-rate card— 


rates at all ages for most plans with a flick of the finger. 


We are talking about further expansion. 


ROWN 
INSURANCE COMPANY 


Home Office: 120 Bloor St., E., Toronto, Canada 
OVER ONE BILLION IN FORCE IN OUR 54th YEAR 


Alabama, Alaska, Arizona, Arkansas, California, Colorado, Delaware, 
District of Columbia, Florida, Georgia, Hawaii, Idaho, Indiana, Kansas, Louisiana, 
Maine, Maryland, Michigan, Minnesota, Mississippi, Missouri, Nevada, New Jersey, 
New Mexico, North Dakota, Ohio, Oregon, Pennsylvania, Puerto Rico, South Carolina, 
Tennessee, Texas, Utah, Vermont, Washington, Wyoming, and now in NORTH 


Fund Study Hearing Nov. 21 


Superintendent Holz of the New York 
Department has set a public hearing to 
begin Monday, November 21, at the New 
York County Lawyers Association, 14 
Vesey Street, to consider recommenda- 
tions in connection with the Depart- 
ment’s study of employe welfare plans. 
Superintendent Holz will preside and 
Special Counsel Martin S. House will 
conduct the hearing. 





Name W. H. Swartzendruber 


Appointment of Willard H. Swartzend- 
ruber as sales supervisor in the Group 
and pension department of Pan-Ameri- 
can Life of New Orleans, has been an- 
nounced. In his new capacity Mr. 
Swartzendruber will assist Pan-Ameri- 
can’s field representatives in the sale of 
Group insurance and _ pension plans. 
Additionally, he will be available for 
consultation in the servicing of Pan- 
American Group and _ pension clients 
throughout the nation. 

Prior to his appointment, Mr. Swart- 
zendruber was actuarial assistant in the 
Group and pension department, a_posi- 
tion he held since joining the company 
in June, 1952. 







LIFE 











RAYMOND 
COMMERCE 
BUILDING 


Newark, N, J. 


SERVING: 


The Insurance 
; Industry 


Tenanted by leading financial and insur- 
ance companies, the Raymond-Commerce 
Building offers the ultimate in fine ex- 
cutive and general office accommodations. 
Companies with leases expiring soon will 
find it profitable to obtain our plans and 


rental information. 


SPACE NOW AVAILABLE 


Owner Management 


Raymond Commerce Corporation 
1180 Raymond Boulevard MArket 3-4600 





Finn, Wolff and Miner 
Advanced by Travelers 


Appointments of three assistant sec- 
retaries in the Group department were 
announced by J. Doyle DeWitt, presi- 
dent of the Travelers. 

Those advanced were: William M. 
Finn, Adolph R. Wolff, and Louis M. 
Miner. 

Mr. Finn has been with the Travelers 
since 1921 as a member of the Group 
department. He was appointed chief un- 
derwriter in 1929. A veteran of World 
War I, he received his B.S. degree from 
Fordham University. 

Mr. Wolff joined the Travelers in 1923 
in the Group department and_ was 
transferred to Columbus, O., as a field 
service representative in 1925. He re- 
turned to the home office in 1928 as a 
Group underwriter. In 1947, he was 
named chief underwriter. 

Mr. Miner started his insurance ca- 
reer with the Travelers in 1924 in the 
Group department. Three years later, 
he was made an assistant underwriter. 
In 1935, he was promoted to chief under- 
writer. He attended Harvard Univer- 
sity. 





Ben Simon Dead 

Ben Simon, general agent in Norfolk 
for Lincoln National Life, died Novem- 
ber 11. He had been in ill health for 
several months. : 

Mr. Simon joined Lincoln National in 
June, 1934, establishing the companys 
first agency in Virginia and leading it 
to many outstanding records through 
the years. The Simon agency has 
ranked among the company’s ten largest 
agencies in total paid production tor 
more than ten years and is among the 
five leaders in total amount of insurance 
in force. 


FOR LIFE 


Representing 
"Canada Life’’ 


PASAY PAL PALAIS PII PIM 
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NEW ADVERTISING CAMPAIGN: 
FOR NEW ENGLAND LIFE 





A man feels good 


.-. when he’s insured in the New Engl 


money savings for New 


and Life 






England Life policyholders. 


Extremely generous choices of benefits are — 
feature. And there are many other advantages in - 
New England Life contract — privileges Spl seal 

: i tal 
J to ignore. Especially when you ge , 
per price which reflects the strong financial 
; ical operation of this company. 


decided that you need life 


Perhaps you've already hat you choose is another 


insurance. The company t 
important decision. ; 
et you take that second step, look into the pose 
England Life contract. In its broad guarantees bon 
acne flexibility it is unexcelled by any other po! pa 
ily situati hange as the 
le: Most family situations ¢ 
PR Every life insurance policy should be = 
justable to meet such changes. The liberal oad 
az change of plan provision can mean su! tan 






















ition and economi 
— a should feel good. These extra benefits add up 
to a better life for you. Any New England Life agent 


will gladly tell you more. 
NEW ENGLAND 
Madi LUPE =a 


not commune vast Coumene eovtons ae meaveentt 

















A BETTER LIFE FOR You 


had 





The first two ads in a series. 















me ey 


They plan with light hearts 


+++ they're insured in the 


The bluepri 
‘ eprint for a new hy is i 
ea for the whole family, leas beh he wa 

¢ family is s- sure Ni —— 

Every wise fa 
Se father knows how 

believe tat, 2 his family Yr may nate 
re not aware that life insurance re 


“huge, next policy, look into the 
be well worth your while, ae 


A BETTER Lire FOR You 


L, September, the New England Life launched an advertising campaign to 
get wider recognition for the Company, and to build preference for the New 
England Life contract. In addition, this campaign will serve the industry 
by expressing the sense of well being that comes with owning life insurance. 


NEW ENGLAND 
Mili LUFE 


THE COMPANY THAT FOUNDED MUTUAL LIFE INSURANCE IN AMERICA—18635 


INSURANCE COMPANY 
BOSTON, MASS. 


























New England Life 


Just as a house may so, 
@ changed family situati, 


Justing to new Needs. 

This and themany or 
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these advantages 
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Mutual Benefit Life Changes 


Richard E. Pille, Charles G. Heitzeberg, James P. Moore, Jr., 
Paul T. Rotter and John J. Slowey Promoted 
At Company’s Home Office 


Club of 
and on the executive board of 


Treat 


Five official changes were announced board of trustees of the Boys’ 


last week by H. Bruce Palmer, president, Newark, 
Benefit Life. As 


last week’s edition of The 


Mutual announced the Robert Council of the Boy 


briefly i Scouts 





JAMES P. MOORE, JR. 


CHARLES G. HEITZEBERG 


Born in Massillon, Ohio, Mr. Pille was 
graduated from high school there, re- 
ceived his B.A. degree, cum laude, from 
Harvard University in 1928. He attended 
Harvard Law School in 1929 and 1930. 

Mr. Heitzeberg has been with the Mu- 


Pille, 


vice president, has been given new re- 


Eastern Underwriter Richard E. 
sponsibilities in assisting the president in 
formulating plans for the future growth 
of the company. His new position en- 


compasses broad areas of economic and 








RICHARD E. PILLE 


tual Benefit since 1939, having first joined 
the company as a full-time agent at St. 
Lou's, advancing to the position of as- 
sistant to the general agent, C. Carroll 
Otto, at Detroit (one of the Mutual 
Beneft’s leading agencies) in 1941. Mr. 
Heitzeberg’s duties at Detroit included 
recruiting, training, supervising and of- 

-e cdministration. In 1950, he was called 
to the home office as director of agency 
supe v siin and assistant to the vice 
president in charge of agencies, Richard 

Pille, and was designated to act as 
director of agencies on September 1, 
1952. He was appointed second vice presi- 
dent and director of agencies in June 
1953. 

A graduate of Culver Military Acad- 
emy, he attended Washington University, 
and became a CLU in 1948, after passing 
all five examinations at one session. He 
completed the CLU management exami- 
nations the following year, joining the 
LUTC faculty at Detroit the same year. 







































affect the 
plans. 


statistical research as they 


company’s present and_ future 
Charles G, Heitzeberg, second vice presi 
dent and director of agencies, has been 
designated head of the agency division 
in which capacity he will be in charge 
of the company’s sales efforts. 

Moore, ar, 


been elected vice president and comp 


James P comptroller, has 


troller; Paul T. Rotter, associate mathe 
matician, has been elected mathematic an; 
and John J. 
ler, has been 
comptroller 
In his new capacity as vice president 
and comptroller, Mr. Moore will have 
. the accounting division of the 
company Mr. Rotter was formally 
placed in charge of a separate design 
and development unit and given the re- 
sponsibility for developing new coverages 
and directing research on the policy con 
tract, with special emphasis on content 


and cost 


Slowey, assistant comptrol 


; ‘ Cie 
advanced to associate 


1 
charge of the 


Careers 
Mr. Pille joined the Mutual Benefit 
Life in May 1947 as associate superin 
tendent of agencies and in January 1948 


became direct of agencies, advancin 
to vice president in December 1949, He 
has for many years served on various 


committees of the Life Insurance Agen 
cy Management Association, and 
chairman of the public information com 
mittee for two vears and the 1952 annual 
meeting committee. He was elected t 
the board of directors of the LIAMA in 
1951 and was elected president in Novem 
ber 1953 

Mr. Pille is a member of the National 
Society of Sales Training Executives. He 
is also a member of the Harvard Clubs 
of New Jersey and New York, the Har 
vard Law School Association, the Newark 
Life Underwriters and the Essex Club 
He serves as Harvard district alumni 
adviser under the Harvard Office of 














PARTICIPATING 
LIFE INSURANCE 











Siudent Placement, is a member of the 





Mr. Heitzeberg served in the United 
States Army during World War II, en. 
tering as a private and being discharged 
as a major, having served in the office 
of the Chief of Staff in Washington 
and attending conferences at Potsdam 
Cairo, Teheran, Malta and Yalta. 

Mr. Moore joined the Mutual Benefit 
in 1927 and has risen steadily through 
the company ranks. He served in the 
renewal department as a field auditor for 
seven years, and joined the agency de. 


(Continued on Page 17) 





in Pacific Mutual’s 
FIELD 
LEADERSHIP 


is pin-pointed by 
Maurice F. Bradley 
(Merced, California) 
as the motivating 
factor in his 13-year 
achievement of top 
rank in the Big Tree 
Leaders Club, his 9- 
year attainment of 
the National Quality 
Award, and his plac- 
ing of more than ten 
million dollars of 
protection since the 
start of his career. 
Says Bradley. “Qual- 
ity leadership. con- 


stantly supplied by 
my General Agent, 
Charlton Standeford. 
has kept me contin- 
uously on the track.” 


Quality is the dom- 


inant objective in all 
Pacific Mutual field 
procedures. 


LIFE Since 1868 + ACCIDENT Since 1885 
SICKNESS Since 1904 = RETIREMENT PLANS Since 1919 
GROUP INSURANCE Since 1941 
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Northwestern Mutual Life 
Sets Production Records 


Life insurance sales continue to break 
all records, Northwestern Mutual Life 
reports. October sales were up 23% 
over 1954 and sales for the first ten 
months were 10.7% over last year’s rec- 
ord pace, according to Grant L. Hill, 
vice president and director of agencies. 

Sales through October 31 totaled $483 
million, $47 million over the 1954 ten- 
month figure. October sales were $47.5 
million, as compared to $38.5 million last 
year and $42.4 million in 1945 when the 
previous record was set. 

Some phenomenal increases were reg- 
istered by the company’s leading general 
agencies. The October leader was the 
B. W. Gilmore agency of Grand Rapids, 
Mich., which exceeded its October, 1954, 
sales by 488%. With sales of $2.4 mil- 


lion, the Gilmore agency more than 
doubled the production of the best 
month in its history. 

The third place, Portland, Ore., 


agency of L. J. Evans also had its best 
month with sales of $1.6 million. Finish- 
ing second, the Stumm & Roeder agency 
of Aurora, IIl., totaled $1.7 million. 


Mutual Benefit Changes 


(Continued from Page 16) 





partment in 1945. He served successively 
as assistant superintendent of agencies, 
drector of agency finance, and director 
of planning and methods. 

In 1951 Mr. Moore was named execu- 
tive assistant to Mr. Paimer, and in 
1952 he was elected comptroller. He has 
attended Rutgers University and Colum- 
bia University Graduate School of Busi- 
ness) Mr. Moore has been active for 
many years in the Life Office Manage- 
ment Association and is now chairman 
of its cost committee. He also has been 
called upon by Major Leo P. Carlin of 
Newark to conduct a survey of the City 
of Newark’s finance department, 

In 1951 Mr. Moore assisted the New 
Jersey Taxpayers Association by con- 
ducting a survey of management pro- 
cedures in the New Jersey Department 
of Purchases and Property. He is a 
member of the budget committee of the 
West Essex, N. J., Community Chest, 
and a member of the board of directors 
of the Newark Kiwanis ‘Club. Mr. Moore 
has been active in several civic and 
welfare organizations. 

A native of Parsons, Kansas, Mr. Rot- 
ter graduated from Harvard University, 
summa cum laude, in 1937, and is a mem- 
ber of Phi Beta Kappa. 

He joined The Prudential in 1938, and 
entered the Army as a private in 1941. 
He was discharged in 1945 as a master 
sergeant. Mr, Rotter joined Mutual 
Benefit in November 1946, was elected 
assistant mathematician in 1947, and as- 
sociate mathematician in 1952, 

He is a Fellow of the Society of Actu- 
aries and a member of the Actuarial Club 
of New York. He has served on several 
committees of the Society and the Ac- 
tuarial Club, including the education and 
examination committees. Mr. Rotter has 
been active in the Harvard Club of New 
Jersey for several years, serving as a 
member of the executive committee, as 
chairman of the schools and scholarship 
committee and the membership commit- 
tee, and currently as vice president. He 
is a resident of Madison, N. J., where he 
is on the board of trustees of the United 
Campaign and a member of its budget 
committee. 

_Mr. Slowey, a native of Bloomfield, 
i” Ds, joined Mutual Benefit Life in 
923, serving first in the filing depart- 
ment and shortly thereafter being trans- 
lerred to the accounting department. In 
1934 Mr. Slowey received a bachelor of 
commercial science degree in accounting 
'rom New York University. He has been 
amember of the Life Office Management 
Association examination committee and 
's a member of the budget committee of 
the Bloomfield Community Chest. 








J. E. Branch, Jr. Gets New 
Post With New York Life 


Jack E. Branch, Jr., CLU, associate 
manager of the New York Life’s Atlanta 
branch office since 1952, will become re- 
gional manager of sales training for the 
company’s west-central region on De- 
cember 1. 

Mr. Branch, whose headquarters will 
be in St. Louis, will supervise training 
activities for five New York Life divi- 


sions comprising 22 states. He succeeds 
Charles T. Bell, CLU, who recently was 
named general manager of the com- 
pany’s branch office in Tulsa. 

A native of Atlanta, Mr. Branch 
joined New York Life in 1937 as an 
agent with the Atlanta branch. In 1941 
he was named assistant manager at At- 
lanta and in the same year became as- 
sistant manager of the company’s Flor- 
ida branch office in Jacksonville. In 
1946 he moved his headquarters to 
Miami. He became manager of the com- 
pany’s newly established Macon branch 
office in 1948. 


Detroit General Agent 


J. Ted Eschels is announced as gen- 


eral agent in Detroit for Washington 
National. 
Mr. Eschels joins Washington Na- 


tional with a background of personal 
production during four years spent with 
Pacific Mutual Life. He holds the high- 
est awards this company presents to 
leading producers, including membership 
in the Diamond Circle of the Big Tree 
Leaders Club and the Million Dollar 
Club. 





POINTED at the needs of... 


The Businessman 
This brand-new policy is ideally 
suited to provide protection 
against a temporary’ business 
need. It offers the life insurance 
you need at a minimum rate. 


The Young Family Man 


This low-premium policy is de- 
signed for the young family man 
just getting started in his career 
—when life insurance needs are 
greatest and his budget is limited. 








New MONY 
‘TMT’ Policy 
offers ‘10,000 


of Life Insurance 


at an initial rate of 


Only 16¢ A Day! 





(BASED ON AGE 30) 


HIGHLIGHTS OF THE ‘“TEMPORARY MODIFIED TERM’”’: 


@ Sold in amounts of $10,000 or more. 


@ Can be converted at any time during the 5- 
year period to the same amount of permanent 
. without further evidence of in- 


insurance. . 
surability. 


e Sample gross premiums, dividend illustrations 


At Age 30 


First year 
Second year 
Third through fifth years 


At Age 40 











L 
| UTUAL o- Wew Yor 


THE MUTUAL LIFE INSURANCE COMPANY OF NEW YORK 


First year 
Second year 
Third through fifth years 


Broadway at 55th Street, New York 19, N. Y. 


Halivati, 





Life | ce 


t and Sick Hosp 
Retirement Plans... FOR INDIVIDUALS AND EMPLOYEE GROUPS 


MONY TODAY MEANS MONEY TOMORROW! 


and illustrative average net cost for $10,000: 





Gross Illustrative 
Premium Dividends* 
(payable at end of 2nd and iater policy years) 
$57.20 None 
$57.20 $25.50 
$82.70 $25.50 


Illustrative net cost averages $52.10 a year 


$83.90 None 
$83.90 $32.70 
$116.60 $32.70 


Illustrative net cost averages $77.36 a year 


*Dividend illustrations are in no sense guarantees or even estimates of 
future dividends, which must depend on future experience and the an- 


nual action of the Company’s Trustees. 


INQUIRIES FROM BROKERS INVITED 
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General American Life 
Underwriting Changes 


With the announcement of a stream- 
lined 1955 Group line, General Ameri- 
can Life completes a series of changes, 
which give it improved coverage and 
lower rates in each field in which it 
operates. 

The company’s new Group life line, 
which features lower premium rates, in- 
creased maximum amounts, improved 
disability provisions, and lower extra 
premium charges for hazardous indus- 
tries, parallels in many respects the 
streamlined 1955 Ordinary line intro- 
duced only a few months before. 

Announcement of the new Group line 
also follows close on the introduction 
of General American Life’s business and 
professional men’s income protector, an 
unusual disability contract which has 
already revolutionized General Ameri- 
can’s sales in the Accident and Sickness 
field. 

Substantially lower premiums, effective 
with the new Group life line, are results 
of a new method of calculating pre- 
miums, based on “Volume of Insurance 
On Group When Actually Issued.” The 
new rates, issued on two separate sched- 
ules with or without the new disability 
provision, are the lowest in General 
American Life’s-entire history. 

Aside from its lower premium rates, 
the new Group life line ushers in a 
new system of calculating semi-annual, 
quarterly and monthly payments and 
provides for a substantial bulk discount 
for cases involving $150,000 or more of 
Group Life Insurance. 

Increased individual maximum amounts, 
like General America’s lower rates, re- 
sult from a new method of calculation, 
based on “Volume of Insurance On 
Group When Actually Issued.” 

Effective with the introduction of its 
1955 Group line, General American Life 
offers a provision for monthly income 
total disability payments to clients whose 
Group policies are based on an em- 
ployer-employe relationship. The new 
disability provision, available on most 
cases except those with a high employe 
turnover, a high percentage of unskilled 
workers or conditions hazardous to life 
or health, provides for regular monthly 
income under any one of four plans to 
totally and permanently disabled Group 
certificate holders. 

As another improvement to its Group 
line, General American has radically re- 
vised its list of hazardous industries 
requiring extra premiums, eliminating 
some industries entirely and substanti- 
ally reducing loadings for others. 

The advantages in General American 
Life’s 1955 Group line will be made 
available to present policyholders quali- 
fving for them and will be put into 
effect. on policy anniversaries 


New England Life Agents 


Celebrate Anniversaries 


ix agents of New England Mutual 
Life are celebrating long-term anniver- 
saries with the firm this month. Ernest 
L. Maillet, of the Boston - Summers 
\gency, has served the company for 25 
vears, while Thomas A. Hagan has been 
a career underwriter for 30 years. Port 
Arthur, who is associated with the Los 
Angeles - Bare Agency, marks 25 years 
in the field. Robert H. Swanson, CLU, 
Chicago general agent, has been repre 
senting the New England Life for 20 
Bromiley Eagleson, CLU, 
Philadelphia Haines and Dunn, and Ed- 
ward E. Kimbel, Louisville, are company 
associates of 15 years standing. 






vears. S. 





HERMAN REINIS 
Brooklyn General Agent 
The Manhattan Life 


(Founded 1850) 
50 Court St. MAiIn 4-7951-2-3 














Mitchell Agency Opening 

Formal opening of the new Ted W. 
Mitchell Philadelphia general agency of 
Pacific Mutual Life was marked on 
November 4 when Mr. Mitchell enter- 
tained civic and business personalities 
of the Greater Philadelphia area at a 
reception held in his 1500 Walnut Street 
offices. 

Mr. Mitchell used the occasion to in- 
troduce the 12 field representatives al- 
ready associated with his new agency, 
and said that a substantial start has 
been made toward the building of an 
organization geared to keep pace with 
the steady growth and rising economy 
of the Philadelphia region. 

Going to Philadelphia from Pacific 
Mutuz ul’ s home office, where he had been 
supervisor of agency training, Mr. Mit- 
chell formerly was a supervisor in the 
Raymond E, Walden Agency, Newark. 

In addition to the new Ted W. 
Mitchell organization, Pacific Mutual is 
represented in Philadelphia by the long- 
established William A. Martin general 
agency. A group office also is main- 
tained, in charge of Benjamin L. Carle- 
ton, Jr. The three units carry on a tra- 
dition of Pacific Mutual service to 
Philadelphians which began 60 years 
ago. 





GEORGE BOSSE 








direct the sales efforts of others. 


for them. 


Asurarice 





Development Center in Pittsburgh. 





_ Sooner or later it scems that most successful career underwriters 


have to face up to a most important decision—should they continue 


in personal production or aspire to management responsibilities and 


In an effort to help qualificd State Mutual agents find the answer, 
the Company has established a Management Training and Market 


By the time the series of on-the- 


job, learn-by-doing sessions are completed, both the Company and 
the individuals concerned arrive at pretty definite opinions regarding 
their potential success as field managers. 

Those with proven aptitudes and attitudes for management duties 
are given early opportunities in an agency of their own. Those who 
don't, enthusiastically return to the equally important job of personal 
selling, convinced by actual experience that the manager’s seat is not 
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JAMES M. ROBARTS 


The appointment of James M. Robarts 
as director of sales promotion and George 
Bosse as production manager of the sales 
promotion department of Pan-American 
Life has been announced by Kenneth D. 
Hamer, vice president and agency direc- 
tor. 

Mr. Robarts has been associated with 
Pan-American since 1952 as_ assistant 
to the director of public relations. His 
principal duties have been in the sales 
promotion field. He is also editor of the 
company’s field magazine, “The Pan- 
American Review.’ 

A veteran of World War II, Mr. Rob- 
arts attended the University of Florida 
and Tulane University. Prior to join- 
ing Pan-American he was a representa- 
tive of the John Hancock. 

Mr. Robarts is an active member of 
the Life Insurance Advertisers Associa- 
tion. 

Prior to joining Pan-American, Mr. 
Bosse was production manager of Stone 
Stevens, Inc., New Orleans advertising 
agency. .He attended Tulane University 
and the New Orleans Academy of Art. 

In his new capacity, Mr. Bosse will 
be in charge of design and _ production 
of sales promotion material used _ by 
Pan-American representatives through- 
out the United States. 





Goldstein Conn. Agency 
40% Ahead for Ten Months 


The Goldstein Connecticut Agency, 
leaders in Ordinary production for 
Bankers National Life of Montclair, 
Ni Sis reports 40% increase for the first 
10 months of 1955 over the same period 
last year. 

Founded by Abraham Goldstein, and 
now under the management of his son, 
Ellie M. Goldstein, and son- in- -law, Ber- 
nard B. Kaplan, the agency is celebrat- 
ing its 25th anniversary and is enjoying 
its biggest production year ever 





. i 
Provident Mutual Gains 
Lewis C. Sprague, vice president and 
manager of agencies, has announced 
that Provident Mutual’s new paid busi- 
ness surpassed that of any previous Oc- 
tober in the company’s history. This 1s 
the fourth consecutive month in which 
the company’s amount of new paid busi- 
ness has exceeded that set for the same 

period in preceding years. 








HAIGHT, DAVIS & HAIGHT, Inc. 
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Arthur Johnson 


ROBERT V. O’BRIEN 


Massachusetts Mutual Life has ap- 
pointed Robert V. O’Brien as assistant 
underwriting secretary and Raymond L. 
Burati as assistant counsel. Mr. O’Brien 
has been with the company since 1927 
and Mr. Burati since 1930. 

Mr. O’Brien was a member of the 
policy department until 1943, and shortly 
after a two-year Army career was trans- 
ferred to the underwriting department 
where he was appointed an underwriter 
in May, 1948. An associate of the Life 





Arthur Johnson 
RAYMOND L. BURATI 
Office Management Association, he re- 
ceived the highest grade in the taxation 
examination of all North American stu- 
dents in 1939, 

Mr. Burati, a graduate of Northeast- 
ern University and a member of the 
Massachusetts Bar, was appointed com- 
pany attorney in 1953. He is a former 
member of Springfield’s City Council 
and is now an instructor at Western 
New England College where he teaches 
legal aspects of business. 





A. G. Loop, Frank E. Suran 
Named by Occidental Life 


A. G. Loop, former assistant regional 
Group manager in Occidental Life of 
California’s Cincinnati Group offices, has 
been named regional Group manager in 
charge of the company’s recently ex- 
panded Houston, Texas office. 


Frank E. Suran, at the same time was 
promoted to assistant regional Group 
manager and transferred from Occi- 
dental’s Detroit office to Houston. 

Mr. Loop joined Occidental in 1953 
and the following year was named as- 
sistant regional Group manager in Cin- 
cinnati. Mr. Suran has been with the 
company since early last year, working 
in Los Angeles and later as Group serv- 
ice representative in Detroit. 


Liberty Life Celebrates 


Fiftieth Anniversary 

Liberty Life, Greenville, S. C., has is- 
sued a 50th anniversary brochure, high- 
lighting the growth of Liberty Life and 


the Southeastern Life. Liberty Life 
and Southeastern Life consolidated in 
1942. 


A half century ago, in Spartansburg, 
N. C.,, Southeastern Life offered its 
service to the public. Early in 1910, a 
group of Greenville businessmen  pur- 
chased control of the Southeastern Life 
and, as a result, the home offices were 
moved to the up-and-coming town of 
Greenville. In October, 1919, W. Frank 
Hipp, who had began his life insurance 
career with the Southeastern Life in 
1912, as a general agent, organized a 
new company under the name of Liberty 
Life. Located in Greenville, this firm 
was established as a combination com- 
pany, writing initially weekly premium 
life insurance and health and accident 
insurance; shortly thereafter, Ordinary 
life insurance was added to its line of 
protection. 

In accordance with plans which had 
been in the course of development for 
a year, stockholders and directors of 
Liberty Life and those of Southeastern 
Life, in 1942, consolidated the major 
portion of the life insurance business of 
both companies, and changed the name 
of Southeastern Life to Liberty Life, re- 
sulting in the present organization. 
Elected as president of Liberty Life was 
W. Frank Hipp, who had been the 
guiding spirit behind both parent com- 
panies since 1933. 

In January, 1943, at the age of 53, W. 
Frank Hipp suffered a fatal illness. H. 
L. Vogel, who had served with Liberty 
Life since its organization, and prior to 
that with Southeastern Life, had been 
elevated to vice president after the 1942 
consolidation. In January, 1943, he was 
chosen to serve as acting president of 
Liberty Life until the annual meeting of 
stockholders and directors in February. 
At the annual meeting, Francis M. Hipp, 
the eldest son of the late chief execu- 
tive, was elected as president. 

Completed earlier this year was Lib- 
erty Life’s new home office building, 
which measures up to the highest stand- 
ards of architecture and construction. 
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McMahon Made Claims Mgr. 

Company President Julian D. Anthony 
has announced the appointment of Wil 
liam A. McMahon as 


claim department of Columbian National 
Life of Boston. Mr. McMahon joined 
the company in 1947 after serving in the 
Navy as a lieutenant. 

His first position with Columbian Na- 
tional was that of supervisor in the issue 
and contract division and in 1953 was 
promoted to administrative assistant of 
the Group department. 

Mr. McMahon is a graduate of Tufts 
College and Boston University Law 
School. He was admitted to the Massa- 
chusetts Bar in 1950 and the Federal Bar 
in 1952. He is a member of the Boston 
3ar Association and an instructor in 
insurance in the University Extension 
Division of Massachusetts Department 
of Education. 


manager of the 
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complete service to your client? All the 
advice, specialized service, sales and pro- 
motion assistance you'll need to handle 
life coverage easily and profitably is as 
near as your telephone. For your own life 
insurance department, just call your near- 
est Connecticut General Office or write 
to Connecticut General Life Insurance 
Company, Hartford. 
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MANUAL ON NEGLIGENCE 
Harold L. Oleck of New York, author 
of a new book which has the title of 
“Negligence Investigation Manual,” a 
member of the New York Bar and an 


associate professor of law of New York 


Law School, has had a great deal of 
experience on the subject treated by the 
manual He has been a law clerk- 
investigator and lawyer, a reporter, in- 
terviewer and historian and has_ had 


some experience as a_ special Deputy 


\ttorney-General as well as a_ special 
War Department observer. 

In Mr. Oleck’s opinion negligence in- 
follows a basic pattern or 
applied, 


inescapable conclusion 


vestigation 


technique which, if correctly 


will produce an 
Like other 
the ob- 
facts and 
employed to the 
the truth the 
In the process of scien- 


in practically every case. 


sciences, investigation involves 


servation and classification of 


when properly leads 


establishment of about 


matter studied. 


tific investigation one man, more ex- 


perienced and skilled, will produce more 
convincing evidence than another, less 
investiga- 
But if the 


faithfully 


experienced. To that extent 


fion is an art in his opinion. 


experienced investigator 


} 
1ess 


follows the routine processes prescribed 


he will obtain almost the same success 
as did the expert, in reaching the objec- 
tive—the truth of the case. Two inves- 


tigators of fairly equal intelligence, both 
the pattern of 
inquiry in the same case, will reach the 
the 


following same scientific 
same appraisal of the facts in about 
same time. 

He says the investigator might well be 


guided by the rules followed in news re 


porting: ascertain the Who, What, 
When, Where, Why and How. The 
Manual explains the nature of negli 


gence investigation—collateral, compara 


tive, contributory, criminal, gross, ordi 
nary, slight, subsequent, wanton and 
willful negligence, outlines the law of 


negligenge, recites general principles 
for investigators and the scientific aids. 
In brief, it is a valuable booklet for in- 


surance adjusters. 


PERSONAL SAVINGS HIGH 
DESPITE LARGE BORROWING 
these days 


There is much comment 
about the mounting debt 
the consumer field of instalment obliga- 


mortgage 


especially in 


tions. Instalment and home 
debt repayments together now come to 
around $1 out of every $7 of total per- 
sonal spendable income after taxes, in- 


dicative of the magnitude of the contrac- 


ual obligations that the people have 
assumed in their record spending in 
recent years. 

However, economists point out that 


due to record personal incomes, savings 
Figures com- 
3oard 


are also at record levels. 
piled by the Home Loan Bank 
estimate that long-term savings of indi- 
viduals increased by approximately $6% 
billion in the first half of this year to a 
total of about $226% billion as of June 
30. These savings consist of funds ac- 
cumulated under life insurance policies, 
deposits in mutual savings banks, Postal 
thrift 


savings 


Savings, accounts in commercial 


banks, capital in savings and 
loan associations and current redemption 
value of U. S. Savings Bonds owned 
by individuals. 

Personal debt is still Instal- 


ment and home mortgage debt alone, the 


rising. 


two dominant elements in personal bor- 
net increase of more 
the six months 
rise is to last 


personal 


rowing, showed a 


than $9 billion in first 
of this year. This close 


vear’s entire increase in all 


debt 


to service 


The bite out of personal earnings 
debt is 
More than four-fifths of all personal con- 


this considerable. 
tractual debt repayment is in the instal- 
ment field. Based on the vear’s trend to 
date, it is estimated that total instalment 
debt repayments will amount to $31% 
billion for 1955, $2% billion the 
last according to 
Institute of Life 


above 
previous high 
the 


vear, 
figures of Insur- 
ance. 

At this stage in the booming economy 
the 


earnings into the savings column, par- 


people need to divert more of their 


ticularly into life insurance to create a 
permanent estate rather than pour such 


























































GLADYS C. PUTNAM 





Gladys C. Putnam, a past president of 
the Federation of New York Insurance 
Women’s Clubs, has opened her own in- 
surance agency office at 114 First Ave- 
nue, Gloversville, N. Y. Mrs. Putnam, a 
licensed broker and agent and an active 
member of the insurance fraternity for 


more than 15 years, is well known 
among company representatives and 
agents. She is a charter member and 


past president of the Insurance Women 
of Fulton County, N. Y., and one of 
this club’s organizers of programs for 
fire prevention and safety carried out 
in conjunction with the civic authori- 
ties of both Gloversville and Johnstown. 
In addition to her insurance interests 
she is a past president of the Johnstown 
Business and _ Professional Women’s 
Club and also a member of the local 
chapter of the Soroptimist International 
Association. 
* * * 


Carrol M. Shanks, president of The 
Prudential and H. Bruce Palmer, presi- 
dent of Mutual Benefit Life, were re- 
cipients of the honorary doctor of laws 
degree from Upsala College, East 
Orange, N. J. at a special convocation 
held November 10. They were among 
five New Jersey business leaders who 
received this degree conferred by Dr. 
Evald B. Lawson, president of the Col- 
lege, in recognition of their noteworthy 
records of civic interest and leadership. 
Speaker at the convocation which 
marked the tenth anniversary of Upsala’s 
Development Program was Mr. Shanks 
whose topic of address was “A Time For 
Vision.” 

x *k x 

Clarence J. Myers, president of New 
York Life, was principal speaker at 
American Institute of Real Estate Ap- 
praisers which met at Hotel Commodore 
recently. Title of his address wes 
“Trends in Mortgage Financing.” 

* Be * 


J. Edwin Schacte, Jr., Charleston, has 
been elected president of the South Car- 
olina Association of Insurance Agents. 
He succeeds Hayne P. Glover, Jr., Green- 
ville, who has been named state national 
director. W. L. Thompson, Hartsville, 
is vice president and Gordon Schmidt, 
Charleston, continues as secretary-treas- 
urer, 





a large proportion of their surplus earn- 
ings into consumption goods which serve 
a temporary purpose. 
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H. V. TISDALE 


H. V. Tisdale, secretary of the North 
British Group and vice president of the 
Central Surety, was tendered a lunch- 
eon at the Bankers Club in New York 
by staff associates in the New York 
home office on the eve of his departure 
for Kansas City, Mo. There Mr. Tis- 
dale is head of the newly created West- 
ern department of the group located at 
the home office of the Central Surety. 
John L. Magenheimer, assistant U. S. 
manager, on behalf of those at the 
luncheon, presented Mr. Tisdale with a 
wall barometer-thermometer. He _ has 
been in insurance over 40 years and 34 
years with the North British Group. 
eo ce 

C. T. Gamwell of the Providence firm 
of Gamwell & Ingraham was _ honored 
by the American Universal Insurance 
Co., on the occasion of his 75th birth- 
day with.the presentation by President 
Maurice H. Saval of a solid gold tie pin 
and cuff link set with the American 
Universal seal engraved. Mr. Gamwell, 
a well-known figure in New England in- 
surance circles, is now in his 51st year 
in insurance and conducts one of the 
leading real estate and insurance agen- 
cies in Rhode Island. 
i Oe 


Philip S. Beebe, manager, Western 
department of the Hartford Fire, has 
been elected to the board of trustees 


ot Illinois Institute of Technology at 
Chicago. The board is composed of 60 
civic and industrial leaders who serve 
as active members and eight long-service 
trustees who serve in an honorary ca- 
pacity. Ernest A. Henne, vice president 
of America Fore Group, who has served 
as a member of the Institute’s board 
since 1933, has been named an honorary 
member. 
x * * 

Hal R. Marsh, superintendent of agen- 
cies of Jefferson Standard Life, has been 
elected president of the Advertising 
Club of Greensboro. For the past five 
months Mr. Marsh served as vice presl- 
dent and program chairman of the Ad 
Club. He is a charter member of the 
group. 

x ok 

W. Thomas Craig, general agent |! 
Los Angeles for Aetna Life, has been 
named “Heart Sunday Chairman” of the 
Los Angeles County Heart Associations 
1955-56 Heart Fund Campaign. 

* * * 


HT 


J. Lon Duckworth, vice president and 
general counsel of Life Insurance U0. 
of Georgia, has been elected president 
of the Atlanta Kiwanis Club and will be 
installed the first of next year. 
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Allen Goes on More Boards 


George E. Allen, director of Penn Mu- 
tual Life and Occidental Life of Cali- 
fornia, and former vice president of 
Home Insurance Co., has been elected a 
director of Sheraton-Astor Hotel, New 
York, and Sheraton Closed-Circuit Tele- 
Both are subsidiaries of the 
Sheraton Corporation. For some time he 

director of the Sheraton- 
Sheraton-Carlton hotels in 
Washington, D. C. He also is a direc- 
tor of Avco Manufacturing Corp., Atlas 
Corporation, Republic Steel Corpora- 
ton, Grayson - Robinson Stores and Vic- 
tor Electric Products Co. It will thus 


p be seen that he is one of the best posted 
'men in America on big business affairs. 
'He belongs to Alvord & Alvord law 
‘firm in Washington. 

For some time Mr. Allen has fought 
Prather shy of personal publicity not only 
E because he has had about as much of it 
Pas any business man-lawyer in the 

country and may be fed up, but prin- 
cipal reason is that he is a close social 
companion as well as farm neighbor at 

Gettysburg, Pa., of President Dwight 
Eisenhower; and he does not want to 
capitalize on that relationship. He first 
became a personal friend of General 
' Eisenhower when they were living at 
Wardman Park Hotel at the national 
capital. During World War II when 
) Mr. Allen went to England as chairman 
fof a committee or Commission whose 
function had an affiliation with prisoners 
sof war he spent almost a month with 
» Eisenhower and when he returned to 
America Eisenhower sent a message to 
: President Roosevelt saying in effect: 
“Please find some other opportunity to 
have George Allen pay us another visit 
here. 

It is -_ indeed that a layman could 
have such close relationships with Presi- 
lents of the United States as has George 
\llen. He was a confidant of both 
Roosevelt and Truman. That makes 
three Presidents and puts him in a posi- 
tion similar to that of Bernard Baruch 
as “an adviser of Presidents.” The 
first President with whom Baruch had 
a close tie-up was Woodrow Wilson. He 
got along with others until Truman’s 
time, their relations cooling off. 

When Allen was appointed head of 
Reconstruction Finance Corporation the 
President who appointed him = said: 

George, go over there and stay for a 
year. Look the ground over thoroughly, 
set posted on the personalities and may- 
he you can give me a good steer as to 
who should be your successor.’ 

As Allen at the time had not much 
experience as a public official (although 
ie had been Commissioner of Washing- 
on) the Senate committee was somewhat 
in doubt whether to approve the appoint- 
ment to head such a big Government 
ee urthermore, he was constantly 

§ portrayed in daily new spaper col- 
umns as a funny man, sometimes desig- 
nated as “the Administration’s Clown 
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Prince.” George was a little nervous 
when he appeared before the committee 
While confident he could do the job, 


at the same time he didn’t want to pose 
in a braggadocio act. One of the first 
questions asked him was about a Negro 
housing development in Washington with 
which he had a connection. Asked if he 
had profited personally by this connec- 


tion he said “Yes.” Inquired a commit- 
teeman: “In what way?” Responded 
George: “They have conferred on me 


a new title.” “And what is that?” he 
was asked. Replied George: “The whole 
caboodle of them call me Colonel.” 

In the laugh that followed George 
recovered his equanimity and the balance 
of the questions and answers, which 
took up several columns of the Congres- 
sional Record, was as humorous as any 
of the repartee of the late Will Rogers. 

Most of the funny stories and sharp 
comments made for years by George 
Allen and which gave him the reputa- 
tion of being one of the nation’s chief 
wits grew out of the fact that he always 
made himself the goat in such sallies, 


never placing the other fellow in a 
humiliating position. 
In the business world Allen has long 


been regarded as anything but “a clown 
prince.” He has been described as a 
natural born salesman and a man who 
can get along with any one and de- 
cidedly valuable asset to any board of 
directors. 

But he is active in other fields than 
business, law, insurance and finance. One 
of his outsté inding humanitarian activi- 
ties was in connection with National 
Foundation for Infantile Paralysis, Inc. 
The “March of Dimes” was one of his 


most effective ideas in raising money 
for polio victims. 
*k ok x 


Self-Insurance Recommendation Irri- 
tates Connecticut Comptroller Zeller 


A critical report of Connecticut state 
auditors on the way the State of Con- 
necticut handles its insurance placements 
caused considerable resentment on the 
part of State Comptroller Fred R. Zeller 
who places the business. His sharpest 
comment was that “apparently the audi- 
tors do not understand insurance.” 
Names of the auditors are Joseph B. 
Downes and Raymond I. Longley. They 
favor self-insurance by the state. 

The Hartford Courant handled the 
story in dialogue form. Some extracts 
from its story follow: 

Auditors: Loss experience continues 
to indicate that self-insurance for fire 
would produce a substantial saving over 
the years for the benefit of the state. 

Zeller: Connecticut is famous through- 
out the world as an insurance state with 
fine and reliable companies. This “self- 
insurance” would be a blow to our insur- 
ance companies who pay some $7,000,000 
in state taxes annually. 

Auditors: In reporting for any loss, 


“no matter how small” the state gets 
as many as 47 checks from insurance 
companies. 

Zeller: Any one who knows insurance 








understands that one company can’t 
possibly handle all the coverage of state 
property. Companies have to reinsure in 


order to protect themselves from any 
staggering loss. 
Auditors: The comptroller depends 


too much on insurance agents and com- 
panies for data and advice on coverage. 
The agents make the studies, offer the 
suggestions and do a good part of the 
clerical work of record keeping. 

Zeller: The comptroller could open a 
big department and spend a lot of state 


money on this, but I’m opposed to it. 
It is easier to have this detail work 
handled by reliable agents—at no cost 


to the state. 

Auditors: The comptroller should con- 
stantly review insurance coverage to 
make sure that the state is getting its 
money’s worth and at the lowest rate. 


Zeller: We are always working for 
rate reductions, and no state in the 
Union has so low a rate as has Con- 


necticut. 

Auditors: The comptroller should re- 
view all coverage to make sure that the 
state is adequately insured. 

Zeller: We are ahead of 
on that. We have already 
of appraisers to study and 
the building values are up 
they have been working on it 
months. 


the auditors 
hired a firm 
see whether 
to date, and 
for three 


Marion B. Folsom 


Marion B. Folsom, who succeeded 
Oveta Culp Hobby as Secretary of 
Health, Education and Welfare, helped 


draft the original Social Security Act in 
1934 as member of the Advisory Council 
to the Committee on Economic Security. 
Back in August, 1929, he wrote an article 
for the Atlantic Monthly saying that 
private industry could do the job of pro- 
viding old age pensions for its employes. 
He had set up such a system for the 
Eastman Kodak Co., but at an inter- 
view with reporters in Washington, he 
said: “The depression quickly changed 
my views. Private industry had all it 
could do to survive.” 

Some _ 6,000,000 persons in May last 
were receiving old age insurance bene- 
fits. Survivors’ benefits raised total re- 
cipients to 7,447,000 persons. The aver- 
age old age benefit was $60.85 a month 


in May of this year, Assets of the old 
age and survivors’ trust fund totaled 
$20,699,000. 

Old age assistance recipients totaled 


receiving 
$52.07 a 


2,548,000 persons. 
average monthly 
month. 

Payments for aid to dependent chil 
dren were going to a total of 2,261,000 
persons, at an average monthly payment 
of $23.99 a person. Blind persons total- 
ing 104,000 were receiving an average 
of $56.90 monthly. Two hundred and 
thirty-five thousand totally disabled per- 
sons received an average of $54.96. 


They 
payments 


were 


ot 


* * * 


U. S. Inter-American Council 


Officers and trustees of the U. S. 
Inter-American Council met recently in 
board room of Insurance Company of 
North America Companies of which 
John A. Diemand is president. In addi- 
tion to Mr. Diemand among other 
trustees of the Council are James S. 


Kemper, chairman, Lumbermens Mutual 
Casualty; Earle N. Lashmet, vice presi 
dent, Liberty Mutual; and W. S. Young 


man, Jr., a director of American Inter 
national Underwriters Corp., and presi 
dent, C. V. Starr & Co. 

The USIAC represents the United 


States in the Inter-American Council of 
Commerce and Production which has its 
headquarters in Montevideo, Uraguay. 
Each country in the Western Hemi- 
sphere is represented by a council in the 
Inter-American Council of rs 
and Production. Objective of the TIACCP 
is to foster the principles of the free 
enterprise system in the Western Hemi- 
sphere. 

The IACCP was founded in 1941 to 
give leading businessmen a vehicle for 
improving trade relations and to cooper- 
ate in strengthening common principles 
of private enterprise. It is supported by 
156 leading organizations in the Amer- 
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On Many Boards | 








GEORGE ALLEN 
icas representing all sections of the 
economy. 
Thirty-one officers and trustees of the 


U. S. Council the Philadelphia 


meeting. 


were at 


aK * * 
The Phrase “Act of God” 


commenting on 
the hurricanes 


the March, 


disasters, 

in the United 
1954, earthquake 
in Adelaide, Australia, R. Olaf Hambro, 
of the London Assurance in 
his annual report to the company’s Gen 
eral Court, made some interesting state 
ments about the words “Act of God.” He 
said there has been a popular miscon 
ception relative to the phrase. Continu 


In various 
such as 


States and 


ing, he said: 

“It is often said, ignorantly, that since 
loss of damage has occurred through an 
Act of God, no claim will fall on the 
insurer. This misconception probably 
originated in connection with liability 
claims where a man accused by _ his 
neighbor of negligence may sometimes 


plead both on his own behalf and on 


behalf of his insurance company that 
since the event which led to loss or dam 
age was an Act of God, the accusation 
ot negligence cannot lie against him 
Should he succeed in this defense, his 
insurer also would be relieved of all 
responsibility. Outside the field of third 


party liability, however, where it is a 
question of the sufferer claiming com 
pensation from his own insurance com- 
pany, the defense of ‘Act of God’ would 
be quite irrelevant and there are many 
events properly described as Acts of God 


which can be covered by insurance, and 
for which the insurer must pay. The 
hurricanes in North America and the 


are examples, like 

sea, of Acts of God 

against which we have given cover and 

for which we do at times pay heavily.” 
a * * 


61 Police Killed in 1954 
More crimes are cleared op by the 
police than some newspapers think. Ac 
cording to Uniform Crime piace pub 


Adelaide earthquake 
the perils of the 


lished on September 26 by Federal Bu 
reau of Investigation, the police cleared 
by arrests in better than one out of 
four crimes in 1954. They cleared by 


arrest three out of every four homicides 


and felonious crimes against the person, 
and one out of every four property 
crimes. Five out of every seven persons 


charged by the police in 1954 were found 
guilty. 

Reports of 3,704 cities 
city police employes were killed in line 
of duty during 1954. On April 30, 1955, 
there were 171,000 city police employes 
in America. 

Largest decrease in crime was in rob 
beries—15.1% in 1955. Automobile thefts 
had a small decrease. 


show that 61 
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Phoenix of London 
Merger Is Planned 


Two COMPANIES» INVOLVED 
Phoenix heutaieinain: a New York to 
Succeed U. S. Branch of Phoenix 
Assurance and Indemnity Co. 


The United States branch of the 
Phoenix Assurance of London will be 
merged with its casualty affiliate, the 
Phoenix Indemnity, as of midnight, 
December 31. All United States assets 
and liabilities of the Phoenix Assurance 
will be transferred to the Phoenix In- 
demnity and the name of the latter will 
be changed to Phoenix Assurance Co. 
of New York. Capital is being increased 
from $2,000,000 to $3,000,000 and a con- 
solidated statement will show assets of 
approximately $35,000,000 and surplus to 
policyholders of over $11,000,000. 


Jones Explains Change 


In his announcement, H. Lloyd Jones. 
president or United States manager of 
the companies of the Phoenix of London 
Group, stated that the step is being 
taken to enlarge resources to policy- 
holders and to simplify operations for 
agents, most of whom already represent 
both of the companies now being joined. 
Otherwise, no change in management, 
affiliations or company policies is con- 
templated. Following the merger, the 
Phoenix of London Group will be com- 
posed of the Phoenix Assurance of New 
York, London Guarantee & Accident, 
Columbia Insurance Co. of New York, 
United Firemen’s and the Union Marine 
& General. 

The Phoenix Assurance entered the 
United States in 1805, and the Phoenix 
Indemnity was organized in 1922 to 
provide casualty facilities to agents of 
the parent company. Since 1935 manage- 
ment of all companies of the Phoenix 
of London Group has been combined, 
and operations both in the home office 
and the field closely coordinated, making 
the merger a logical development in 
tune with the present trend toward 
large multiple line companies. 


ELECTED CENTRAL SURETY V.P.s 
ti oe On R. P. Stockham 


Named to Posts; Other Officers 
Are Elected 


John L. Magenheimer and R. P. 
Stockham, assistant U. S. managers and 
vice presidents of the North British 


Group, have been elected vice presidents 
of Central Surety. The elections took 
place at a board of directors’ meeting 
at the home office of Central Surety at 
Kansas City, Mo. 

Also elected vice presidents were 
Paul J. Synor, C. J. Williams and H. V. 
Tisdale. Albert E, Lehman and G. C. 
Daubert were named secretaries. 

John C. Droge, A. J. O’Donnell, Jack 
G. Parsons and William J. “Traynor 
were named assistant secretaries. 


Ter Bush & Powell Elect 
John M. Devlin President 


David A. Ter Bush, founder of Ter 
Bush & Powell, Inc., insurance agency 
of Schenectady, N. Y., 50 years ago and 
who has been its president, was elected 
chairman of the board at a meeting of 
stockholders and directors. John M. 
Devlin, formerly executive vice presi 
dent, was elected president. 

James J. Cunningham and_ Vincent 
deP. McMullin were elected vice presi- 
dents, and Harrison S. Henry, vice presi- 
dent in the New York City office, is 


now vice president in charge of group 
activities in all the company’s offices. 


STUDENT RESEARCH PROJECTS 





School of Insurance of New York Aims 
to Provide Students With Elementary 
Knowledge of Excellent Library 

Students in the principles of insurance 
courses at the School of Insurance of 
the Insurance Society of New York 
completed on November 10 the first of 
a number of required projects. This first 
project was designed to provide the stu- 
dents with an elementary knowledge of 
insurance research. 

The school has given a basic course 
in the principles of insurance for many 
years. This year the course has been 
revised and made a prerequisite for the 
specialized or more advanced subjects. 
It is the belief of the educational staff 
that a broad understanding of the busi- 


ness is as important as_ specialized 
knowledge. 
The course is divided into sections, 


and students are placed in the sections 
according to their educational back- 
grounds and whether they wish a gen- 
eral or more intensive approach to the 
principles of the business. Outside proj- 
ects and field trips are required in the 
sections providing the more thorough 
approach. Through this first project, the 
classes were acquainted with the wealth 
of published information and_ records 
pertaining to insurance and the methods 
of obtaining this information. 

The students were conducted in small 
groups through the Insurance Society’s 
library, one of the largest general in- 
surance libraries in the world. Ruby E. 
Church, the librarian, lectured on the 
various collections. 


McKenzie Coming to 


ASSISTANT GENERAL COUNSEL 


Williams, Executive Secretary Calif. 
Agents’ Assn., to Join Board on 
Jan. 1 at San Francisco Office 








Weldon F. Williams, executive secre- 
tary of the California Association of In- 
surance Agents since 1950, is joining the 
staff of the National Board of Fire Un- 





JACK G. McKENZIE 


derwriters effective January 1, 1956. He 
will serve as a representative of the Na- 
tional Board’s law department and will 
be assigned to the San Francisco office, 
covering eight western states. He suc- 
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WELDON F. WILLIAMS 


ceeds Jack G. McKenzie, the National 
Board’s assistant general counsel in San 
Francisco, who is being transferred t 
the New York office. 

Mr. Williams is a graduate of the 
University of California, a former per. 
sonnel administrator, and veteran of 
World War II, serving six vears in the 
Army until his retirement with the rank 
of lieutenant colonel in 1946, when he 
joined the California Association of In- 
surance Agents as assistant executive 
secretary. In 1950 he became CAIA’s ex. 
ecutive secretary. 

In commenting on Mr. Williams’ res- 
ignation, B. Franklin Knapp, CAIA’s 
president, said: 

“Bill has been not only a very c- 
pable executive secretary, a hard, intell- 


gent, loyal worker, but also a gretf 
friend of all of us dedicated to the 


American Agency System. He will be 


hard to replace.” 
McKenzie With NBFU 18 Years 


Mr. McKenzie joined the National 
Board on December 29, 1937, as a 
special agent in the arson department 
stationed in Arkansas. Seven years later 
he became Insurance Commissioner of 
that state, serving until January 16, 1949, 
when he rejoined the National Board. 


A native of Oklahoma, Mr. McKenzie f 


attended the University of Kansas ané 
Cumberland University, from which he 
received this law degree in 1926. He en- 


gaged in private practice in Shawnee, § 


Okla., and for five years was chiei 
assistant and acting attorney for the fire 
marshal of that state. 


Elect Wood President 
Philadelphia Producers 


Thornley B. Wood of Thornley B 
Wood Co. was elected president of the 
Insurance Agents and Brokers Associa- 
tion of Philadelphia and Suburbs at the 
annual meeting this week. Mr. Wood 
succeeds Robert E. Synnestvedt, who 
becomes a director. Other officers are: 
vice presidents, Frederick R. Drayton, 
reelected, and Stanley Cowman; treas- 
urer, George T. Rowland, reelected, and 
secretary, M. Alan Bucks, reelected. 
George Margraff, president of the Penr- 
sylvania Association, installed the of- 
ficers. 

Directors who were reelected include 
the following: Harold Custer, Lewis L 
Einstein, George E. Hackett, Henry Ss 
Herr, John Mason, James McLaughlin, 
Roy Reinard, C. Sheldon Stover, Her- 
man Wite and Messrs. Synnestvedt ané 
Margraff. 





NORTH BRITISH SPECIAL | 
The North British Group has appointe’ 
Charles J. Thompson as special agem 
in Kentucky in association with State 
Agent S. E. Holland, Jr., with headquat 
ters at Bowling Green. Mr. Thompso 
a Kentuckian, is a graduate of More: 
head State College. 
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Full Program for NAIC Semi-Annual 
Meeting in New York, Nov. 28-Dec. 2 


The program agenda for the semi- 
annual meeting of the National Asso- 
ciation of Insurance Commissioners at 
the Hotel Commodore, New York City, 
November 28-December 2, has just been 
released. Committee meetings on Mon- 
day, November 28, are all subcommittee 
meetings as follows: 


Monday, November 28 


9:00-10:00 a.m.— a 

On Company Reports on Individual 
A. & H. Claim Settlements. Wade O. 
Martin, Jr., chairman, Louisiana. 

Credit Life and Credit A. & H. Insur- 
ance Regulations. J. Edwin Larson, 
chairman, Florida. | 

Variable Annuities. 
chairman, Ohio. 
10:00-11 :00 a.m.— 

Workmen’s Compensation Small Pol- 
icy Economies. Joseph A. Humphreys, 
chairman, Massachusetts. 

To Study Enlarging Functions of the 

Assistant Secretary’s Office. Charles S. 
Jackson, chairman, Maryland. 
“To study the Subject of Group Life. 
Charles R. Howell, chairman, New Jer- 
sey. 1. Group Life Definition; 2. Esti- 
mated Company Retention (Colorado). 

To study NAIC Constitution and By- 


August Pryatel, 


Laws. George A. Bisson, chairman, 
Rhode Island. |. 
Special Policies. Joseph A. Hum- 


phreys, chairman, Massachusetts. 
11:00-12 :00 a.m.— 

Installment Premium Reporting in 
Annual Statements. Leffert Holz, chair- 
man, New York. i 

Uniform Accounting. Robert B. Tay- 
lor, chairman, Oregon. 

Valuation of Securities. Joseph A. 
Humphreys, chairman, Massachusetts. 
1:00-2:00 p.m.— 

Examinations Practice and Procedure 
Manual Revision. Thomas J. Spellacy 
by R. O. Hooker, chairman, Connecticut. 
2:00-3:00 p.m.— 

Examinations Methods, Practices and 
Laws. Thomas J. Spellacy by R. O. 
Hooker, chairman, Connecticut. 

On State Laws Governing Misleading 
and Deceptive Advertising. Thomas R. 
Pansing, chairman, Nebraska. 

Statistical Classifications for Sprin- 
klered Risks. Charles S. Jackson, chair- 
man, Maryland. 
3:00-4:00 p.m.— 

Blue Cross - Blue Shield. Thomas R. 
Pansing, chairman, Nebraska. 

To Study the Problems Incident to 
the Cancellation of A. & S. Policies. 
Thomas J. Gillooly, chairman, West Vir- 
ginia, 


To Study Reserves for Guaranteed 


Renewable A. & H. Policies. Leffert 
Holz, chairman, New York. 
Uniform Surplus Line Law. Charles 


F, Gold, chairman, North Carolina. 
4:00-5:00 p.m.— 

_ Advertising Code. Thomas R. Pans- 
ing, chairman, Nebraska. _ 

Commercial Pension Funds & Trus- 
teed Welfare Funds. Joseph A. Navarre, 
chairman, Michigan. 

Multiple Line Underwriting. 
O'Connell, chairman, Idaho. 
2:00-6:00 p.m.— 

Study of Proposed Brokers Minimum 
Qualifications and Licensing Bill. F. 
Britton McConnell, chairman, California. 

Tie-in-Sales of Insurance with Mutual 
Fund Shares. S. H. Goebel, chairman, 
Kentucky, 

Tontine Policy Control. Thomas R. 
Pansing, chairman, Nebraska. 

Tuesday, November 29 
9:00-10:15 am— 

Executive Committee. Joseph A. Na- 
varre, chairman, Michigan. 
_l. Executive Committee Report of 
Chicago Meeting, November 1; 2. To 
Study Enlarging the Functions of the 
Assistant Secretary’s Office; 3. To Study 
Future Sites for NAIC meetings; 4. To 
Study NAIC Constitution and By-Laws; 
). Blanks Committee Reporting; 6. As- 


Leo 


Hammond & Irwin 


C. LAWRENCE LEGGETT 


sistant Secretary Report. 
10 :30-12 :00 a.m.— 

Plenary Session. C. Lawrence Leg- 
gett, president, Missouri, presiding. 
1:00-2:15 p.m.-— 

Definition and Interpretation of Un- 
derwriting Powers. George A. Bisson, 
chairmati, Rhode Island. 

1. Classification of Fire, Marine, Casu- 
alty Insurance; 2. Interpretation of Na- 
tionwide Marine Definition. 
1:00-2:15 p.m.— 

Valuation of 


Securities Committee. 


Thomas R. Pansing, chairman, Ne- 
braska. 

Valuation of Securities. 
2:30-3:45 p.m.— 

Laws and Legislation Committee. 


Harvey G. Combs, chairman, Arkansas. 

1. Tontine Policy Control; 2. To Study 
Proposed Brokers Minimum Qualifica- 
tion and Licensing Bill; 3. Uniform Sur- 
plus Line Law. 
2:30-3:45 p.m.— 

Workmen’s 
tee. George F. 
Maine. 

Workmen’s Compensation Small Policy 
Economies. 
4:00-5:15 p.m.— 

Federal Liaison Committee. S. H. 
Goebel, chairman, Kentuckv. 

1. Federal Liaison Coordinating com- 
mittee; 2. Insurance Sales on U. S. Mili- 
tary Reservations Committee; 3. Adver- 
tising Code. 


Wednesday, November 30 


9:00-10:15 a.m.— 
Blanks Committee. Charles R. Howell, 
chairman, New Jersey. 


Commit- 
chairman, 


Compensation 
Mahoney, 


1. Life Blanks Instructions; 2. Acci- 
dent and Health Claims Data. 
9 :00-10:15 a.m.— 

Casualty and Surety Committee. 
Charles S. Jackson, chairman, Mary- 
land. 

1. Financial Responsibility Laws on a 
Reciprocal Basis between U. S._ and 


Canada; 2. Automobile Insurance Rates 
and Standard Automobile Policies as 
Related to an Agreement for Non-can- 
cellation with Lending Institutions, 
West Virginia. 
10:30-12:00 a.m.— 

Fire and Marine Committee. George 
A. Bisson. chairman, Rhode Island. 

1. Installment Premium Reporting in 
Annual Statements; 2. Commercial and 
Mercantile Block Policies, Colorado. 


Flood and Hurricane Committee. 
George A. Bisson, chairman, Rhode 
Island. 


Life Insurance Committee. Thomas J. 
Gillooly, chairman, West Virginia. 





Slawsby on Meeting 
Mutual Competition 


FOR INDUSTRIAL | ACCOUNTS 


Much Preliminary Survey Work Is 
Required to Ascertain Customers’ 
Needs; Commissions Are Earned 


There is an idea still existent in some 
places that insurance commissions 
a form of gratuity for favors rendered, 
said Archie M. Slawsby, Nashua, N. H., 
member, executive committee, National 
Association of Insurance Agents, speak- 
November 15 before the Indiana 
Association meeting at Indianapolis. 
“This concept must be routed out,” he 
emphasized. “An independent agent who 


are 


ing 


is worthy of his name is always devot- 
ing himself to learning more and more 
about his customers’ needs, is constantly 
conceiving of new avenues of protection 
and professional service.” 

Mr. Slawsby noted that in addition 
to providing service to his present cus- 
tomers the alert agent is 
working on new approaches to secure 
the business of prospective clients, par- 


constantly 





1. To Study the Subject of Group 
Life; 2. Tie-in-sales of Insurance with 
Mutual Fund Shares; 3. Credit Life and 
Credit A. & H. Insurance Regulations; 
4. Commercial Pension Funds and Trus- 
teed Welfare Funds; 5. Variable Annui- 
ties; 6. Special Policies. 
1:00-2:15 p.m — 

Rates and Rating Organizations Com- 
mittee. Cyril C. Sheehan, 
Minnesota. 

1. Multiple Line Underwriting; 2. Sta- 
tistical Classification for Sprinklered 
Risks; 3. The Establishment of a Man- 
datory Credit on Automobile Insurance 
for Certain Safety Automobile Devices 
and Construction Features, Louisiana. 

Unauthorized Insurance Committee. 
George O. Burt, chairman, South Da- 
kota. 

1. Insurance Sales on U. S. Military 
Reservations Committee Report; 2. On 
Mail Order Insurance in Connection 
with U. S. Senate Judiciary Matters. 
2:30-3:45 p.m.— 

Accident and Health Committee. 
Donald Knowlton, chairman, New Hamp- 
shire. 

1. Blue Cross-Blue Shield; 2. To 
Study Reserves for Guaranteed Renew- 
able A. & H. Policies; 3. On Company 
Reports on Individual A. & H. Claim 
Settlements; 4. To Study the Problems 
Incident to the Cancellation; of A. & S. 
Policies: 5. On State Laws Governing 
Misleading and Deceptive Advertising. 
2:30-3:45 p.m.— 

Examinations Committee. George A. 
Bowles, chairman, Virginia. 

1. Examinations Practice and Proce- 
dure Manual Revision; 2. Examinations 
Methods, Practice and Law. 
4:00-5:15 p.m— 

Uniform Accounting Committee. Arch 
E. Northington, chairman, Tennessee. 

Uniform Accounting. 


Thursday, December 1 


9 :00-10:00 a.m.— 


To Study Future Sites for NATC 


Meetings. Leffert Holz, chairman, New 
York. 
To consider invitations for future 


meeting sites. 
10:00-11 :30 a.m.— 

Executiive Committee. Joseph A. Na- 
varre, chairman, Michigan. 
2:30-4:30 p.m.— 

Plenary Session. C. Lawrence Leg- 
gett, president, president, Missouri, pre- 
siding. 

Committee Reports; Discussion. 


Friday, December 2 


9 :30-12:00 a.m.— 
Plenary Executive Session. C. Law- 
rence Leggett, president, Missouri, pre- 
siding. 
Committee Reports; Final Action. 


chairman; 





ticularly those in the mercantile and 
industrial field. 
Mutuals Entrenched in New England 


He said that direct writer mutuals are 
solidly entrenched in his part of the 
country in the industrial field and much 
effort is necessary on the part of an 
agent who desires to compete for this 
business. 

“When we plan an attack on a new 
account,” he said, “we survey the entire 


picture. We try to find out who is our 


prospect’s accountant, his lawyer, his 
advertising agency. We establish, if pos- 
sible, the names of suppliers. We try 
to evaluate our prospect firm’s depend- 
certain the names 
of his competitors. We probably have 


entree into 


ency on customers, 


these 
sources of supply or services. We cul- 
tivate these sources to determine from 
their knowledge of our prospect his in- 
surance disappointments in the way of 
services, loss adjustments, cost or unin- 
sured losses.” 

Mr. Slawsby emphasized that he 
spends almost as much time in the 
mutual’s manuals, as he does in stock 
companies’ manuals. “I have to know 
the various competitive points whether 
I am defending my business against 
them or carrying the war to them.” 


an one or more of 


Garden Sease Pond of 
Blue Goose Meets Dec. 7 


The Garden State Pond of Blue Goose 
will hold a Christmas dinner-meeting at 
The Rock in West Orange, on Wednes 
day evening, December 7, states Most 
Loyal Gander Walter M. Sheldon. Jerry 
Bergen, comic and musician well known 
on TV, will feature the entertainment 
program 

Seven new members of the pond will 


be initiated at the meeting. They are 
Matthew Dragan, Frank R. Mesler, 
William M. Burns, Edward L. Olsen, 


Patrick A. Walsh, Jr., David W. Stew 
art, Il, and Michael John Faulkner. 


Rochester Fire Fighting 
Program Is Commended 

A National Board of Fire Underwrit 
ers spokesman coupled praise of the 
fire fighting program of Rochester, 
N. Y., with a “guess” the program might 
lead to a reduction in commercial fire 
insurance rates. 

The praise and prediction came from 
Boyd A. Hartley, New York City en- 
gineer. His oral report to city officials 
contrasted sharply with a 1950 report 
which criticized many facets of Roches- 
ter’s fire-fighting system. The report 
was a summary of a special inspection 
last month by the underwriters at the 
request of Rochester City Council. 


Tygets Elect Deverall 

Tygets Association, 25-year service 
club of Yorkshire Insurance Co. of New 
York, elected Robert L. Deverall presi- 
dent at its recent annual dinner meet- 
ing held at the Downtown Athletic 
Club. 

Other officers elected were Louis A. 
Loesch—vice president, John S. Yonkus 

secretary - treasurer, Arthur Kistner 
and Stella O’Brien members of the 
executive committee. 


Syracuse Women to Meet 

In connection with educational 
program, the Syracuse Insurance Wom- 
en’s Association at the November meet- 
ing will have as guest speaker Walter 
Bateman, casualty supervisor, Continen- 
tal Casualty. Mr. Bateman will discuss 
the “Uninsured Motorist Endorsement.” 
President Virginia Davies will be in 
charge of the meeting. 

\ highlight of this meeting will be 
the induction of 12 new members in the 
Syracuse association which is a charter 
member and the largest club: in’ the 
Federation of New York Insurance 
Women’s Clubs. 


its 
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Institute Meeting 


(Continued from Page 1 
g 


be productive. This is shown from the 
following figures: 

The A, B and C examinations under 
the new program were first given in 
May, 1953. At that time there were 19 
examination centers and six persons 
successfully completed the three exam- 
inations. At the same time, 79 other 
persons passed Part A, three passed 
Part B, and eight, Part C. In January, 
1954, there were 45 examination centers 
and six additional persons satisfied the 
requirements for the final certificate of 


WALTER F. FALK 


the Institute. In May, 1954, there were 
62 examination centers, and the com- 
increased to 105. In January, 
1955, there were 05 examination centers 
and 112 completers. In May, 1955, ex- 
aminations were conducted in 76 loca- 
tions in 29 states and 174 persons be- 
came eligible to receive the final cer- 
tificate. Thus 286 persons became cer- 
tificate holders in the year 1955. 

It was reported that educational in- 
stitutions throughout the country are 
cooperating closely with the Institute 
in the development of courses covering 
the material of the A, B and C examina- 
tions. It was also pointed out that the 
New York State Insurance Department 
has approved a syllabus prepared by the 
Institute as a study guide for organized 
classes conducted in New York State for 
agents’ qualification purposes. This 
syllabus is almost identical to a com- 
bination of the outlines for the Parts 
A, B and C national education program 
of the Insurance Institute 


Falk and Other Officers Reelected 


Mr. Falk, assistant U. S. manager 
for the Royal Liverpool Group, was re 
elected president of the Institute as 
were the other officers as follows: ex- 
ecutive vice president, Dr. Loman; 
vice presidents, John A. Diemand and 
Sinclair T. Skirrow; \rthur 
C. Goerlich; Harman 
Chegwidden. 

The following were elected to the 
board of governors for the term expir 
ing in 1958: 

John Dillard, vice president, Fireman’s 
Fund; Edward A. Larner, U. S. mana- 
ger and attorney, Employers Liability; 
Milton Mays, director of research, 
America Fore Group; Olaf Nordeng, 
vice president, Automobile; Dick  P. 
Skaer, assistant manager, Cook County 
Inspection Bureau; George A. Tisdale, 
secretary, Commercial Union Assur- 
ance; Hubert W. Yount, vice president, 
Liberty Mutual. 

J. Arthur Bogardus, who has_ served 
on the board for a number of years, 
requested to be relieved and in his place 
W. Irving Plitt, vice president of Atlan- 
tic Mutual, was elected to the board of 
governors for a term ending in 1956. 


ple ters 


secretary, 
treasurer, F. 


Security-Connecticut Cos. 


Name New Special Agents 

W. Frank Ellis and John F. Wilhelm 
have been appointed special agents in the 
southern territory of the Security-Con- 
necticut Companies of New Haven. 

Mr. Ellis will assist State Agent A. 
P. Carlton covering the states of North 
and South Carolina out of the Greens- 
boro, N.C. office. A graduate of Duke 
University, Mr. Ellis spent three years 
in the U. S. Navy during World War 
II. Prior to joining the Security, Mr. 
Ellis was a special agent in North Caro- 
lina for another North Carolina com- 
pany. 

Mr. Wilhelm will join Manager Rich- 
ard J. Burk traveling Virginia. Mr. 
Wilhelm is a native of Virginia and at- 
tended Baltimore City College and 
Washington and Lee University. He 
served in the U. S. Air Force during 
both World War II and the Korean con- 
flict. During the past two years Mr. 
Wilhelm has been a special agent in 
Virginia for another casualty company. 





GEORGE SIPLE DEAD 
George J. Siple, insurance producer of 
Watervliet, N. Y., died November 5. He 
was engaged in the insurance business 
since 1929, 


New IIl. Co. Offers Stock 


A regulation statement by the new 
Illinois company, Blackhawk Fire and 
Casualty, has been filed with the SEC 
for an offering of 170,527 shares of $2.50 
par value stock at $5 per share with 
an underwriting discount of 75 cents. 

Arthur M. Krensky & Co., Chicago, 
is the underwriter: An agreement of 
merger has been entered into with 
Blackhawk Mutual of Rockford, IIl., 
whose premium writings according to the 
prospectus, are running at the rate of 
$168,000 per month. Town & Country In- 
surance Agency, Inc., intends to sub- 
scribe for 29,473 shares at $4.50 per 
share. 

Robert W. Kuebler is president of 
Blackhawk; Norman R. Grile is vice 
president and Einar E. Carlson, secre- 
tary. 





BABACO OPENS ALA. AGENCY 

Opening of a new agency for the in- 
spection and servicing of truck burglar 
alarm systems has been announced by 
Jack Seide, president, Babaco Alarm 
Systems, Inc. The new agency is the 
Davis Electric & Carburetor Co., 2009 
South Second Avenue, Birmingham, 
Ala., operated by W. T. Davidson. Ba- 
baco operates a nationwide network of 
similar agencies. 








SERVICE 
IS THE HEART 
OF OUR 
BUSINESS 


Robert C. Mehorter 
Raymond Andreasen 





Trained, competent men staff our 
HOMEOWNERS and WATER DAMAGE 
insurance department. They will be most 
happy to assist you in the promotion and 
sale of these fast growing coverages. 


City — SusursAN AND COUNTRYWIDE 


FACILITIES FOR WRITING 


FIRE—INLAND & OCEAN MARINE 
and AUTOMOBILE INSURANCE 


McDANIEL & CO., inc. 


John D. Hickey 


DOUBLED 


HEARTS 


We've re-doubled our efforts to give you: 


SPECIAL SERVICE ON 


% NEW HOMEOWNERS A-B-C 
% WATER DAMAGE INSURANCE 





IN THE HEART 
S)eatal= 
INSURANCE 
DISTRICT 


Samuel A. Mehorter 
Alfred T. Young 
Whitehall 3-0616 


15 GOLD STREET, NEW YORK 38, N. Y. 
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Berry Joins Amer. Universa| 

Charles D. Berry has been appointeg 
fire adjuster in the claims department oj 
American Universal Insurance, Proyj. 
dence, R. I. Mr. Berry, who serve; 
during World War II as a naval aviato; 
and instructor with the rank of lieuten. 
ant, has served on the adjusting stag, 
of the Merchants Fire, the Mountain 
States Inspection Bureau and the Gen. 
eral Adjustment Bureau. More recently 
he was manager of the loss departmen; 
of the Grand Rapids, Mich., office oj 
the Home Insurance Co. 
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MINNESOTA star owes 
OPPORTUNITY TO UNPAID BILL 


There might be no ‘‘Gophers”’ in the 
Big 10 today, no degrees for Minne- 
sota scholars, but for an unpaid bill 
of $5.50. 

In 1885, John S. Pillsbury, merchant, 
was unable to collect this small amount 
from the then-struggling young Univer- 
sity. Investigating, he found it heavily 
in debt. Thereafter, he devoted his life 
and fortune to building the “U of M,” 
and (eventually as Governor of the 
State) led in obtaining public support. 
A statue was erected in his memory as 
“father’’ of the University, now one of 
America’s largest—and most solvent! 

Thus the toil and foresight of pio- 
neers gave rise to modern opportuni- 
ties—as we are further reminded by 
the early-day homesteader pictured on 
the Great Seal of Minnesota. 


A “Great Seal” of the insurance business 
is PACIFIC NATIONAL’S, below, 
token of strength, stability and service 
to Agent, Broker and Assured. 


PACIFIC 
NATIONAL 
FIRE INSURANCE 
COMPANY 
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Proposes Fed. Flood _ 
Reinsurance Corporation 


BEFORE SENATE COMM. HEARING 


Hovey T. Freeman, President, Manufac- 
turers Mutual Fire Co., Recommends 
Gov't Set-up Disaster Coverage Program 

The Senate Banking and Currency 
Committee, conducting hearings on flood 
‘nsurance Nov. 13 in Providence, Rhode 
Island, heard a proposal that the Federal 
Government set-up a disaster reinsurance 
corporation that would reinsure against 
losses from floods and other natural and 
man-made disasters. Hovey T. Freeman, 
president, Manufacturers Mutual Fire 
Insurance Co. in making this proposal, 
told the Committee, Senator Herbert 
Lehmann presiding, that in his opinion 
the program could be operated over long 
term periods without subsidy or loss to 
the Federal Government. 

According to his plan, Mr, Freeman 
said that private companies would pay 
flood losses up to a specified amount for 
each catastrophe; then the reinsurance 
corporation would come in for the bal- 
ance, acting as banker to the private 
companies. 


Would Amerd Laws 


Private companies would reimburse the 
catastrophe reinsurance company over a 
period of 10 to 20 years plus interest and 
expenses. To permit the companies to 
build up reserves, income tax laws would 
have to be amended to permit contribu- 
tions to reserves tax free until adequate 
reserves are established. 

The private companies would pay an- 
nually part of the premiums they collect 
from policyholders to the reinsurance 
corporation to pay for normal expenses of 
operation and establishment of reserves. 


Policy Subject to 1% Deductible Clause 


Each policy would be subject to a one 
per cent deductible clause, this, Mr. 
Freeman said, would reduce nuisance 
claims and create incentives for policy- 
holders to protect what property they 
can. In addition, he said, it would have 
to be written on a non-cancellable basis 
for a five-year period. 

The policy would have to be in force 
for 30 days to become effective, Mr. 
Freeman said and the policy would have 
to contain a reinsurance clause making 
sure the amount of insurance was in 
proper relation to the value exposed. 

Mr. Freeman said there would be no 
ceiling on the amount of insurance of- 
fered under any one policy. The rates 
should reflect varying hazards besides 
floods, he said. These might include 
war damage and danger of peacetime 
atomic fallout. 

Mr. Freeman said the had already 
asked several of his large policyholders 
whether they would be willing to have 
the cost of their fire insurance increased 
to provide a broadened coverage includ- 
ing not only floods but earthquakes. Only 
avery few thought this a fair exchange 
he said and the added.that undoubtedly 
so long as corporate income taxes remain 
high and companies are allowed to de- 
duct losses as a business expense few 
will want flood insurance. 


Royal Exch. Group Names 
Wilkinson Special Agent 


_ The Royal Exchange Assurance Group 
in New York thas appointed George W. 
Wilkinson, Jr. special agent to cover 
the state of North Carolina for the Car 
& General Insurance Corp. Exchange 
Underwriters, and Provident Fire Insur- 
ance Co. He will assist Thomas H. 
Stronach, state agent for North Carolina, 
South Carolina and Virginia, whose head- 
petteee are in Raleigh, North Caro- 
ina, 

Mr. Wilkinson thas had several years 
experience in the North Carolina field. 

€ is a native of North Carolina, at- 
tended East Carolina College, and served 
in the United States Air Force. 

















ror quality PROPERTY INSURANCE. SEE YOUR HOMETOWN AGENT’ 


the bill came to $2,042 803 288 


(Qver two tillion dolla ) 


paid by THE HOME 











PAY-OUT 
HELPS 
CONVINCE 







When it comes time to 
collect, you realize the value of 
good insurance. 






YOUR 


Many thousands of people—homeowners, businessmen, farmers. 
have made this discovery about The Home Insurance Company 
Through the burning of cities, windstorms and other disasters, 
The Home has paid—big losses and small—promptly and fairly 
The value of the services of The Home can be 

measured by the size of the bill—over two billion dollars 

paid out in losses since 1853 

Equally important have been the human, devoted and skilled 
services of the agents of The Home. Without them, 

this record could never have been attained 


PROSPECTS 





For your protection, it’s wise to see your own Home agent. 


THE HOME 


CSusur0ance Company 


Home Office: 59 Maiden Lane, New York 8, N. Y. 
FIRE ¢ AUTOMOBILE + MARINE 
The Home Indemnity Company, an affiliate, writes 
Casualty Insurance, Fidelity and Surety Bonds 
A stock company represented by over 40,000 independent local agents and brokers 


ORGANIZED 1853 











This advertisement 
The Home Insurance Company’s appears in color in: 
new advertisement dramatically 
illustrates the point about insurance 


that most interests the policyholder— 


Business Week—Nov. 12 
Newsweek—Nov. 14 
Time — Nov. 14 


: ‘ U. S. News & World 
im settlement. 
prompt and fair cla Report—Nov. 25 


One of the most powerful sales nesantlihieis olla 


factors you have working for you Tovid:deoraatoiies: 


is the prospect’s knowledge that 


Better Homes and 


you render the same skilled service Gardens— Dec. 


after a loss as you do in the American Home— Dec. 


original selling. 
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Discuss Plans for NAIA 


Convention in New Orleans 





New Orleans in 1958 is being discussed 


New Or 
two prin- 
the NAIA 


slated for 


at the recent meeting of the 
leans Insurance Exchange by 
cipals who will be welcoming 
delegates to the convention 
the Crescent City that year. 

At the right is Charles L. Rittenberg, 
vice president, Meyers, Whitty & Hodge 
local agency, general chairman for the 
1958 convention of the NAIA. At the left 
is Maurice Hartson, Jr., newly elected 
member of the NAIA executive commit 
tee. Like Mr. Rittenberg, Mr. Hartson is 
from New Orleans and will be actively 
engaged in pre-convention activities. 

Both are past presidents of the New 
Orleans Insurance Exchange. Mr. Hart 
son is owner of his general and local 
agencies. 


Inspection Class Visits 


American Telegraph Co. 
Students of the fire insurance inspec- 
tion class of the School of Insurance 
recently visited the American District 
Telegraph Co. at 155 Sixth Avenue, 
New York City. This practical applica 
tion of classroom instruction has been 
found to be a valuable aid. Field trips 
are provided whenever possible for those 
courses where this type of student aid 
seems indicated. 

Demonstrations of the various modern 
mechanical, electrical, photo-electrical 
and electronic devices were conducted 
by Gerard Purcell of the company 
These included both the central station 
reporting and local alarm — system. 
Sprinkler supervision, waterflow alarm, 


automatic fire detection and = alarm, 
automatic smoke detection and alarm, 
manual fire alarm and watchman’s re 


porting were among those demonstrated. 


GAB Names Schleeweis 
Manager at Hyannis 


Howard C. Schleeweis has been ap 
pointed manager of the Hyannis, Mass 


branch office of the General Adjust 
ment Bureau, succeeding Frederick G. 
Gregory. Mr. Gregory, who has been 
manager since 1953, is being advanced 


to the senior staff of the Philadelphia 
branch. 


Mr. Schleeweis has been a member 
of the New Bedford, Mass. adjusting 
staff since 1947. A graduate of New 
York University, he saw service with 


the United States Army Engineers dur 
ing the last war. 


LOS ANGELES FIRM MOVES | 
Van Norman & Morrison, Inc., one ot 


the oldest and most prominent agency 
and brokerage firms in Los Angeles, 
moved to new and more commodious 


Architects Building, 816 

Street, on November 15. The 
firm has been active in the insurance 
field for more than 40 years. 


quarters in the 


W. Fifth S 
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NAME NAIA COMMITTEE HEADS ol O. Stoffels, Chicago, Ill, metro. 
° \ ] ; politan and large lines agents. 
Seeping ater Losses Held Covered President Ross Appoints Holland, Ful- The reappointed chalet ike Cae 


lington, Stoffels New Standing Chair- McNew, Jr., Pine Bluff, Ark., finance. 

men; Eight Incumbents Reappointed Sidney E. Nelson, Racine, Wis., acci- 

[ J nder Form 850 B Brokers’ Counsel Three new chairmen were appointed dent prevention; Ernest F. Young 

y and eight were reappointed to head Charlotte, N. C., educational; J. Ken. 

standing committees of the National neth Cormack, Providence, R. I. fidelity 

Only losses caused by waters which by a sewer underneath the ground and Association of Insurance Agents for and surety; Simpson Stoner, Greenuat 

remain on the surface are excluded from such sewers then back up into a house, 1955-56 by President Kenneth Ross, tle, Ind., fire safety and civil defense: 

coverage under Form 850, Dwelling such backing up of an underground Arkansas City, Kansas. Sidney A. Singleton, Orlando, Fla., local 

3uilding Special Form used in New _ sewer would not be surface waters and The newly appointed committee chair- board and membership; H. Earl Munz 

York, in the opinion of C. Joseph Dan- damage caused by such backing up men are: Harris Holland, Columbus, Paterson, N. J., property, and Kenneth 

ahy, counsel to the Greater New York would not be excluded by the term Miss. agency management; Howard N. A. Young, Blue Earth, Minn., rural and 
Insurance Brokers Association. Mr. “surface waters.” Fullington, Wichita, Kan., casualty, and small lines agents. ; 


Danahy contends that waters which 
have seeped below the surface of the 
ground and have become “percolating 
waters” would be covered by Form 850. 

The opinion of its counsel was sought 
by the brokers’ association because no 
official opinion could be obtained from 
the New York Fire Insurance Rating 
Organization as to coverage under Form 
850 for losses caused by seepage through 
foundation walls and the backing up of 
internal sewers and drains. 


Adjusters Split on Losses 

The association cites the fact that 
company adjusters are split with respect 
to such losses. It says that about one- 
third of the companies surveyed were 
paying such losses; one-third declining 
and the other third undecided. It was 
decided to turn to the association’s own 
counsel for legal review and opinion. 

Mr. Danahy advised that both “sur- 
face water” and “percolating water” 
have well defined legal meanings. He 
explained that “surface waters” are 
vagrant waters, with no well defined 
course or channel, which spread or dif- 
fuse themselves on the surface. These 
waters may lose their character by seep- 
ing under the surface where they might 
become “percolating waters,” Mr. Dan- 
ahy said in his legal study. 

Citing nearly 25 court authorities, Mr. 
Danahy said that “percolating waters” 
were waters which ooze, seep or other- 
wise flow under the surface with no 
definite channels or courses. He empha- 
sized the fact that in the authorities he 
cited, the words seep and seeping are 
used constantly in defining “percolating 


"Sprang Woe Not Eeab An imposing record 


“In view of the fact that the exclu- 
sion contained in Subdivision B of Sec- ‘ : ‘ : 
tion 2 in Form 850 does not include The Agents of these Companies share with us pride in the fact that five of the 
i seen Sy aie wescoy yer Companies under Crum & Forster management are now in their second century. 
brokers, “it would appear that it was 

THE NORTH RIVER INSURANCE CO. .... . Organized 1822... . . 133 Years 


the intention of the parties and espe- 


en a ee ee UNITED STATES FIRE INSURANCE CO. . . . | Organized 1824. . . . . 131 Years 


that the exclusion does not include ‘per- 


Pig Sreery Ot Ak MEE 6" Ea | THE BRITISH AMERICA ASSURANCE CO. . . Incorporated 1833 . . . . . 122 Years 
__Mr. Danahy also advised the brokers, WESTCHESTER FIRE INSURANCE CO. . . . Organized 1837... . . . 118 Years 
et ee ee ee THE WESTERN ASSURANCE COMPANY . . . Incorporated 1851. . . . . 104 Years 


that damage caused by the backing up 
of internal sewers or drains was covered a, 
under Form 850. The liability of sewers 608 Years 
to take off surface waters which then i ¥ 
cause loss to property is taken care of OLD COMPANIES LIKE OLD FRIENDS WEAR WELL . . . Over a collective period of 
a Gaping egelen tingling six centuries, these Companies have survived the trials of peace and war, prosperity 
any ol e assocle oO " z * % a 

However, he said, when the waters and depression, inflation and deflation—and have profited by the experience. They 


ethnic have kept faith with Agents and Policyholders, mindful of the trust and confidence 

: j reposed in them. They are old in years but young in spirit and they have kept abreast 
400 Attend Veterans Ball of changing times and conditions, always adhering to sound underwriting principles. 
Of Amer. Legion Post 1081 With each passing year, we have an increasing appreciation of the contribution which 


About 400 members and guests of a n 
American Legion Insurance Post 1081 our Agents have made to the good name and reputation of the Companies. 


attended its annual veterans’ ball, held 
November 11, at the Park Sheraton 
Hotel, New York City. Officials of the 
\merican Legion and of many insurance : 
companies were among the distinguished - [ R 1 im & Fr 0 4 7 T a EP 
guests who enjoyed this annual affair, 
the largest function sponsored by Insur : 4 
ance Post 1081. , x MANAGER 

The success of the ball enables the 
post to maintain its program for under- 110 WILLIAM STREET d NEW YORK 38 , NEW YORK 
privileged children, the Little League 
baseball team and the meditation room, UNITED STATES FIRE INSURANCE CO . Organized 1824 THE WESTERN ASSURANCE CO..U.S. Branch . . . . Incorporated 1851 
aa ee THE NORTH RIVER INSURANCE CO Organized 1822 THE BRITISH AMERICA ASSURANCE CO., U.S. Branch Incorporated 1833 
Post Commander Joseph Steers pre- WESTCHESTER FIRE INSURANCE CO.. Organized 1837 SOUTHERN FIRE INSURANCE CO. Durham, N.C... . Incorporated 1923 
sided over a short memorial service at 
11 p.m. that evening, following which WESTERN DEPT FREEPORT itt PACIFIC DEPT 
there was entertainment and _ presenta- 
tion of a $100 savings bond. 
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TO STUDY FLOOD COVERAGE 





Pennsylvania Governor Leader to Name 

Committee to Seek-out “Work- 

able” Insurance Program 

Governor Leader of Pennsylvania last 
week announced he would appoint a 
nine-member committee to seek a “work- 
able” insurance program to protect citi- 
zens from flood losses. He said that the 
committee, which will be directed to 
make public its findings and recommen- 
dations not later than March 31, will be 
composed of three persons from the 
general public, three from flooded areas 
and three from the insurance industry. 
State Insurance Commissioner Francis 
R. Smith will be an ex-officio member. 

Explaining that the Pennsylvania com- 
mittee will supplement studies being 
conducted by Congressional committees, 
Governor Leader declared: 

“A flood insurance program is neces- 
sary. There are, apparently, alternatives: 
Either private industry or the Federal 
Government must underwrite flood dam- 
age insurance. We in this state sus- 
tained over $100,000,000 in flood losses 
during recent months. There is no guar- 
antee against a recurrence today, to- 
morrow or next week.” 

Resolutions calling for creation of a 
committee to study the flood insur- 
ance problem were introduced in both 
branches of the legislature in Septem- 
ber but at this time had not yet been 
The Governor said he would 


passed. 2 
for passage to appoint the 


not wait 
committee. 





Phoenix, London, Quarter 
Century Club Dinner 


The Phoenix of London Quarter Cen- 
tury Club held its 11th annual dinner 
in New York City at the Hotel Pierre 
on November 10. Similar dinners were 
held in Boston, Chicago and San Fran- 
cisco the same evening. 

S. Manager H. Lloyd Jones ad- 
dressed the New York group, which 
numbered 225. Franklin E. Newton was 
elected president of the club; Percy D. 
La Barre, vice president; Warren a: 
Pushaw, secretary, and Marguerite On 
Moffett, treasurer. The four new officers, 
retiring President Howard M. Borst, 
John R. Robinson and David W. La 
Rocque will constitute the new execu- 
tive committee. 

Stanley Melba and his Society Or- 
chestra provided dance music for the 
group. 


Proposes Graduated 
Rates for Fire, E. C. 


Insurance leaders in the East are 
watching with some interest a proposed 
reduced fire and extended cover rate 
schedule filed for protected dwellings in 
Texas by the Southwest General of Dal- 
las. It calls for a graduated reduction 
in net building rates by 20% for insur- 
ance of over $5,000 and up to $10,000, 
40% for over $10,000 up to $20,000 and 
60% for excess of $20,000. The company 
States it has proposed this rating sched- 
ule to meet competition of cut-rate in- 
dependent insurers. 


Charlton Heads La. Bureau 


Progress during the past five years in 
the insurance industry was cited by the 
retiring president of the Louisiana Rat- 
ing and Fire Prevention Bureau. Jules 
E. Simoneaux told the group at its an- 
nual meeting in the Roosevelt Hotel in 
New Orleans that progress has been to- 
wards improving the overall service the 
industry renders to the public, from the 
owner of a small dwelling to the largest 
industrial giants. 

Edward W. Charlton, Jr., was elected 
president of the group to succeed Mr. 
Simoneaux, Harry G. Spaulding, Jr., 
was chosen vice president, and Parker 


A. Wiggins was reelected secretary- 
Manager, 





MAX POSER SUCCUMBS 
_ Max Posner, 71, a Rochester, N. Y.. 
. surance producer, died November 7. He 
ined The Paris Agency, an insurance 


er n, in 1935, 


HARTFORD FLOOD HEARING 


Gov. Ribicoff Asks for Federal Insur- 
ance; Representative Dodd Outlines 
Provisions of His Bill 


During the hearing in Hartford on 
flood insurance proposals, held recently 
by the U. S. Senate Banking and Cur- 
rency Committee, Governor Abraham A. 
Ribicoff of Connecticut urged early pas- 
sage of a bill to provide Federal disas- 
ter coverage. He expressed confidence 
President Eisenhower will recommend a 





comprehensive program. The Governor 
also hopes that some sort of retroactive 
plan can be worked out to provide pay- 
ments for flood sufferers this year. 
Representative Thomas J. Dodd of 
Connecticut told the committee he is 
planning to introduce legislation in Con- 
gress to provide disaster insurance. He 
said his proposal covers three basic 
types of government sponsored insur- 
ance. The first type would provide re- 
imbursement in cash, the second type 
would be sold at a lower premium and 
reimbursement would be in the form of 


STANDARD IDENTIFICATION 

The Ontario Insurance Agents Asso- 
ciation has approved a demand for 
standardization of identification cards in 
all provinces whereby motorists prove 
they are insured. 








a long term loan without interest and 
made without regard for the credit rat- 
ing of the insured. The third type would 
be a combination of the first two, with 
reimbursement in cash as well as a non- 
interest bearing loan to the extent of 
the face value of the policy. 





Are you fighting the clock 
...and losing ? 


If you’re like most producers we know, there just aren’t enough hours in the day for 
all the calls you should be making to hold your present clients and bring in new ones. 
It’s becoming harder and harder to keep ahead of competition. 


We’d like to help you. Every month in the year more than 50,000 copies of the 
Fireman’s Fund RECORD, imprinted with the name, address and phone number of 
a producer, are going out to clients and prospects. Featuring articles of general 
interest, every issue emphasizes the advantages of using the American agency system 


... points out the pitfalls of “do-it-yourself” insuring. . . 


job for the participating producer. 


does a personalized selling 


This is another example of the “selling tools” that we are making available to our 
producers. For a free copy of the RECORD and full information about the Fireman’s 
Fund RECORD Plan, just mail the coupon. 





FIREMAN’S FUND 
INSURANCE COMPANY 


NATIONAL SURETY 
CORPORATION 











FIREMAN’S FUND 
INDEMNITY COMPANY 


FIREMAN’S FUND INSURANCE GROUP 


401 California Street - San Francisco 








FIREMAN’S FUND INSURANCE GROUP 
401 California Street, San Francisco 20 


Name 


and information about Fireman's Fund RECORD Plan 


HOME FIRE & MARINE 
INSURANCE COMPANY 





Address 
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Please send me a free copy of the RECORD 
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James F. 


25 years with the companies. He 


joined the 


Crafts, president of Fireman’s Fund Insurance Group, recently marked 


Eastern department in Boston as 


assistant manager in 1930 and has been president of the group since 1946. Mr. 


commemorative 
other 


Crafts received his 


checking the time with three 


gold 


“Pioneers’ 


watch and is shown (third from left) 
’: (left to right) Edward D. Lawson, 


vice president in charge of the Western department with headquarters in Chicago; 


John H. 
headquarters in New York, 
‘ganization. 


firm’s honorary service or 


Stuyvesant Names Olson 


Executive Vice President 
Maurice G. Olson 
and director of 


Election of as ex- 


ecutive vice president 
the 


sidiary of 


Insurance Co., a sub- 


Corp., is 


Stuyvesant 
General Acceptance 


Mr. 


and director of 


also made a 
the Stuy- 


announced. Olson was 
president 
Life. 
Olson 


vice 
vesant 

Mr. 
ent of 
alty in 


was formerly superintend- 
“asu- 


asso- 


Continental ( 
been 


agents for the 
Wisconsin, having 


Dillard, vice president in charge of Eastern department operations with 
and Alfred W. Young, 


president of the “Pioneers,” the 





ciated with that company since 1948. He 
1939. 
Companies 


in insurance since 
Insurance 
physical damage 
and health coverage. 


has been active 
The 
write 
credit life, 


Stuyvesant 
automobile and 
accident 


RICHARD G. SEVERIN DIES 

Richard G. Severin, 60, formerly on 
the staff of the Oregon Isurance De- 
partment and later in the insurance 
business in Salem, died of a heart attack 
in Ogden, Utah. He was a native of 
Stockholm, Sweden. 





THE SCOTTISH 
UNION AND NATIONAL 


INSURANCE COMPANY 
INCORPORATED IN 1824 


IS CELEBRATING ITS 
75'h ANNIVERSARY YEAR 
IN THE UNITED STATES 


It's the latest! It's 


t's 
It’s 
new accounts! 


SCOTTISH UNION 


NATIONAL INSURANCE 
COMPANY 





SCOTTISH-AMERICAN GROUP 


“C” IS FOR COMPLETE 


the broadest! 
the Homeowners ‘‘C’’ policy. 
It covers the dwelling and possessions against all- 


physical loss plus legal liability. 
It's a clincher of old accounts! It’s a door opener to 
It's really easy to sell. Contact us for ‘‘Know-How.”’ 


New agencies invited. 


HARTFORD, CONNECTICUT 





AMERICAN UNION 
INSURANCE COMPANY 


OF NEW YORK 


For Placing Your Excess and Surplus Lines 
oy VEE 


GEO. F. BROWN & SONS 


32 CLIFF STREET 


e NEW YORK 


Telephone: WOrth 4-0745 


Fiand Heads Insurance 


Club of Pittsburgh 


Members of the Insurance Club of 
Pittsburgh have elected William C. 
Fiand, vice president of Crum & Forster, 
as president. He was installed at the 
30th annual banquet, held recently at the 
Sherwyn Hotel, by Deputy Insurance 
Commissioner Thomas Balaban of Penn- 
sylvania. Mr. Fiand succeeds Joseph C. 
Donaldson. 

Other officers elected were Merle D. 
Johnson, office manager of Thomson & 
Sproull, as vice president; J. E. Hart- 
man, manager of accident and health 
department of American Casualty, treas- 
urer, and Louis A. Farber, casualty man- 
ager of Royal-Liverpool Group, secre- 
tary. 

Elected as directors of the club to 
serve until 1958 were Ellis R. Boyd, 
Rogal Company; Paul K. Garver, Amer- 
ica Fore Group; Joseph H. Kronz, Na- 
tional Union; Lee L. Leonard, Attorney; 
A. V. McMillan, Home Insurance; Wil- 
liam E. Stumpf, American-Associated. 





Univ. of Minnesota Plans 
Agents’ Seminar Dec. 1-2 


A. two-day seminar for insurance 
agents on agency management and own- 
ership will be given December 1 and 2 
by the University of Minnesota in co- 
operation with the Minnesota Associa- 
tion of Insurance Agents and the Na- 
tional Association of Insurance Agents. 
A review and examination for each sub- 
ject will be given and the university will 
issue a certificate of attendance and the 
NAIA will grant its certificate to reg- 
istrants who successfully complete the 
registrar. 

The seminar will also devote a portion 
of the time to an evening informal dis- 
cussion pertaining to customer account 
analysis but no examination will be given 
on this. 

Faculty members and participants will 
include Thomas J. McKernan, director 
of education, National Association of In- 
surance Agents, New York City; C. 
Arthur Williams, assistant professor, 
school of business administration, Uni- 
versity of Minnesota; William Peet, 
CPCU, chairman education committee, 


URGES LAWYER-AGENT UNITY 
John Even Cites Inconsistency of Lease 
Clauses as Cause of Confusion in 
Insurance and Litigation 
Closer cooperation between attorneys 
and insurance agents in drawing lease 
clauses that may affect insurance was 
called last week by John T. Even, ex- 
ecutive assistant of W. A. Alexander 
& Co., in an address before the mid- 
year meeting of the Real Estate Law 
Section of the Illinois State Bar As- 

sociation at Chicago. 

Mr. Even cited “paste-pot” leases 
containing various clauses inconsistent 
with each other as a cause of confusion 
in insurance coverages and _ litigation 
over settlements. 

“A lease is a compromise agreement,” 
he pointed out, “But after lessor and 
lessee have agreed to compromise in 
principle, lawyers can help avoid future 
problems by seeing that the lease speci- 
fies exactly what tenant or lessor is to 
do in providing insurance and replacing 
property in event of loss. 

“Kinds of insurance, perils to be cov- 
ered, limits of liability and co-insurance 
agreements are among things that 
should be clearly spelled out and tested. 
One test of practicality is to find out 
whether a type or amount of insurance 
agreed to can actually be obtained in 
the current insurance market.” 

Hold harmless agreements should be 
arranged in the lease, if possible, so 
that both parties will not have to buy 
insurance, he said, and limits which 
may change as a result of economic con- 
ditions should be avoided. 





PFAENDER CPCU DIRECTOR 

Election of John A. Pfaender, vice 
president, Anchor Insurance Agency, St. 
Paul, Minn., as a director for the Cen- 
tral District of the Society of Chartered 
Property and Casualty Underwriters is 
announced. His term of office will be 
three years beginning January 1, 1956. 





Minnesota Association of Insurance 
Agents; L. W. Sanford, vice president, 
Marsh & McLennan, Inc., Minneapolis, 
and Arthur A. Hirman, Rochester, past 
president, Minnesota association. 
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“WE ARE WHAT WE DO" 
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It’s mighty satisfying to buy your insurance from a man who takes a personal 
interest in you, your family, and your business. Right there is a powerful 
reason for buying from a local agent. He is your friend and neighbor. He 
thinks in terms of your interests. You can depend on him to keep your in- 
surance up-to-date—to bring you the benefits of rate reductions or better 
protection—to give you prompt assistance in event of loss. 


AETNA INSURANCE GROUP 


AETNA INSURANCE COMPANY «© THE WORLD FIRE AND MARINE INSURANCE CO. 
THE CENTURY INDEMNITY COMPANY . STANDARD lI.vys.uikANCE CO. OF N.Y 
SOL HARTFORD, CONNECTICUT 
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This advertisement also appears —in color—in TIME, NEWSWEEK, TOWN 
JOURNAL, NATION'S BUSINESS Clinton L. Allen, President 


(| SURE AM GLAD OUR DADDY BUYS HIS 
INSURANCE FROM A LOCAL AGENT 
HE TAKES SUCH A PERSONAL INTEREST 
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No Policyholder Has 
Ever Suffered Loss... 


Since the founding of the Aetna 
in 1819, companies comprising 
the Aetna Insurance Group have 
paid a total of more than 
$1,000,000,000 in settlement of 
claims resulting from fire, auto- 
mobile accidents, hurricanes, 
theft and other calamities. 
Through wars, conflagrations and 
depressions, no policyholder has 
ever suftered loss because of fail- 
ure of an Aetna Company to 
meet its obligations. 


THINK FIRST OF THE AETNA 
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Four New Interpretations Under 
Nationwide Marine Definition 


Four new interpretations have been 
issued by the Ccmmittee on Interpreta- 
tion of the Nationwide Marine Defini- 
tion, dealing with library books, shoo- 
fly equipment and installation floater, 
and plumbing, heating and building sup- 
plies. The first two qualify as classifiable 
as inland marine whereas the latter two 
are held not to qualify. 

The inquiries and opinions of the com- 
mittee are as follows: 


Interpretation No. 76, Library Books. 
E. 2 (r). Valuable Papers and Rec- 
ords Folicies 
Inquiry: Does a policy fall within the 

inland Marine classification under Sec- 

tion E. 2 (r) which covers library books, 
magazines and periodicals at the main 

library and at branches thereof in a 

number of villages and towns even 

though the transportation hazard is in- 
cidental ? 
Opinion: Such policy is classifiable as 

Inland Marine Insurance under the sec- 

tion cited. 


Interpretation No. 77, Equipment and In- 
stallation Floter 

Inquiry: Is a policy, the pertinent pro- 
visions of which follow, properly classi- 
fiable as inland marine insurance under 
the Nationwide Marine Definition? If 
not, specify defects. 

“1. This Policy Covers: (a) Tools, 
materials, fixtures, supplies and equip- 
ment, being personal property of the as- 
sured, or similar personal property of 
others, intended for installation, or used 
in installation, or used in the repair, 
completion, erection or improvement of 
property, or installed, in the conduct of 
the assured’s business; (b) Similar prop- 
erty of others in the care, custody or 
control of the assured for storage, re- 
pairs, use, service or other processing; 

“2. Attaching from the time = such 
property becomes at the risk of the as- 
sured and covering continuously there- 
after during transit, while awaiting in- 
stallation, during installation and after 
installation, providing the assured has an 
interest in the property or has not re- 
ceived payment in full for the installa- 
tion, such coverage on installed property, 
however, shall not extend beyond ninety 
(90) days after installation has been 
completed. In any event, coverage shall 
immediately be terminated should the 
assured’s policy be cancelled or expire, 
except that coverage shall continue in 
the event the assured’s policy is rewrit- 
ten or renewed and shall be subject 
thereafter to the terms, conditions and 
limitations of the rewritten or renewal 
policy. 

“4. This Policy Does Not Insure: (a) 
Stock held for sale and furniture and 
fixtures at locations owned, leased or 
occupied by assured.” 

Opinion: Negative. Paragraph 1 (a) 
does not conform with Definition Sec- 
tion FE. 2 (1). Paragraph 1 (b) does not 
conform with EF. 2 (n) (Bailee’s Section). 
Exelusion 4 (a) should encompass “all 
property” and not simply “stock.” 
Interpretation No. 78, Shoo-Fly 

Inquiry: “The situation is this: A con- 
tractor is seeking insurance coverage 
on a shoo-fly. This is a temporary con- 
struction used as a by-pass while work- 
ing on main railroad lines, and the insur- 
ance representative would like to write 
it on an Inland Marine form.” Is in- 
surance of the shoo-fly classifiable as 
Inland Marine? 

Opinion: Affirmative. 


Interpretation No. 79, Plumbing, Heating 
and Building Supplies 
Inquiry: An Insurance Department in- 
quiries: This Department requests your 
interpretation of the Nationwide Marine 
Definition as set forth in Section C.— 
Domestic Shipments—as it would apply 


to the following type of risk: 

“This supply company is a wholesale 
plumbing, heating and building supply 
firm. At least 80% of the merchandise in 
which they deal is purchased from sup- 
pliers on an f.o.b. shipping point basis. 


These incoming supplies are shipped to 
the supply company’s location by either 
rail or truck. These shipments are con- 
signed to the supply company and when 
arriving at the supply company’s loca- 
tion, are temporarily stored at any one 
of three buildings pending their sale or 
distribution to contractors making the 
installations. There is a continual flow 
of shipments from suppliers to the extent 
that the turnover of this stock is at the 
rate of a least ten, but as much as 15 
times annually. 

“Because of the character of the sup- 


ply company’s operations the insurance 
company issued a transportation policy 
covering the assured’s interest in such 
incoming shipments from suppliers by 
rail or truck, thence to a_ point of 
temporary storage pending distribution 
or sale, and then until delivered to ulti- 
mate purchaser during rail or truck 
transport. 

“The insuring clause of the policy 
reads, in part, as follows—to cover ‘stock 
material and supplies usual to assured’s 
business; owned, held in trust, on con- 

(Continued on Page 31) 
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never made a leader 


No one knows better than we do that “know-how” comes from doing 


things . . . from learning a little more from each job done . . . from being 


willing to look into new opportunities for additional service. 


In the same forward-looking spirit that has always been characteristic 


of Chubb & Son Companies, we are carrying on the tradition of 


service and enterprise that has been responsible for our continued 


growth and our ability to serve the Leaders of American Industry. 
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H. Ernest Feer Returns 
To Live Here in Future 


WELL KNOWN IN REINSURANCE 


Recently Retired as a Manager at Head 
Office of Accident and Casualty 


Co. in Switzerland 


H. Ernest Feer, whose retirement as 
manager at the head office of the Acci- 
dent and Casualty Insurance Co. of 
Winterthur, Switzerland, was recently 
announced in The Eastern Underwriter, 
has returned to New York and resumed 





H. ERNEST FEER 


his residence here. He has large family 
connections in America, one of his sons 
being in the United States Army, and 
he wished to be near his family and to 
devote himself to a selective activity in 
the field of reinsurance in a consulting 
capacity. 

Born in Switzerland, Mr. Feer received 
his first insurance training in Zurich, 
with the Federal Insurance Co. of that 
city, before and during the first war. 
The desire to extend his activity and ex- 
perience caused him to come to the 
United States where he spent almost the 
entire period between the two wars. In 
1922 he was instrumental in organizing 
the Holborn Agency Corp., reinsurance 
brokers of New York, and became its 
first president. He subsequently was 
elected a vice president and director of 
the American Equitable Assurance Co., 
New York, being primarily in charge of 
the reinsurance of the Corroon & Rey- 
nolds Group. He continued in this ca- 
pacity until his return to Switzerland 
to join the board of managers of the 
Accident & Casualty. For that company 
he was again in charge of reinsurance. 
In 1946 his field of activity was extended 
when he assumed supervision of the 
company’s German business, which had 
suffered from the consequences of the 
war and had to be rebuilt. 





Interpretations 


(Continue dfrom Page 30) 


signment or sold but not delivered by the 
assured and for which the assured may 
be liable while in transit by rail and 
truck; and on all such property con- 
signed for sale or distribution while 
temporarily stored at consignee’s premi- 
ses or other storage locations.’” 

Opinion: The policy described does not 
qualify for the inland marine classifica- 
tion. In order to do so, it should be 
made to conform in all respects to Sec- 
tion C, paragraphs 1 and 2 by including 
the time limitations therein set forth and 
excluding coverage of assured’s property 
On premises owned, leased or operated 
by the assured. 











...Tnat forecast by Nation’s Business is borne out by a study 


of gross national product—the nation’s output of all goods and 


services—and what becomes of it. 


CONCLUSIONS ARE: 
1 Personal spending is more diversified, shows greater 
underlying strength. 
2 Private investment, inventories are up. 


3 Government spending, over-all, likewise is up. 


Number of U. S. home-owning families jumped from 3.5 millions 
to 25 millions since 1900; 57% of families own homes today against 
34.6% in 1900. Americans have spent $84 billions for automobiles 
in ten years, repaid $72 billions or 86%; approximately 10 million 


buyers will complete payments this year. 


More people are working than ever before. 


Fewer are jobless than at any time since 1953. 


This rosy picture certainly points up a multitude of opportunities to sell 
Fire, Automobile, Ocean and Inland Marine, Casualty and Surety cover- 
ages, particularly the newer contracts which are increasing in public 
acceptance day by day. 

Let's show you how to utilize advertising and business-building methods 
to multiply your personal efforts at the local level and so produce addi- 
tional new business for your agency. Ask our Advertising Department for 


your copy of “Key to Agency Development.” 





NCRTH BRITISH and MERCANTILE Insurance Company Limited 
The PENNSYLVANIA FIRE insurance Company 
The COMMONWEALTH Insurance Company of New York 
The MERCANTILE Insurance Company of America 


The HOMELAND Insurance Company of America 
Administrative Office: 150 William Street, New York 38, N. Y. 


The OCEAN MARINE Insurance Company Limited 
Administrative Office: 55 John Street, New York 38, N. Y. 


CENTRAL SURETY aad INSURANCE CORPORATION 


Home Office: 1737 McGee St., Kansas City 41, Mo. 
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Chicago Kansas City San Francisco 
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Connecticut Investigates 


Financed Car Charges 


Insurance Commissioner Thomas _ J. 


Spellacy of Connecticut is conducting a 
full-scale investigation to determine 
whether or not insurance policies issued 
in Connecticut covering financed auto- 
mobiles have been properly classified for 
premium purposes. In addition to busi- 
ness use, the collision coverage on these 
policies falls into two classifications. 
Class 1 applies where there are no op- 
erators in the insured’s household under 
age 25. Where there are operators un- 
der 25, Class 2, the higher rate applies. 
The Commissioner pointed out that the 
difference in premium costs between 
these two classifications might amount 
to as much as 45% in Connecticut. 

Six companies were involved, three of 
which are licensed in Connecticut. All 
of these insurance companies, said Com- 
missioner Spellacy, are owned by na- 
tional finance companies and their poli- 
cies are sold through licensed automo- 
bile dealers and local finance companies. 


Pa. Lumbermens’ ‘Agt. News’ 
Wins Praise from NAMIA 


Many favorable comments have been 
received by the management of Penn- 
sylvania Lumbermens Mutual of Phila- 
delphia on its progressiveness in get- 
ting out a daily newspaper, “Agent 
News,” for each day of the recent 24th 
annual convention of National Associa- 
tion of Mutual Insurance Agents in 
Cincinnati. Sponsored and encouraged 
by Fred H. Ludwig, president of Penn- 
sylvania Lumbermens, this is the second 
vear that his company has _ rendered 
this service to the 1,000 delegates which 
attended. 

Mr. Ludwig recently told The Eastern 
Underwriter that it was necessary to 
bring a staff of experienced reporters 
to Cincinnati and “set up shop” in the 
convention hotel. After each day’s pro- 
gram these reporters prepared their 
news copy, working far into the night. 
The printer cooperated nobly, and each 
day’s edition was ready for distribution 
early in the morning. Photographers 
and engravers also played an important 
part as each issue was replete with 
“candid” shots of personalities at the 
convention. 

Featured in each edition were high- 
lights of important addresses, conven- 
tion action taken, a “strictly conven- 
tional” column, panel discussions, and a 
guest editorial. 

Mr. Ludwig contributed one of these 
editorials, writing under the heading 
of “Fruits of Labor.” He said in part: 
‘Because we feel the details of the 
NAMIA national conventions are of 
vital importance. PLM, through these 
pages of ‘Agent News,’ has endeavored 
to report impartially to mutual agents 
everywhere, all of the highlights of this, 
the 24th annual meeting. Unfortunately, 
it is not possible to impart through the 
somewhat restricted media of newsprint 
the spirit of cooperation between com- 
panies and agents that was so apparent 
here at the convention. 

“Just one year ago, Chick Montgom- 
ery in his inaugural speech, said that 
the biggest job facing the Association 
was getting organized for teamwork. 
Today, one year later, we can see the 
fruits of his labor and appreciate the 
wisdom in his words. 

“If it were possible to sum up the 
24th annual NAMIA convention in one 
word, we would have to tip our hats to 
the past president—for that word would 
certainly be ‘teamwork.’” 


Fire Assn. Extra Dividend 


Directors of the Fire Association of 
Philadelphia have declared a_ dividend 
of 55 cents a share and an extra divi 
dend of 25 cents a share on outstanding 
capital stock, payable December 15 to 
stock of record November 18. This divi- 
dend is not payable on scrip certificates 
or upon fractional shares. 
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Marine War Risk Insurance 


“Coxwold” Case Decision in House of Lords Has Brought 


Amendment to War Exclusion Clause; Quotations Illustrate 
Complexity of Determining Warlike Operations 


By Henry C. THorN 


New York Resident Vice President 
Insurance Company of North America 


Henry C. Thorn, resident vice president 
in New York of the Insurance Company 
of North America, has written a compre- 
hensive analysis of marine war risk insur- 
ance which he presented at a meeting in 
New York City of the American Marine 
Insurance Forum. Mr. Thorn ts chairman 
of the board of managers of the American 
Cargo War Risk Reinsurance Exchange 
and a leading authority on ocean marine 
insurance. His address is being published 
in full in weekly installments. Part IV 
follows herewith: 


Part IV 


Generally speaking, it rests upon the 
assured to prove that the loss or damage 
he is claiming for, has been due to a 
peril insured against under the policy. 
One great difficulty that both war and 
marine underwriters face in days such as 
these is the question of vessels that dis- 
appear at sea. Fortunately they are few 
in number but nevertheless as before 
mentioned there are some missing ves- 
sels at this moment. 

It will be necessary to decide whether 
the loss was due to a marine risk or a 
war risk and if there is no direct evi- 
dence as a guide, then the balance of 
probabilities will have to be resorted to. 

In reference to the English case of the 
ship “Inveramsay” which was posted as 
missing during World War I we find a 
illustration. She was an excellent 
vessel, on a voyage from the United 
States to Great Britain. There had been 
no violent weather to account for her 
disappearance but during her voyage, 
German submarines were known to have 
been particularly active off the Western 
Coast of England. The Court of Ap- 
peals, in reversing the lower court, held 
that the legitimate inference and not a 
mere surmise, was that the loss had been 
due to hostile torpedoing, and inas- 
much as the policy that was being sued 
under contained the F.C. &S. warranty, 
there was no right of recovery. 

“Causa Proxima” will furnish vou with 
a subiect for much careful reading and 
study 


good 


Government War Risk Schemes 

While my remarks have been in con- 
nection with insurance on cargoes, hulls 
also are subjects of war risk insurance 
naturally. We need not however con- 
cern ourselves too much with this cate 
gory, for while the ship itself is ex- 
posed to the same perils that the cargo 
is, the risk in modern times has been 
assumed, almost entirely, by the various 
governments during time of hostilities. 

have confined my remarks more or 
less to the situation as it exists and 
has existed in the commercial market. 
Governments, however, during the two 
World Wars established war risk 
schemes largely for the benefit of their 
own economies and to insure that a 
market was always available at rates the 
Government could dictate. Many of 
these rates were non-compensatory and 
thus the burden really fell upon the 
taxpayer in the long run. 

These Government schemes are usu- 
ally put into action after hostilities have 
commenced and often a period of many 
months elapses before they are function- 
ing. We have had two separate schemes 
for each World War but we are now 
prepared with stand-by plans that can 
be implemented without delay should 
we be faced with the dread catastrophe 
of any major war involving Naval 
powers. 

During the full period of World War 


Il the American Cargo War Risk Re- 
insurance Exchange reinsured cargoes 
and similar interests to the colossal 
total sum of $28,000,000,000. 
Top Rate of 25% in 1942 

The results over all, by and large, 
justified the rate scales maintained by 
the exchange. The very top was reached 
in the summer of 1942 when the rate of 
premium from say New York to Brazil 
was 25% for about one week. After the 
war we found that the absolute peak of 
the sinkings had occurred at just that 
time. 

In the spring of that year the outlook 


was grim—the government had not yet 
set up their scheme to assume the war 
risks on hulls—the American underwrit- 
ers were still carrying the risk as well 
as that on cargoes and the German sub- 
marines found our coast-wise and tanker 
fleets sitting ducks. 

At one time during the first spring 
America was in the war, this market 
found itself about 40 million dollars in 
the hole. Of this a large share was 
accounted for by hull losses and as the 
government soon took these over the 
commercial underwriters had no oppor- 
tunity to recoup. We fared better even- 
tually on cargo and tended the war in 
the black. 

I should say that the government war 
risk insurance will be operated by the 
commercial market at cost (that is, the 
government assumes the risks and keeps 
the premiums but compensates the com- 
mercial underwriters on a fee basis for 
out-of-pocket expense) as a _ patriotic 
service to the government and for the 
convenience of the assured. During 
World War II acting as underwriting 
agents for the government was a diffi- 
cult task and hardly a profitable ac- 
tivity. 

“Coxwold” Case 


No account of marine war risk insur- 
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Even The Smallest... 


Yes, even the smallest loss claim of a policyholder pro- 
vides you with the biggest opportunity to demonstrate 
the value of the expert personal service of the local in- 
surance agent e It is essential that you shall have im- 
pressed upon your client that his first act in the case of 
any loss is to notify you by telephone. 
such notice, the most important thing for you to do is 
to go to see the client personally just as quickly as you 

at the scene of the loss, at his home, or 
Nothing will be as indicative of your value 
to the client as your immediate personal appearance, 
ready and eager to take over all the claim detail with 
which he is unfamiliar e Of course your follow through 
on all necessary steps to complete the loss settlement 
must be expert and efficient in the insured’s interest. 
Remember, prompt delivery of the loss payment check 
to the client is second only to prompt filing of the claim. 
e Larger claims involve more detail and work, but the 
approach and objective are the same. 


The companies of the Commercial Union- 
Ocean Group are noted for prompt loss 


pedite settlements wherever losses occur. 
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ance during World War II would be 
complete without a fairly full explana. 
tion of the so-called “Coxwold” Case 
which has had such a profound effect on 
the policy as respects the F.C.&S 
Clause. 

The stranding of the “Coxwold,” de- 
cided by the House of Lords to be a 
war casualty, resulted in an amendment 
of the F.C.&S. Clause to its present 
wording. Incidentally, I think that the 
description of this clause as an F.C. &S. 
Clause is somewhat misleading and if we 
think of it as a “Wartime Exclusion 
Clause” we come closer to the intention 
of the entire wording. 

The motor vessel “Coxwold,” requi- 
sioned by the British Ministry of War 
Transport, was engaged in the carrying 
of war stores, specifically a cargo of 
petrol, from Greenock to Narvik, Nor- 
way, for use by His Majesty’s forces, 

The vessel stranded on the Damsel 
Rocks on the west side of the Isle of 
Skye. The arbiter decided it was a war 
loss. The Court of Appeals reversed 
the decision and decided it was a marine 
loss. The House of Lords then reversed 
the decision of the Court of Appeals and 
decided it was a war loss. (The Case is 
Yorkshire Dale Steamship Company, 
Ltd., appellants and the Minister of War 
Transport, respondent:) The marine 
risks were insured by the owner of the 
vessel. The risks of war were assumed 
by the charterer, the Ministry of War 
Transport. 

The War Exclusion Clause in the ma- 
rine policy excluded “the consequences 
of hostilities or warlike operations” and 
“loss of or damage .. . caused by hos- 
tilities, warlike operations.” No doubt 
the drafter of this wording felt that he 
had done a good job, but let’s look at 
the results. 


Quotations From Case 


The arguments pro and con in this 
case are most fascinating and I am going 
to give you a number of quotations, 
These quotations are illustrative of the 
complexity of the problem and taken out 
of context ,as they are, merely illustrate 
some of the thinking pro and con on 
this difficult problem. 

My first quotation is the arbiter’s con- 
clusion: 

“Tf and in so far as it is a question of 
fact, I find that in the above circum- 
stances the loss in question was the di- 
rect consequence of the warlike opera- 
tion on which the ‘Coxwold’ was en- 
gaged.” 

Another quotation: 

“And the fact that a marine peril is 
rendered more acute by reason of war 
conditions does not turn it into a war 
risk. The stranding in the present case 
was prima facie due to a sea peril, and 
the appellants must prove affirmatively 
that in the particular circumstances it 
was not due to a sea peril but was the 
direct result of. warlike operations. 

“On the facts as found by the arbiter 
the stranding was due to the fact that 
the ship was taken far from her course 
by an unexpected and unexplained tidal 
set. But for that she would not have 
stranded. The mere fact that a ship is 
in a particular place because of a war 
does not make her loss the result of a 
warlike operation.” 


Viscount Simon’s Views 


And from Viscount Simon: 

“It has been laid down that vessel 
like the ‘Coxwold,’ which was carrying 
munitions of war from one war base 
to another, is ‘engaged in a_ war-like 
operation,’ and this was expressly ad- 
mitted by the respondent in the present 
case. This, however, is an entirely dif- 
ferent thing from saying that any and 
every accident which happens to such a 
ship during her voyage is the conse- 
quence of a warlike operation. 

“To suggest the contrary would be 
just as illogical as to say that if a post- 
man, while engaged in the operation of 
delivering letters, meets with an accident 
in the street, this is necessarily the 
proximate consequence of his delivering 
letters. Authority is hardly needed for 
the proposition that you do not prove 
that an accident is ‘the consequence 0 
a warlike operation merely by showing 
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that it happened ‘during’ a warlike oper- 


ation.” oo ss 
Now comes a fascinating definition 


of what constitutes stranding, again from 
Viscount Simon: 

“The ‘Coxwold’ accidentally stranded, 
that is to say, she was proceeding 
through the sea when the water under 
her bottom became too shallow to keep 
her afloat and she consequently 
aground.” 

Here is another quotation: “bearing 
in mind also that the proximate cause 
is not necessarily the one which oper- 
ates last.” 

Marine Risk Hazards 


“Ts 


And another: “It is well settled that a 
marine risk does not become a war risk 
merely because the conditions of war will 
make it more probable that the marine 
risk will operate and a loss will be 
cause.” 

Again quoting: “If the operation relied 
unon as a warlike operation is one which 
creites no new risk, but only aggravates 
or increases an existing maritime risk by 
removing something which, but for the 
war, wou'd have been a_ safeguard 
against the risk, then the risk is not a 
wor 1 ¢ 

This time by Lord Macmillan: “The 
existence of a state of war obviously 
exposes shipping to abnormal risks in 
addition to the ordinary perils of navi- 
gation. Loss arising from those risks in 
the case of a requistioned ship may fair- 
ly be said to be for the national ac- 
count and to form an appropriate subject 
of compensation from public funds.” 


Must Judge Each Case on Facts 


ran 


TISK. 


Here is a quotation which bears par- 
ticularly on the writing of an F.C.&S. 
Clause, i.e, a War Exclusion Clause: 

“No formula can be devised which 
will provide a universal touchstone for 
the infinite variety of circumstances 
which may arise. Each case must be 
judged in the light of its own facts 
and by resorting, not to the refinements 
of the philosophical doctrine of causa- 
tion, but to the commonplace tests which 
the ordinary business man _ conversant 
with such matters would adopt.” 

And “The stranding of a ship is a 
typical marine casualty, but that does 
not prevent it from being proximately 
caused by warlike operations. A_ peril 
may be at once a maritime peril and a 
war peril.” 

Now from Lord Wright: “The war- 
like operation is, at it were, an um- 
brella which covers every active step 
taken to carry it out, including the navi- 
gation, the course and helm action in- 
tended to bring the vessel to the position 
required by the warlike operation, and 
that none the less because accident or 
mischance or negligence leads to strand- 
ing or collision.” 


lIonides Case 


Here I wish to interpolate that there 
are a number of references to the case 
ot “lonides” vs. the Universal Marine 
Insurance Co., which case was decided 
in 1863 when it seems the particular case 
Was a novelty, and it is apparently more 
or less the beginning of the F.C.&S. 
Clause, let’s say, the War Exclusion 
Clause. 

In the “Ionides” case the court held 
lat the cause of the loss was the fact 
fat the captain was out of his reckoning 
0 the extent of about 50 miles when he 
changed his course, and that the ex- 
tinction of the light was not the cause, 
alth ugh there was a remote chance 
Mat it it had been alight, as in peace- 
lime it used to be, the stranding might 
have been averted. 

| referred previously to the “Mati- 

and I find that case referred to in 
He opinions on the “Coxwold” with the 
toll wing comment: 

That case is to be distinguished, ac- 
cor _ to the authorities to which I 
now reter, from the present case because 
ot the nature of the cargo of the ‘Mati- 
ana, which was cotton, and because 
neither her port of departure nor her 
Port of arrival was a ‘war base.’” 

Now here is an interesting question 






I 


taken from the opinion: “What is the 
position if a tremendous sea carries away 
the bridge of a vessel engaged on a 
warlike operation?” 

And then another quotation: “It might 
be said that, if the analogy is pressed 
home, it would follow that every sort 
of damage by sea perils, great or trivial, 
would properly be treated as a conse- 
quence of a warlike operation if the ves- 
sel is at the time engaged on a warlike 
operation. No one, so far as I know, 
has suggested so drastic a logic.” 


Clause Interpretation Left to Courts 


The following quotation from Lord 


Porter, while long, is too pertinent to 
leave out: 

“Causation and its incidence is a 
thorny subject and each fresh case opens 
up new matter for consideration. It has 
more than once been asserted that the 
difficulties are of man’s contriving, and 
that a carefully drawn war risks clause 
would enable any court to see at once 
by what the loss was caused, whether 
by marine or war risks. To hold this 
view is, I think, to confuse language and 
substance. 

“Of course( if it were possible for the 
human mind to visualize every incident 
which might happen, a long and intricate 


list of those matters which are to be 
included under one head or the other 
might be compiled, but in the first place, 
it is impossible to foresee ail events and 
inevitably many items would be left out, 
and in any case the list would be intol- 
erably long. 

“The fact is that there is no form 
of words in which underwriters and 
insured can express themselves so as to 
convey with precision what they mean 
to include in war risks. Indeed, I do 
not think that they themselves know 
exactly what they desire to embrace 
in the cover furnished, and I fancy that 

(Continued on Page 36) 





* THE SATURDAY EVENING POST 
* FORTUNE 


|. INSURA 
4c Fidelity-Phe 
American Eagh 


0 
x The Fidelity and Casualty Compa 


i) 


e Fire insur 
ny of New York 


ix Fire Insut 


e 
a and hel 





ance Company 
ance Company 


are the subject of 
AMERICA FORE’S current 


aa advertisement appearing in 


* NEWSWEEK 


* LIFE »* TIME 


* NATIONAL GEOGRAPHIC 











November 18, 1955 








Ins. Agents Complete 
Seven-Week Course 


AT ROYAL-LIVERPOOL GROUP 
Popular Course Offered for Third Time; 
Conducted by Insurance Specialists 
and Directed by F. D. Eubank 

Eighteen insurance agents, represent- 
ing agencies from Massachusetts to Cali- 
fornia, complete a seven week course for 
agents at the Royal-Liverpool Insurance 
Group today, November 18. This is the 
third time this popular course has been 
offered. : 

Designed to equip each participant 
with a better knowledge of the insurance 
field, and better to acquaint him with 
the Royal-Liverpool Insurance Group 
and its relation to the agent, the course 
vas directed by F. D. Eubank, director 
of educ ation for Royal-Liverpool. Thir- 
ty Royal-Liverpool men, specialists in 
various phases of the insurance business, 
were the instructors. 

Those who completed | the course were 

Eugene Jaeurle, Jaeurle Sahay. 
Scranton, Pa: James Byrne, John J. 
Byrne Agency, Wildwood, N. J.; Mar- 
lene Granata, John Granata Agency, 
Binghamton, N. Y.; Richard Larter, 
Abbott Larter Agency, Fall River, 
Mass.; Thomas Maxcy, Perry & Maxcy 
Agency, Elmira, N. Y.; George Strott, 
Wier & Kolb Agency, Salisbury, Md 

Also Henry Garwes, Gilbert & Garwes 
Agency, Savannah, Ga.; Frank McBride, 
Frank McBride Agency, Covington, 
Tenn.; George Minasian, Alexandria Ins 
Corp., Alexandria, Va.; Wirt Yerger, 
Jr., Ross & Yerger, Jackson, Miss. 

Miles Nichols, McCluer- Wilbur Und. 
Co., Kansas City, Mo.; George Rambour 
Il, Rambour Realty Co., Columbus, 
Neb.; Herbert Ward, J. Funck Agency, 
Kenosha, Wis.; James Williams, Thorn- 
ton Agency, Oklahoma City, Okla. ; 

Also Mrs. A. Seivert Agency, Jamaica, 
LL. I.. N. Y.; Daniel T. Kelly, Howell 
Earnest Agency, Santa Fe. N. M.: Har- 
old Landon, H. C. Tovrea & Co., Tucs 1, 
Ariz.; John M. Turner, West Sacra- 
mento Land Co., West Sacramento, 
Cal. 


Issue Book on Non-Resident 
hency and Brokerage Laws 


Editors of “The Fire, Casualty & 
Surety Bulletins” of the National Under- 
writer Co. have just completed their 
biennial study of non-resident agency 
and brokerage laws of the 48 states, Dis- 
trict of Columbia, Alaska, Hawaii and 
Puerto Rico. The results are available 
as a separate booklet, single copy price 
$1.50. This year again—but now con- 
siderably amplified—information regard- 
ing surplus or excess line licensing re- 
quirements is included. The F.C. &S. 
Bulletins are published at 420 East 4th 
Street, Cincinnati 2, Ohio. 

This tabulation was first compiled in 
1941 by Levering Cartwright of The Na- 
tional Underwriter and J. C. O’Connor 
of The F.C.&S. Bulletins. Revisions 
are made every two years in order to 
reflect changes made by state legisla- 
tures and new rulings and interpreta- 
tions of insurance departments. 


Personal Inland Marine 
Market Review Urged 


SUGGEST RATING REVISIONS 
Jaffe Agency House Organ Seeks Ex- 
perience Trend Study; Sees Market 
Changing, Would Review Rating 
“Points & Viewpoints” house organ 
of Jaffe Agency, Inc., New York, de- 
votes the leading article of its Novem- 
ber issue to a strong plea for what it 
considers much needed changes in the 
personal inland marine market. The 
article points out that in spite of gen- 
erally bad and unprofitable local experi- 
ence in this class, many major compa- 
nies recently moved to raise commis- 
sions on this business. The result can 
be nothing less than ever tightening un- 

derwriting. 

The article suggests that the whole 
rating sructure needs revision and as a 
partial solution to this problem, small 
deductibles be eliminated and higher de- 
ductibles be made available in the PPF 
field. Apart from that, it urges a study 
of experience trends of recent years 
by territory and size of risk with an 
eye to rate revisions. “The broad scale 
movement of the middle class to the 
suburbs, the increase in size of the 
middle class at the expense of both the 
very rich and the very poor, the migra- 
tion patterns of different elements in 
our large cities—these and many other 
social changes of the past decade have 
certainly created loss producing factors 
quite different from those in effect when 
the territorial boundaries were first es- 
tablished.” 

Another factor that leads to deteriora- 
tion of loss ratios is the housing boom 
in various neighborhoods that has lead 
to increased building without a com- 
mensurate increase in sewer facilities. 
The result is water damage loss far be- 

(Continued on Page 36) 


Named Vice President of 
Smith, Biggs & Co., Newark 


Matar 
KEITH FOSTER BELL 


Keith Foster Bell, a member of the 
Lloyd’s brokerage fraternity in London 
tor more than ten years, has _ been 
named vice president of Smith, Biggs 
& Co., Inc., Newark, N. J., in charge of 
marine matters. This announcement was 
made by Gordon Biggs, president of the 
brokerage house. 

Appointment of Mr. Bell reflects the 
growing prestige of the Smith, Biggs 
office, which specializes in surplus and 
excess lines business. Mr. Bell’s activi- 
ties will simplify placing problems for 
brokers in the metropolitan New York 
area on marine risks of both hulls and 
cargo as he will have binding powers on 
the London market without the compli- 
cations of facultative placement. 

Mr. Bell’s activities in the Lloyd’s 
brokerage field began before World 
War II. In 1946, as a member of F. E. 
Wright & Co., he became a marine and 
non-marine broker at Lloyd’s and in 
other London markets. From 1952 until 
he joined Smith, Biggs & Co., in June, 
1955, Mr. Bell was associated with L. 
Hammond & Co., as a marine broker to 
the Lloyd’s market. 

A graduate of Dulwich College, Mr. 
Bell served in the British Army from 
1939 to 1946. He left the service as a 
major in the Parachute Regiment. 





How do you handle 


the tough ones? 


Every once in a while a risk turns up 
that’s “not in the books”—tough, un- 
orthodox and difficult to place. Jaffe’s 
new Excess Lines Department has been 
established for just such cases. 


Now we have the facilities for 


handling the tough ones—substandard 
general liability, products liability, bur- 
glary, holdup, fire, long haul collision, 
etc. We'll place them for you . . . and 
give the competent and reliable service 
7 expect on the more conventional 
risks. 


How do you handle the tough ones? 


You bring them to Jaffe! 
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N.Y. STATE EXAMS 
NEW YORK e« JAMAICA 


132 Nassau St. 148-15 Archer Ave. 


INSURANCE COURSE 


Starts Monday, Dec. 5, for 
Brokers’ Examination on March 15, 1956 


ES 3 


Starts Monday, Dec. 5, for 
State Examination on Feb. 29, 1956 


NOTARY Pustic COURSE 


Starts Tuesday, Dec. 6 
for Examination on Jan. 10, 1956 


AMERICA’S LARGEST INSURANCE 
& REAL ESTATE BROKERAGE SCHOOL 


Write, phone or call for Booklet 


INSTITUTE OF 
p 0 HS INSURANCE 
132 —. Street 
New York N. Y. 
Near City Hall 
COrtlandt .7-7318 


HERBERT J. POHS, Founder-Director 
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NAIA Leaders to Meet 
In Washington Dec. 4-6 


Robert E. Battles, Los Angeles, vice 
president of the National Association of 
Insurance Agents and chairman of the 
executive committee, announces _ that 
the committee will meet at the Sheraton 
Park Hotel, Washington, D. C., on De- 


cember 4-0. 


Adirondack Women Back 
High School Ins. Course 


The be ai Insurance Women's 
Club has submitted an insurance course 
for students in high schools to the 
superintendent of schools in Plattsburg, 
who is giving serious consideration to 
this subject. : 

The course offers complete _ basic 
knowledge -of insurance and _ outlines 
the advantages to be gained by those 
students who enroll in the course. The 
State Board of Education will allow 
one-half regent’s credit for the course 
and an additional credit if a student 
works part time in an insurance office 


LOUISVILLE AGENCY CHANGE 

Charles S. Nahm, president of the 
Nahm Insurance Agency Starks Build: 
ing, Louisville, Ky., a firm established 
in 1928, and specializing in truck and 
cargo insurance, has announced a change 
of the company name to the Nahm & 
Turner Insurance Agency, Inc., com 
posed of Mr. Nahm and George 
Turner, the latter as vice president 
Mr. Turner has been with the organize 
tion since 1948. 
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Herman B. Zipser, well known New 
York attorney, discussed problems in 
loss adjustments when he spoke before 
the Automobile Claims Association at 


its meeting, November 10, at Miller’s 
Restaurant in New York City. Presi- 
dent Howard A. Kochendorfer of the 
association presided. 

Mr. Zipser stressed the importance of 
the human element in adjustment pro- 
cedure, saying every claimant’s person- 
ality differs and hence assureds cannot 
all be treated alike as an automatic 
proposition, He said an adjuster’s de- 
meanor in handling loss payments either 
improves or injures a company’s reputa- 
tion in the mind of an assured. 

“Neither the broker’s or agent’s sell!- 
ing of the policy or the beauty of the 
policy printing or enticing advertise- 
ments will make the same impression or 
last longer than the memory you leave 
with the assured, no matter how little 
or much the loss involves and no matter 
how much you dispute or deduct from 
the original | Joss claimed without proper 
explanation,” said Mr. Zipser. 

“There is a right and wrong way to 
handle each loss and the proper way 
depends on the demeanor of the assured 
and it’s your job to find out first what 
type of assured you are dealing with, and 
what is the right way to handle him or 
her.” 

Brevity in Loss Reports 


Emphasizing the importance for brev- 
ity in preparing loss statements Mr. 
Zipser said the setting up of a report 
can inculcate both brevity and errorless 
reporting if a regular system is followed 
continuously. 

“Your forms for reporting can be so 
set up as to make ascertaining of infor- 
mation an almost mechanical operation,’ 

Mr. Zipser said. “Above all avoid ver- 
hosity in an assured’s statement as well 
as in your report. Whether subrogation 
is advisable, questionable or not worth- 


while remains equally obvious in five 
lines or five pages as a general rule. 
The exceptions seem to take care of 


themselves and are really not warranted 
by the extra effort you put into the long 
report. 

“Even in the present day general 
practice of law many important agree- 
ments that in years gone by took pages 
of typing are now symbolized and _ veri- 
fied by exchanges of short letters or 
memorandum, leaving essential elements 
to be worked out in practical applica- 
tion, 

Short Statement on Accident 


“You likewise will find that a short 
Statement to the effect ‘intersection col- 


lision’ instead of ‘this accident occurred 
at the intersection of’ tells the same. 
Assured North on A street; defendant 


West on B Street tells same as a four- 
line sentence to the same effect. 

“Your work and ours as lawyers will 
be made more standardized and re- 
munerative in time saving and results 
achieved if we remember the human ele- 
ments first and the requirements of dis- 
patch with brevity at all times. 

“Bearing in mind the seemingly nat- 
ural proclivities of assureds to find 
themselves blameless as a general rule 
in accidents, you must of necessity go 
beyond assured’s statement of how an 
accident occurred in order to determine 
who may be at fault. 

“Suffice it to say that our courts have 





AGENTS SCHOOL IN OHIO 


A fire and casualty rating school was 
held November 14-18 at the Ohio State 
niversity in Columbus. Agents, solici- 
tors and agency personnel were present. 
fhe school is under the direction 
of the Insurance Institute Committee 
of the Ohio Association of Insurance 
Agents and Dr. William B. Logan of 
the university. 


Zipser Stresses Brevity, Regard For 
Human Element in Auto Adjusting 


quite definitely and repeatedly held that 
if one looks to the right and left and 
sees no car then one is negligent for 
failure to observe carefully. Since a 
car was there, quite definitely the 
cident would not have occurred had one 
made observation and operated 
auto carefully under the circumstances. 
Our Supreme Court, New York County, 
recently enunciated the principle that 
‘there is some danger involved in travel- 
ing at 20 miles an hour on city streets 
and in being closer to another vehicle 
than absolute stopping distance.’ 

“Are our courts beginning to deter- 
mine the practical approach also? Does 
each case set up its own facts and re- 
sulting law applicable? Can lengthy re- 
ports clear such matters? 

“Our courts are so constituted and in 
my opinion the rules so applicable that 
the law will always follow the facts to 
justice. So that extensive and long 
drawn reports emphasizing the right 
of way melt away and are not very per- 
suasive before a court and jury where 
the court holds that a defendant is 
negligent in ignoring a ‘yield the right 
of way’ sign controlling traffic and that 
plaintiff had the right to enter the in- 


ac- 


one’s 


tersection believing that defendant 
would heed the sign. 

“As conditions on the highways 
change by virtue of more speed and 


more congestion you'll find justice mod- 
ernizing and trimming and cutting to fit 
that law to the facts presented by the 
time and circumsti inces. All we are re- 
quired to do is not wear ourselves down 
but get the facts briefly, clearly and 
succinctly and human nature will do 
the rest.” 
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You can provide this security through 


wees 


AFIA—an association of 24 of America’s 
outstanding capital stock insurance 
companies. And when you do, your 
clients’ insurance protection will be 





with the largest and strongest 
group of its kind in the U.S. A. 
















It isn’t difficult either. Although 
foreign insurance is a fast growing, 
major market—world-wide in 
scope—you can handle 
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Elect Brown President 
Marine Insurance Forum 


G. Gordon Brown of Talbot, Bird & 
Co. was elected president of the Ameri- 
can Marine Insurance Forum at its an- 
nual meeting in New York. Other offi- 
cers elected are Walter G. Perry, Fire- 
man’s Fund, vice president; Harris Met- 
calf, Providence Washington, treasurer, 
and Carroll W. Dawson, American Ma- 
rine Insurance Clearing House, con- 
tinues as secretary. 

Directors elected, in addition to the 
sinha are FE. Nicholas Muller, Jr., 
Robert Mundhenk, Alfred D. Haynes, 
Ir., “st W: ard H. Chadwick. Mr. Mul- 
ler, retiring president, presided at the 
meeting. 

The forum i membership is 
underwriting personnel from 
fices writing marine 


composed of 
insurance 


ocean insurance. 


Aetna Appoints Winner 
Marine Supt. at Houston 


\ppointment of Robert P. Wimmer as 
marine superintendent for the Houston, 
Texas, office of the Aetna Insurance 
Group is announced by President Clin- 
ton L. Allen. 

Mr. Wimmer succeeds W. E. Tesch, 
who is resigning to go with a 
company. Mr. » has been with 
the Aetna since 1939 and has spent 14 
years in the Hartford home office inland 
and ocean marine underwriting depart 
ments, most recently in charge of ma- 
ril reinsurance. \ native ! St tten Is 
land, N. Y., he studied business admin 
istration specializing in insurance, 
New York University and also com 
pleted the fire insurance course at the 
Harttord College of Insurance 


Texas 


and Law. 


Arnberger Named to Succeed 
Sammis as NAUA Branch Sec. 





Harold D. Sammis, branch secretary, 
Pacific coast office of National Autome 
bile Underwriters Associaticn, will re 
tire effective January 1, 1956. Mr Sam- 
mis’ resignation was accepted by the 
board of directors at its meeting No 


same time the board 
Richard 
Sammis. 


vember 3 \t the 
announced the appointment of 
C. Arnberger to succeed Mr. 


Mr. Arnberger has been assistant 
branch secretary since September, 1951. 
Prior to joining the National Automob:le 


Arnberger 
company 
and 


Association, Mr 
years in 
inland marine 


Underwriters 
had a number of 
ranks, ializing in 
automobile 


spec 


Jaffe Agency 


(Continued from Page 34) 


yond the contemplation of the existing 
rating structure. 
“Points & Viewpoints” 


believes that 


New York State experience should be 
restudied and the wide differential be 
tween “city” and “remainder of state” 
rates be adjusted, among other terri 
torial changes. The article also states 
that “the ‘breaking’ of rates at the levels 
of $5,000, $10,000, $20,000 and $50,000 


needs to be examined objectively in the 
light of their respective experiences 
which show that the larger policies have 
poorer “ 
Going on to. the 
situation, the article 
tionwide flat rating of 
Without having official data as proof, it 
that practical experience shows 
losses are worse in New York City and 
other large metropolitan areas than the 
country as a whole. The theory that 
Jewelry and Furs know no_ boundaries 
or domiciles because they follow their 
wearers %n their travels does not seem 
to hold up. The same reasoning could 
be used to make a case for nationwide 
flat rating of Automobile Liability, Au 
tomobile Physical Damage and Outside 
Theft. 
The 


loss ratios. 
and Fur 
questions the na- 
these classes. 


Jewelry 


States 


article questions the thinking 
which says that the large jewelry risk 
deserves lower rates because some of 
the jewelry is kept in a vault part of the 
time. 


Adm. Holden Advocates 
Separate Admiralty Courts 


Separate admiralty courts, with aboli- 


tion of “wards of admiralty” rules, are 
advocated by Rear Admiral Edward C. 
Holden, Jr., USNR, president of the 
United States P. & I. Agency, Inc., and 


vice president of the Marine Office of 


America in New York. In a talk before 
the Baltimore Claim Men’s Association 
he said that it “would be extremely ad- 
vantageous to establish separate ad- 
miralty courts. 

“Tt must be admitted that some dis- 
trict court jugdes are more admiralty- 
minded than others and that they are 
very competent. However—an exclusive 


each Federal district 
guarantor for jus- 
archaic system, 


admiralty court in 
would be a greater 
tice than the present 
he declared. 


rouse G. prmeners Dead 


Laurence Gooderham Hargraft, 61, 


vice president of the Toronto general 
insurance firm of George Hargraft and 
Co., died November 8 in Toronto, Ont. 

Born in Toronto and graduating from 
Upper Canada College in 1912, Mr. Har- 
eraft joined his father’s firm after serv- 
ing an officer overseas with the 116th 


Pats 
Alle 





lion in Corld War I. 
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Thorn on War Risks 


(Continued from Page 33) 


they best convey their intention by using 
the somewhat vague words in which this 
present clause is expressed, leaving it 
to the courts by a series of decisions to 
determine the line of demarcation be- 
tween the two forms of risk.” 

I will wind up these quotations with 
the following, also from Lord Porter: 

“Tf the ‘Coxwold’ shad been on an 
ordinary mercantile voyage no doubt, as 
a result of the decisions in your Lord- 
ships’ House, the risk would be a marine 
one, whether its cause was absence of 
lights or sailing in convoy or obeying 
the orders of the commodore vessel or 











LET'S ALL 
BE RATE 


CUTTERS 











THE 


YORKSHIRE 


INSURANCE COMPANY 
OF NEW YORK 


SEABOARD 


FIRE & MARINE 
INSURANCE 
COMPANY 


90 JOHN STREET 
NEW YORK 38, NEW YORK 





Take every occasion to 
remind your clients, the 
public, of their part in 
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Carelessness makes 
losses—Thoughtlessness 
exaggerates losses. 


We can all do our part 
to reduce accident fre- 
quency and curb exces- 
sive claims. 
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inability to see the Neist light because 
it was dimmed, but in the circumstances 
the cause of the ‘Coxwold’ being at that 
place at that time in those conditions 
was her warlike operation, and the logs 
was, in my view, not only in the course 
of but caused by that operation.” 
British Amend War Exclusion Clause 
Shortly after this decision, the British 
underwriters amended their F.C.&S. 
Clause, the War Exclusion Clause, by 
incorporating the following words: ; 
“But this warranty shall not exclude 
collision, contact with any fixed or float- 
ing object (other than a mine or tor- 
pedo), stranding, heavy weather or fire 
unless caused directly (and independent- 
ly of the nature of the voyage or serv- 
ice which the vessel concerned, or in the 
case of a collision, any other vessel 


involved therein, is performing) by a 
hostile act by or against a_ belligent 
power; and for the purpose of this 


includes any authority 
maintaining naval, military or air forces 
in association with a power.” 

I think that we will all admit that this 
is a pretty awkward wording. No one 
with any respect for the mellifluence 
of the English language can be very 
happy over the construction of this 
word. Some day it is going to be 
changed, if for nothing else but to 
satisfy the linguistic purists. However, 
I hope I have convinced you that the 
wording of the perfect War Exclusion 
Clause is not going to be easv. We know 
what we mean to cover under war and 
what we mean to exclude from the ma- 
rine policy. Sometimes, however, the 
courts give unexpected interpretations. 

American F.C.&S. Clause in War 

To illustrate some of the complica- 
tions that arise during times of war, 
the American underwriters did not adopt 


warranty ‘power’ 


the same, F.C. &S. Clause as the Brit- 
ish underwriters after the “Coxwold 
decisions. The reasons for this had 


nothing to do with underwriting. The 
Government of the United States and 
the Office of Price Administration 
wished to keep the cost of insurance 
as low as possible and as the Govern- 
ment was insuring the war risks on 
most cost of living commodities at non- 
compensatory rates, it was their desire 
that certain borderline losses come un- 
der the war policy so that the marine 
rates could be kept at a low level. — 

As a consequence of this, the War 
Exclusion Clause in the American mar- 
ket during the war years excluded from 
the marine policy such borderline perils 
as “stranding caused by the absence ot 
lights, buoys or similar peace time aids 
to navigation consequent to wartime reg- 
ulation,” and many similar perils. These 
excluded perils were then picked up 
under the war policy and the commer- 
cial underwriters, in return, agreed to 
give the exclusion of these risks con- 
sideration when setting their marine 
rates. 

It was not until after the end of the 
war that the American market adopted 
an F.C.&S. Clause—a War Risk Ex- 
clusion Clause—that paralleled that used 
in the British market since the latter 


part of 1942, 


HESTER EXCELSIOR SPECIAL 
R. W. Paul Hester has been appointed 





special agent in central and_ eastern 
Ohio for the Excelsior Insurance Co. 
of Syracuse, N. Y. He succeeds Rolla 


Nuckles who retired because of illness 
in his family. Mr. Hester has been man- 
ager of the Avondale Insurance Agency 
of Springfield, Ohio, and has also trav 
eled Ohio as special agent for other 
companies. 
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Frank B. Zeller, United States marine 
manager of the Royal-Liverpool Group 
and chairman of the American Institute 
of Marine Underwriters’ committee on 
clean bills of lading, reported to the 
Council of the International Union of 
Marine Insurance at the recent Monte 
Carlo meeting on the “frustrating and 
elusive aspects” resulting from issuance 
by shippers to ship operators of letters 
of indemnity in return for clean bills of 
lading. While there is evidence, he said, 
that the number of cases apparently de- 
clined in the past year still the problem 
“vill continue to be perennial in nature 
for some time to come.” In his report to 
the Marine Union Council, Mr. Zeller 
said in part: 

“Questioned individually, the average 
shipowner uniformly will emphasize in 
all sincerity that the practice of issuing 
letters of indemnity in return for clean 
bills of lading is a normal and defen- 
sible practice in the absence of which 
the ‘wheels of commerce’ could turn only 
at a reduced tempo, although most ship- 
owners seem to realize the nature of 
the inequities involved as well as the 
fact that there is a point beyond which 
an ‘innocent’ practice may take on an 
entirely different character. 

“Most of the situations covered by 
such a line of reasoning would be re- 
moved by the universal adoption on the 
part of banks of ‘Incoterms’ either in 
their present form or in whatever re- 
vised form may be adopted later to 
make them more acceptable to the bank- 
ing interests presently dissenting, there 
being present indications that some re- 
visions will be made. 


“Incoterms” 


“For ready reference, ‘Incoterms’ in 
their present form are quoted: 

“*A clean bill of lading is one which 
bears no superimposed clauses expressly 
declaring a defective condition of the 
goods or packaging. The following 
clauses do not convert a clean into an 
unclean bill of lading: a) clauses which 
do not expressly state that the goods or 
packaging are unsatisfactory, e.g., “sec- 
ond hand cases,” “used drums,” etc.; 
b) clauses which emphasize the carrier’s 
non-liability for risks arising through 
the nature of the goods or the packag- 
ing; c) clauses which disclaim on the 
part of the carrier knowledge of con- 
tents, weight, measurement, quality, or 
technical specification of the goods.’ 

“This whole subject was ventilated at 
the conference of the International 
Chamber of Commerce held earlier in 
the year at Tokyo where we are in- 
formed the opinion was held that the 
position would be more properly dealt 
with if banks accepted an indemnity 
where claused bills of lading were sub- 
mitted. Your committee, however, shares 
the view expressed by other parties 
closely associated with this problem that 
the matter goes much deeper than this, 
and joins in the hope expressed by 
others that in the forthcoming revision 
ot ‘Uniform Customs and. Practice’ a 
solution will be found to this challeng- 
ing problem, acceptable to shippers, ship- 
owners, banks and insurers. 

‘Perhaps the most significant devel- 
opment of the last year and one which 
IS pregnant with possibilities took the 
form of this subject having been placed 
on the agenda of the ‘Comite Maritime 
International’ for its conference in Ma- 
drid, scheduled for September, and _ tak- 
ing place almost at the time this report 
's rendered. Given the time factor and 
the absence of any word from Maritime 


Zeller Report To Marine Union On 
Clean Bills Of Lading Problems 


Law Associations in other parts of the 
world as to the steps taken by them in 
anticipation of the conference, the com- 
ments contained in this report neces- 
sarily will be of American origin. 

“The Comite appointed a subcommit- 
tee at its last previous conference to 
consider the matter and the Maritime 
Law Association of the United States, 
in turn, appointed a committee to deal 
with the subject in this country, desig- 
nating at that time the chairman of that 
committee as a member of the subcom- 
mittee of the Comite. Thereafter the 
American committee filed a report at 
the annual meeting of the Maritime Law 
Association held on May 11, 1955. 


Proposals at Madrid Conference 


“Briefly, the committee’s report at that 
meeting proposed an international con- 
vention which would provide for two 
remedies. First, each country party to 
the convention would undertake to en- 
act legislation making it a penal offense 
to participate in the issuance of bills of 
lading containing a false statement of 
the quantity or apparent condition of 
the goods, if such bill of lading was 
issued with intent to defraud. In this 
respect* the convention would follow the 
existing American statute. 

“Second, the report contained a fur- 
ther provision that if the apparent con- 
dition of the goods is such that there is 
doubt whether or not the goods are in 
fact in good order and condition, the 
shipper may obtain a clean bill of lading 
provided he attaches to it a copy of his 


guarantee so that the consignee will 
receive full information on the condi- 
tion. This would follow roughly the 


plan that is in use by the American 
steamship company to which reference 
was made in your committee’s 1954 re- 
port. 

“The report of the committee was de- 
bated at the Maritime Law Association 
meeting and the committee was given 
an opportunity to obtain further expres- 
sions of opinion from other members of 
the association. As a result of this fur- 
ther consideration the committee with- 
drew the second provision referred to 
above, owing largely to the opposition 
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of the banking interests. The American 
proposal submitted on behalf of the 
Maritime Law Association of the United 
States at Madrid, therefore, contains 
only the first recommendation.” 


No Final Action Taken 


(At the Madrid conference both pro- 
posals were submitted but no final ac- 
tion taken. On the first provision it was 
held not desirable now to ask any coun- 
try to incorporate the criminal law fea- 
ture and the subject will receive further 
study. The second proposal referred to 
by Mr. Zeller was proposed by the in- 
ternational committee. 

(Both proposals will be circulated 
among the national associations for fu- 
ture consideration and probably will be 
submitted again to the conference at its 
next meeting in 1957, with the criminal 
and guarantee features retained.) 

“Our rather limited observation of the 
conduct of the steamship companies in 
this connection gives us favorable and 
unfavorable information,” Mr. Zeller 
said. “Complaints by consignees indicate 
that certain shipping interests are put- 
ting entirely too many notations of dam- 
age on their bills of lading. This is cer- 


tainly encouraging. Conversely, there 
are evidence of cases where chartér 
parties have expressly provided that 


clean bills of lading are to be issued 
against guarantees where the quantity 
or apparent condition of the goods have 
been qualified in the mates’ receipts and 
also instances in which guarantees have 
been asked for and given long after 
clean bills of lading had been issued, 
which indicates a well understood cus- 
tom. 
Difficulties of Problem 


“The problem is a very difficult one, 
probably because it involves a distinction 
between legitimate and illegitimate bills 
of lading. In the case of some commodi- 
ties there are undoubtedly frequent oc- 
casions when there are discrepancies in 
the tally of the goods into the ship. This 
should properly be taken care of by an 
endorsement on the bill of lading such 
as ‘seven bags in dispute’; but this 
might be objected to by the banks. There 
are also commodities that are custom- 
arily shipped in second-hand drums or 
covered with second-hand and_ stained 
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burlap and other commodities frequently 
have their covers torn by hooks. 

“Generally these defects are of such 
a minor character that the goods are 
commercially accepted as in good order 
and some of them may be noted on the 
bill of lading under the I.C.C. Rules, 
which unhappily do not meet with uni- 
versal acceptance by banks. It would be 
a hardship on the shipper to insist on 
making bills of lading unclean by too 
meticulous endorsements on the bill of 
lading. 

“On the other hand, it is well known 
that there have been many instances 
where the issuance of clean bills of 
lading against a guarantee has been a 
deliberate fraud. The problem really is 
to work out a system which will reveal 
to the consignee (and therefore to the 
underwriter’s agent or surveyor) the 
true extent of the defects existing at the 
time of shipment so that if the defects 
do not render the goods commercially un- 
acceptable they will go through without 
difficulty, but preexisting damage of a 
serious character (which may be unde- 
tectible as such on arrival) will be dis- 
covered. 

“The plan in use by the aforemen 
tioned steamship line in the United 
States as well as the plan proposed by 
the committee of the Maritime Law As 
sociation are aimed at making this dis- 
tinction. It should be stated that neither 
of them may be the path leading to a 
solution. However, there are evidences 
that when these efforts, together with 
efforts being made in other directions, 
begin to bear fruit, the goal of a final 
solution either may be achieved or at 
least be closer to attainment. Until that 
time comes, your committee recommends 
that they continue to hold a ‘watching 
brief’ on the whole situation along the 
lines of their efforts to date.” 


Canada Insurance Meeting 

The second annual insurance confer- 
ence sponsored by the Hamilton Cham- 
ber of Commerce was held in the Royal 
Connaught Hotel, Hamilton, Ontario. 

Representatives from many chambers 
of commerce and boards of trade in 
Southern Ontario attended. The pro- 
gram covered all phases of insurance, 
with emphasis upon fire prevention and 
its effect on rating. It afforded an op- 
portunity for full discussion of views be- 
tween insurance’ representatives and 


businessmen on problems that arise in 
management. 
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Continental’s Canadian 
Head Office Opened 


BY U. S. AMBASSADOR STUART 
First V.P. J. M. Smith and Gen’] Mgr. 
Heins Assist in Dedication Ceremo- 
nies; Notables Attend Banquet 
Before a distinguished audience of 
government, civic and business leaders, 
the Continental Companies’ new Cana- 
dian head office was formally opened 
November 14 by the Honorable R. Doug- 
las Stuart, United States Ambassador to 
Canada. Known as the Continental Com- 
panies Building, it is the latest imposing 
addition to what is rapidly becoming the 
insurance capital of Canada—the Bloor- 

Yonge streets area of Toronto. 

Assisting Ambassador Stuart in dedi- 
cation ceremonies were J. M. Smith, 
first vice president of Continental, and 
Ross DD. Heins, Canadian general man- 
ager. Following the opening, Continen- 
tal held a buffet luncheon and a banquet 
in the evening. 

The building serves as Canadian head 
office for the Continental Casualty, the 
Continental Assurance and the Transpor- 
tation. Marked by soaring vertical lines 
and a stainless steel entrance, the new 
head office has every modern conven- 
ience: automatic high-speed elevators, 
air conditioning that adjusts automatical- 
ly room by room temperature and hu- 
miditv changes, shadowless lighting, sus- 
pended sound-absorbing ceilings, working 
areas entirely free of pillars, plus nu- 
merous employe facilities. At the rear, 
shrubbery encloses a large parking lot. 
Seven stories high, four more stories 
will be added as the company expands. 


J. M. Smith’s Talk 


In opening ceremonies, held in the 
spacious auditorium, Mr. Smith called 
upon Ambassador Stuart to declare the 
building open. Mr. Smith, explaining 
that the new building was needed be- 
cause Continental’s great volume in 
Canada had over-taxed old facilities, 
added, “But more than provide an effi- 
ciently equipped office building, we 
wanted an edifice of which Toronto it 
self could be proud, an imaginative con- 
tribution to architectural beauty of the 
city.” 

Noting that this is Continental’s 35th 
year in Canada, he said: “The new head 
office symbolizes the reciprocal faith 
and respect that the people of Canada 
and Continental have in each other.” 

Later at a buffet luncheon, Mr. Smith 
unveiled a portrait of R. D. Bedolfe, 
now general consultant for the com 
pany, who established Continental in 
Canada in 1920. He then presented gold 
replicas of the building’s key to the 
\mbassador and Mr. Heins. 

\mbassador Stuart, principal speaker 
at the banquet, pointed out that the 
new building was, in one sense, already 
dedicated, since its purpose was to serve 
the people of Canada and the commun 
ity. He praised Continental for the in 
spiration and integrity which had put 
it in a leading position in the Canadian 
insurance field 


Heins Points to Spectacular Growth 


Mr. Heins, who has managed all 
Canadian operations since 1950, said that 
Continental growth in the post-war pe 
riod had been spectacular and paralleled 
the rapid development of Canada itself. 
He predicted 1955 would be Continen- 
tal’s greatest year in Canada, and 1956 
even greater. 

Among the distinguished guests were 
\. Kelso Roberts, Attorney General for 
Ontario; Mayor Nathan Phillips of Tor- 

(Continued on Page 45) 


BEGINS NEW YORK OPERATIONS 


State Farm Mutual Formally Expands 
Into State; Approaching Four 
Million Member Mark 


State Farm Mutual currently is launch- 
ing its selling operation in New York 
State. NBC-TV commentator, 
Red Barber, became the company’s first 
resident policyholder. The company, in 


sports 


one of its biggest years, is approaching 
the 4,000,000 member mark, 

Until this year, the State Farm oper- 
ating territory has not included New 
York, New Jersey, and the New England 
states, although the company ‘has main- 
tained claim service facilities in those 
areas for its traveling policyholders. Un- 
til recently the company’s effort has 
been concentrated on keeping up with 
the growth of its business in its estab- 
lished operating territory, in which it 
insures one out of 11 of all passenger 
cars. 

Under the spur of increasing business 
gains throughout the rest of the country, 
President Adlai H. Rust announced, 
State Farm made the decision to move 
into the big eastern market. In April it 
began selling insurance in New Jersey. 
Now the firm is building an agency force 
for New York business, with agency 


(Continued on Page 44) 


Lloyd’s HANC (1955) 
Available December 1 


BANKS AND TRUST CO. POLICY 
Brought About Through Efforts of 


Insurance and Prot2ctive Com- 


mittee of ABA 


Negotiations which were initiated last 
February between the insurance and 
protective committee of the American 
Bankers Association and underwriters 
at London Lloyd’s have been consum- 
mated with a new Lloyd’s banks and 
trust companies policy designated 
HANC (1955) which will be available to 
banks after December 1, according to 
Thomas F. Glavey, chairman of the 
ABA committee. 

Mr. Glavey, who is assistant vice 
president of the Chase Manhattan Bank, 
New York City, says that this policy, 
like bankers blanket bond standard 
Form No. 24 of the domestic surety 
companies, has been approved by the 
Association’s committee, and existing 
Lloyd’s policies on the HANC 1946 
form or previous forms may be endorsed 
to substitute the 1955 form for coverage. 
The new policy embodies all of the im- 
provements given effect since 1946 in 
the HANC form and in form 24 of 
the domestic surety companies and 
makes unnecessary various riders used 
to include these extensions of coverage 
in the 1946 policy. 

Form Further Broadened 


“The HANC (1955) form is further 
broadened (1) to eliminate the exclusion 
of loss or damage resulting from wind- 

(Continued on Page 39) 





PPEALS TO 
MOsT EVERYONE 





REP we : 


A baby and our COMPREHENSIVE PERSONAL LIABILITY 





“Open-the-Door” 
Policy 


Policy... have a lot in common. 
Both appeal to most everyone— 


A lot of insurance for little money. . that’s 
CENTRAL SURETY’S CPL (Comprehensive 
Personal Liability) Policy. Basic policy pro- 
vides $10,000 bodily injury and property 
damage... medical expense up to $250 
$250 Voluntary Property Damage. . 
all for one premium charge. Limits can be 
increased to fit the needs of your client. 
A most essential coverage that will give you 
entry into a man’s office (or home)...a 
sure opportunity to develop other business. 


Central Surety offers FIRE... CASUALTY and 
BOND coverage, with the kind of service that 
builds prestige and holds customers. 


CENTRAL SURETY AND INSURANCE (ORPORATION 





HOME OFFICE—KANSEAS 


city 41, mMIissSOurRe 





U. S. Buyers Need Not 
Fear Overseas Marke 


DECLARES LEONARD H. COLLIER 


Addresses American Society of Ins 
Management; Cites Many Firms jn 
Foreign Operations 


Leonard H. Collier, vice President, 
American International Underwriters 
Corp. and American International Ma. 
rine Agency of New York, Inc, this 
week expressed the opinion that skillful 
management of overseas insurance prob. 
lems does not require the 


American 


Volpe 
LEONARD H. COLLIER 


buyer to be an expert in the overseas 
field. Speaking before a meeting of the 
American Society of Insurance Man- 
agement at the Hotel Statler, New York, 
November 17, Mr. Collier declared toa 
large audience that “through the Amer- 
ican market, all the knowledge, all the 
facilities, and all the talent existing any- 
where are yours for the asking—and 
the price to your company is less in the 
short run and infinitely less in the long 
run, 

The American Society of Insurance 
Management is composed of insurance 
managers and financial officers of nearly 
a thousand of the country’s leading in- 
dustrial and. commercial firms. Ray- 
mond A. Cox, president of the Society's 
New York chapter, presided at the 
meeting and introduced the speaker. 
Mr. Cox is insurance manager of Ara- 
bian-American Oil Co. 

Others on the Dais 

Sharing the dais with Mr. Cox were 
Frasier S. Wilson of Chicago, insurance 
manager, United Airlines, and Raymond 
/ Brady, administrative assistant, 
Chase-Manhattan Bank, who are presi- 
dent and treasurer, respectively, of the 
national organization. 

Others seated at the head table in- 
cluded: J. V. Murphy of Baltimore, in- 
surance manager, Maryland Shipbuild- 
ing & Drydock Co., president of the 
Maryland chapter, and the following 
additional officers of the New York 
chapter: Vice presidents, W. D. Mc- 
Guinness, insurance manager, Port ot 
New York Authority, and H. Stanley 
Goodwin, assistant to vice president, 
McKesson & Robbins, Inc.; treasurer, 
E. W. Pickel, insurance managet, 
Foster-Wheeler Corp.; secretary, Frank 
Hornby, Jr., insurance analyst with 
Ebasco Services, Inc. 

Mr. Collier, whose experience in the 
international insurance business has 1- 
cluded service for AIU in the Philip- 
pines Islands, as well as in San Fran- 
cisco and New York, reminded his lis- 


(Continued on Page 44) 
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Multiple Line Path 
No Longer a Decision 


FRANK LANG POINTS OUT 


Addresses Conference of Mutual Ins. 
Cos.; Nine Suggestions for Con- 
solidation 


Frank Lang of Frank Lang Associates, 
‘nsurance specialized consultants in mar- 
keting and management, last week de- 
clared t hat the question for insurance 
companies is no longer whether to go 
multiple line but how. He addressed a 
joint meeting of the accounting, statistical, 
office methods, proc edures and personnel 
committees of the Conference of Mutual 
Insurance Companies at the Conrad Hil- 
ton Hotel, Chicago. 

He said that studies by his firm 
showed clearly that most managements 
feel that multiple operations are neces- 
sarv “if they are to keep up with com- 
petition.” He reported that 70% of the 
multiple line fleets surveyed either al- 
ready had consolidated, or were in the 
process of consolidating claim and loss 
handling for all classes. About  two- 
thirds had combined their production or 
sales facilities, while only one-third had 
integrated underwriting functions under 
a single executive. 


Offers Nine Suggestions 


For those insurance companies wanting 
either to set up. multiple operations or to 
consolidate existing departments, Mr. 
Lang made these nine suggestions: 

1. Take an objective look at your pres- 
ent operations—“An over-all inspection 
and appraisal of your company’s entire 
operations both from a quantitative and 
qualitative viewpoint would likely turn 
out to be the best investment you have 
ever made.” Mr. Lang said that expenses 
usually will be “more than absorbed in 
immediate savings resulting from this 
form of examination in addition to pro- 
viding a sound basis for important future 
decisions.” 


2. Set up a plan well in advance— 
“Planning activities are particularly im- 
portant in times of change or expansion 
into new fields. In a move as im- 


portant as a change to multiple line, 
foresight is better and cheaper than 
hindsight.” 

3. Consolidate related lines first—‘It 


is best to integrate first those lines which 
by their nature have a somewhat re- 
lated outlook. Automobile lines obviously 
are the first to come to mind fol- 
lowed by miscellaneous property lines 
such as burglary, glass, and inland ma- 
rine.” 

4. Integrate slowly — Start with the 
claims and production department—The 
claims or loss department is the logical 


one to first handle all lines. Some 
companies maintain an over-all claims 
vice president, with specialists by line, 


while others prefer to extend the all- 
line responsibility to claims executives 
on a regional basis and restrict speciali- 
zation to each local unit.” 

5. Consider establishment of a_ pilot 
unit—‘Management can experiment with 
different ideas before adopting them on 
a companywide basis.” One company, 
Mr. Lang cited, found through a pilot 
study that integration, particularly on 
the underwriting level, was impractical. 
In another case the results proved sur- 
prisingly worth while, reducing person- 
nel requirements by 21%. improving 
service and making better use of super- 


visory talents. 
Cites Divided Opinion 
6. Be careful in the integration of 


underwriting and processing—Opinion is 
divided “about the desirability of mul- 
tiple line approach to underwriting. 
The majority of companies still have two, 
three or more underwriting units report- 
ing directly to top management. 


The speaker reported that companies 
have found that “the same underwriting 


and clerical procedures can be used for 
both fire and casualty.” On the other 
hand, there is great uncertainty that 





“the same personnel or departments can 
or should handle both lines.” There is 
a trend toward the establishment of re- 
gional processing offices handling the 
statistical work for both fire and casu- 
alty. 


Illustrating his comments with three 
practical organization charts showing 
how underwriting and processing could 
be integrated in a branch or division, 
Mr. Lang stressed that “any organiza- 
tion structure should be carefully 
planned and tailor-made to an individual 
company.” 

7. Place definite responsibility at one 
source—"The placing of definite respon- 
sibility will assure that integration is 
staged in logical order .. .” If a new 
line is started a “person thoroughly 
trained should be put in complete charge 
at top executive level.” 

8. Provide for adequate training and 
do not proceed too rapidly without ade- 
quate controls—‘A number of companies 
have gone too fast in their zeal to make 
their underwriters and field men omnipo- 
tent, only to find that they had become 
jacks of all trades and masters of none.’ 
Some of this country’s outstanding mul- 
tiple line fleets have actually retraced 
their integration efforts, particularly with 
respect to the underwriting function.” 

9. Do not look too much into the mir- 
ror—‘The insurance business has an 
unfortunate tendency toward keeping 
counsel within its own walls. Many 
a company president meets only col- 
leagues with similar ideas through vari- 
ous trade associations to which he be- 
longs. Perhaps this is one of the rea- 
sons why an independent point of view 
is often rejected merely because it is 
different. 

“When you organize for multiple line 
operation, you are planning something 
new and different. ... The entire insur 
ance field as we know it today is under- 
going a revolution in most aspects of its 
operation. Your company can best take 
advantage of the new opportunities that 
are presenting themselves by making 





HEARINGS SET FOR NOV. 29-30 


The Joint Legislative Committee on 
Unsatisfied Judgments will hold public 
hearings in New York City November 


29 and 30 on 
the public 


proposals for protecting 
against uninsured drivers. Re- 
publican Senator Henry Neddo, com- 
mittee chairman, said that the committee 
“has no precone eived notions as to which 
of several plans may provide the best 
solution” to the problem. 


Lloyd's HAN (1955) 


(Continued from Page 38) 
storm, tornado, or cyclone; (2) to cover 
counterfeited currencies or coin of the 
Dominion of Canada, as well as those of 
the United States of America; and (3) 
to specifically cover statutory theft, as 
well as statutory larceny. 

“The new policy embodies the full dis- 
covery feature covering discov- 
ered while the policy is in force with- 
out regard to the date or dates on which 
such were sustained. It is avail- 
able, therefore, only to assureds whose 
existing policies have been endorsed 
with the discovery rider or to new as- 
sureds. 

“A discovery 
to banks for 


losses 


le SSes 


rider has been available 
more than a year for 
attachment to Lloyd’s policies, as well 
as domestic forms of bankers blanket 
bonds; and the ABA insurance and pro 
tective committee again sagen that 


banks have everything to gain = and 
nothing to lose by having hele bonds 
written on a discovery basis instead of 


to cover loss sustained while the bonds 
are in force,” according to Mr. Glavey. 
objectives and careful plans now to 
provide a blueprint which will stand 
future tests.” 


Some Personalities at NAII Annual Meeting in Chicago 


HUTS 





Photos by Guy Fergason, Chicago 


Top row, left to right—Vestal Lemmon, general manager, NAII; W. Russell Arrington, Combined of America, who is Illinois State Senator; L. H. Grinstead, Beacon 
Mutual Indemnity and retired president of NAII; Governor William G. Stratton of Illinois; C. Lawrence Leggett, president of National Association of Insurance Com- 
missioners, and Superintendent of Insurnace, Missouri; Spalding Southall, NAII assistant general manager; Donald Knowlton, New Hampshire Commissioner; Joseph 
A. Navarre, Michigan Commissioner; F. Britton McConnell, California Commissioner; Superintendent Leggett of Missouri; William J. Davey, Indiana Commissioner; 


ADL. Kirkpatrick, Chamber of Commerce of United States; W. Harold Leonhart of Baltimore; Frank J. Matre, A 


M. Best & Co., Chicago; Robert J. Schraeder, A. 


M. Best & Co.; Howard E. Gates, Maryland Insurance Department; Keeck, Louisville agent, and H. L. Van Horn, Calvert Fire. 


Bottom row, left to right—John A. Henry, Continental Casualty; Harry H. Fuller, National Bureau of Casualty Underwriters, Chicago; Commissioner Navarre of Michi- 
gan; I. J. Maurer, Farmers Mutual Automobile, Wisconsin; C. W. Leftwich, Nationwide Mutual, presenting plaque to Retired President Grinstead; Hugh L. Tollack, 


NAIC secretary; Mrs. William C. Searl and Mr. Searl of Auto-Owners of Lansing. 
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Leaders View Roleof AEC and Industry 


In Meeting Atomic Energy Coverages 


Nat. Indus. Conference Board Round Table Discussion Under 
Moderator J. L. Madden Cites Background for Sound Un- 
derwriting; Satterfield, Upton, Brooks, Haugh Participate 


Under the chairmanship of James L. 
Madden, second vice president—coordi- 
nation, Metropolitan Life, who is a trus- 
tee of the National Industrial Confer- 
ence Board, a round table discussion on 
the solution of insurance problems was 
held recently in New York at the Board’s 
4th annual conference on “Atomic En- 
Participants in the 


ergy in Industry.” 

session included: W. J. Satterfield, Jr., 
chief, insurance section, U. S. Atomic 
Energy Commission; Arvin E. Upton, 


partner, LeBoeuf, Lamb & Leiby; Har- 
vey Brooks, professor of physics, Har- 
vard University, and member, Advisory 
Committee on Reactor Safeguards; 
Charles J. Haugh, second vice president, 
Travelers Insurance Co., who is on the 
industry study committee and chairman 
of a subcommittee of Association of 
C. & S. Companies’ executive committee 
which currently is studying the problem 
of liability insurance for nuclear reactor 
operations. 


Satterfield Gives AEC’s Position 


Mr. Satterfield, speaking for the AEC, 
made it clear that the Commission has 
no desire to undertake an insurance busi- 
ness. It was his opinion that the AEC 
vould seek authority to do so only if 
excess coverage can be justified on the 
basis of a real need, and if the lack of 
such coverage proves to be an actual 
deterrent to progress in the atomic en- 
ergy held. He declared that the phrase 
“justified on the basis of real need” 
points up to industry its part of the 
problem. He asked his audience: “What 
do you feel is the ‘real need’ translated 


>” 


into terms of liability limits: 

The speaker went on to mention a 
few points to which consideration might 
be given. He granted that statistics on 
experience of reactor operation in pri- 
vate industry are non-existent. On the 
other hand, he indicated the remarkable 
safety record compiled by the AEC in 
over 12 years of operating reactors which 
have actually been operated by private 
contractors is impressive. 

“During that period 25 nuclear reactors 
have been safely operated in AEC fa- 
cilities with no accidents involving con- 
tamination of off-site property or radia- 
tion injury sufficiently serious to cause 
lost time of personnel,” he declared. 
“There has been a total of 606,686 hours 
of operating experience accumulated and 
this involves 17,799,000 man hours. This 
excellent record has resulted from con- 
stant concern with the problems of 
health and safety and reactor safeguards. 
The new industry must also be prepared 
to meet the hazard problem, A primary 
concern of the regulations issued by the 
Commission is protecting the health and 
safety of the public and workers in 
atomic energy installations. These reg- 
ulations contain the standards and cri- 
teria which must be met before the Com- 
mission will issue a license to operate 
i reactor.” 

The speaker noted that potential haz- 


ards in atomic energy are substantial, 
and grave consequences might result 
trom a major reactor accident. He said 


the possibility of a serious catastrophe, 
however, seems very remote because 
of the development of controls to pre- 
vent a serious accident and the develop- 
ment of controls to prevent a_ serious 
accident and the development of contain- 
ment features should the many controls 
all fail. He continued: 

“Today more and more operations in 
industry are being classified in the haz- 
ardous category. To give one illustra- 
tion: picture an airplane weiging 100 


tons, carrying two tank cars of highly 
flammable fuel, operated by human be- 
ings and flying four or five hundred 
miles an hour over areas thickly popu- 
lated with dwellings, factories and office 
buildings. It is easy to realize that the 
possibility of catastrophe is there. 

“It is not standard insurance practice 
today,” said Mr. Satterfield, “to insure 
up to the maximum potential loss which 
might result from an industrial opera- 
tion. If so, most corporations would buy 
insurance equivalent to their corporate 
worth. This is not done simply because 
of the remote character of such complete 
The same reasoning should apply 
to necessary insurance for reactor oper- 
ations. There must be some point of 
judgment between the catastrophe and 
the remote possibility that it will happen. 


Need Beyond Available Market 


“Tf we assume that industry, after 
deliberation, can justify a real need for 
insurance beyond that available from the 
insurance market,” he declared, “there 
remains the question of what legislative 
pattern it should follow. There have 
been several suggestions in this direction 
from outside sources: the development 
of a broad scheme similar to that which 
prevailed with respect to war damage; 
Government reinsurance; direct Govern- 
ment excess coverage insurance; and 
general indenmity legislation which 


loss. 
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would obligate the Government to pay 
for losses exceeding those commercially 
insured. 

“Recently there has been another con- 
cept advanced: to limit liability by legis- 
lation to a specific maximum amount in 
each case of bodily injury to a member 
of the public. This is something similar 
to the pattern now followed by work- 
men’s compensation benefits. In my 
opinion, this is the least desirable of any 
of the suggestions under consideration. 
No decision will be made by the Com- 
mission, however, as to whether legisla- 
tion will be proposed until the need for 
Government participation is deter- 
mined.” 

Mr. Satterfield concluded that in any 
event, if the Commission participates in 
the insurance program, it seems reason- 
ably certain that it will utilize private 
insurance as agents in servicing the in- 
surers and in the payment and settle- 
ment of claims, and it will leave the 
business just as soon as private insurers 
can carry the whole load. 


Upton Points to Genuine Efforts 
of Industry 
Private insurance companies are mak- 


ing genuine efforts to come to grips with 
the atomic energy problem, both collec- 
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tively and in individual policies already 
written, Arvin E. Upton declared. He 
explained that in negotiation of special 
coverage particular attention must he 
given to the questions of (1) loss of use 
in circumstances where effects of radia. 
tion and duration of effects are uncer. 
tain, and (2) when death may eventuate 
from radiation long after incident jp. 
volved. 

“The insurance industry can’t come to 
conclusion until atomic industry gives 
firm estimates on what is required,” the 
speaker continued. “Even then, insur. 
ance industry must accumulate experi- 
ence before extensive coverage at rea. 
sonable rates can be expected. In any 
case, catastrophe potential is probably 
too great for private insurance industry 
to handle.” ; 

Mr. Upton said that, therefore, the 
eventual question is as to the appropriate 
participation of the Government, No 
Government participation should be con. 
sidered until industry comes up with 
constructive planning going as far as 
possible, he pointed out. “Government 
participation,” he explained, “should be 
justified as analogous to research assijs- 
tance during experimental period. Gov- 
ernment participation might take the 
form of direct indemnification, Govern- 
ment reinsurance or Government excess 
coverage insurance. Any _ legislation 
should provide for review of. situation 
after 10 years and if possible Govern- 
ment role should be limited to hazards 
connected with contamination by radio- 
activity, since these are the hazards con- 
taining most of the unknown factors. 

“Statutory limitation of liability is re- 
jected as impracticable if incorporated 
in state legislation and as of doubtful 
constitutionality if incorporated in Fed- 
eral legislation.” 

Mr. Upton pointed out that there is 
no need to place peripheral problems re- 
lated to private atomic energy activi- 
ties in their conventional context and 
not stress excessively their uniqueness. 
This is true of insurance and liability 
problems, he declared. What are the 
questions posed to itself by the manage- 
ment of a company planning to build and 
operate a reactor? 

The speaker felt that the first question 
is how safe is the reactor? “AEC ex- 
perience and expert opinion indicates 
quite safe,” he said, “but it will not be 
foolproof and the catastrophe potential 
is enormous. 

Kinds of Loss and Liability 

“The second question is what are pos- 
ible kinds of loss and liability? These 
would comprise plant damage, plant loss 
of use, injury to employes, third party 
liability and liability to AEC for loss of 
special nuclear material and from a I: 
censee’s obligation to indemnify AEC. 
Third party liability is the most serious 
element. Potential liability under in- 
demnification obligation is probably 
slight but responsibility for loss of ma- 
terial may result in very large financial 
liability. Third party liability may be 
based on legal doctrine related to ultra- 
hazardous activities and liability may 
result even though no fault. 

“The third question is what are com- 
pany’s resources to handle these losses 
and liabilities? Large company may by 
itself or in cooperation with others ac! 
as self insurer to some extent. Existing 
liability insurance policies may cover 
situation but they have monetary limits. 
Existing property policies probably do 
not apply to atomic incidents. To some 
extent company operating reactor might 
be able to pass back liability to the 
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manufacturer under product liability 


doctrine. yee 
“The fourth question 1s how to secure 


additional protection needed? It must 
come either from private insurance com- 
panies or from the Government. Private 
insurance companies are making genuine 
effort to come to grips with the prob- 
lem, both collectively and in individual 
policies already written. 


Brooks on Nuclear Accidents 


As the third speaker, Harvey Brooks 
discussed the nature of hazards from a 
power reactor. He declared that nuclear 
accidents are a danger not because of 
their explosive effects, which are prob- 
ably negligible, but because they are 
likely to set off a chain of events which 
results in the release of radioactivity to 
the atmosphere or into the water supply. 

He explained that the hazard of a 
nuclear excursion may also be enhanced 
by the possibility of its triggering an 
exothermic chemical reaction, such as 
between aluminum and water, which 
might release many times the energy 
of the nuclear excursion alone, and thus 
disperse the radioactivity to a much 
greater degree. 


Idea of Multiple Defenses 


Mr. Brooks brought out that the 
philosophy of hazards evaluation is 
based on the idea of multiple defenses. 
“In brief no reactor design would be 
acceptable which could have a serious 
accident if only one element—human or 
mechanical failed,” he noted. “The first 
line of defense is the safety shutdown 
system. This we rely on to operate in 
the event of any one of a number of 
reactor malfunctions which could lead 
to disaster: excessive power, too short 
a period of power increase, failure of 
the coolant system. The next line of 
defense is the inherent stability of the 
reactor itself. 

“In general there are two such me- 
chanisms: the negative temperature co- 
efficient of reactivity, and the additional 
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negative reactivity due to void forma- 
tion in boiling of the coolant. These 
mechanisms, especially the void forma- 
tion, are not very useful unless the 
thermal contact between the fuel—the 
source of heat—and the mechanism of 
the negative temperature coefficient is 
good and fast acting. Also in most re- 
actors the temperature coefficient is in- 
sufficient to balance the total excess re- 
activity needed to run the reactor on a 
continuing basis, that is to compensate 
burn-up, xenon, and temperature. It will 
balance only a limited excursion in re- 
activity. 

“The ideal reactor design,” said Mr. 
Brooks, “would be one in which it would 
be possible to withdraw controls to the 
extent of the maximum available reac- 
tivity and still have sufficient reactivity 
in the negative temperature coefficient 
between the normal operating tempera- 
ture and the fuel element melting tem- 
perature to balance out the excess. 





Integrity of the Reactor Container 


“The third line of defense is the in- 
tegrity of the reactor container under 
the pressures likely to be realized in 
a nuclear excursion, or through a com- 
bination of nuclear and chemical acci- 
dent. It is certainly very desirable that 


the primary reactor system itself should 
be able to contain the maximum acci- 
dent, but this is not always realizable, 
especially when the release of chemical 
energy from aluminum-uranium or zir- 
conium-uranium fuel elements is added 
to the energy of a nuclear excursion.” 

The speaker listed still another line 
of defense in the location of the reac- 
tor system. “This is, perhaps,” he de- 
clared, “the most difficult and contro- 
versial of all the topics concerned with 
reactor hazards because usually a site 
must be purchased and developed long 
before a reactor design can be laid out 
in sufficient detail to make a reasonable 
forecast of possible accidents. If con- 
tainment were assured by the design of 
the reactor vessel and the building, the 
reactor could in principle be located 
anywhere, but where all our engineering 
judgments are based on analysis of 
hypothetical events, it is difficult to 
guarantee absolute containment, and for 
this reason the safety factor of an ex- 
clusion area plus a moderately remote 
location with respect to population cen- 
ters is specified.” 

In his concluding remarks, Mr. Brooks 
said that it is evident that the whole 
safety of the plant is judged on the 
basis of a hypothesis or a series of 


hypotheses as to what sorts of accidents 
are possible with this particular design. 
“The crucial question,” he declared, “is 
thus, how pessimistic shall we be in 
judging the possible? It is, in fact, just 
in this area that the committee’s major 
function lies in attempting to impose 
uniform standards of pessimism on the 
designer. 

“This is a field in which subjective 
judgment plays such a large role that 
the designer himself cannot be entirely 
trusted: his job after all is to get the 
plant built, and he wouldn’t want to 
build it unless he was rather enthusias- 
tic about it in the first place. Thus it is 
the duty of the safeguards committee to 
be the devil’s advocate in thinking up 
accidents. On the other hand, this is a 
process that can be carried too far.” 


Haugh’s Opinions on Atomic 
Insurance Problems 


At the outset of his talk Mr. Haugh 
made clear that he was speaking as an 
individual and not as an authorized rep 
resentative of the insurance industry. 
Thus, he emphasized that any opinions 
expressed are solely his own and do not 
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Atomic Energy Coverages 


(Continued from Page 41) 


necessarily reflect the views of others 
in the industry. 

With respect to property insurance to 
be sought by the operators of reactors, 
Mr. Haugh said the problems appear to 
be principally the need for adequate ca- 
pacity and the establishment of proper 
premium charges. Neither of these prob- 
lems appear to be insurmountable. The 
amount of property insurance required 
can be determined readily on the basis 
of costs of installations, and those 
which have been discussed, up to the 
present time at least, do not appear to 
be impossible of assimilation by the in- 
surance industry. This is especially so, 


costs 


said the speaker, when one considers 
that the equipment, with the possible 
exception of the reactor itself and its 


console, may perhaps be insured readily 
in the normal boiler and machinery mar- 
ket. However, Mr. Haugh called at- 
tention to the fact that the available ca- 
pacitv for en individual installation may 
be affected by the proximity of the op- 
eration to other insured operations ex- 
posed to damage or destruction in the 
event of the disruption of the reactor. 
In his opinion, U. & O. coverage may 
not be required, or at least not in sub- 
in connection with the 


stantial amounts, 
reactors currently 


experimental power 
under consideration. Since the reactors 
now under discussion are experimental 
in nature, it seems reasonable to assume 
that the utilities operating them will not 
rely upon them as a source of power. 
Furthermore, there may be some de- 
mand for “decontamination insurance,” 
that is, insurance against loss arising 
out of costs incurred in decontaminating 
the assured’s plant or equipment in the 
event of an accident resulting in radio- 


active contamination of such property. 
The speaker observed that up to the 
present time no conclusions have been 


reached with respect as to whether such 
coverage is to be afforded in connection 
with boiler and machinery insurance, or 
whether it is to be written in conjunc- 
tion with fire coverages. 

Mr. Haugh expressed the opinion that 
the furnishing of adequate amounts of 
property insurance on installations pro- 
posed up to this time does not apnear to 
pose serious difficulties. He called at 
tention to a committee of the National 
Board of Fire Underwriters which is 
working on the establishment of a_ fa- 
cilitv to furnish the necessary capacity 
on behalf of capital companies 
writing property insurance; also that a 
separate committee representing mutual 
comp?nies has been created to perform 
a similar function for those companies. 


No Serious Difficulties in Liability 
Insurance 


stock 


liability insurance, Mr. 
consideration of work 
insurance for op 
expressed the 


Speaking of 
Haugh included 
men’s compensation 
erators of reactors. He 
view that this insurance does not pre- 
sent any serious difficulties. He called 
attention to the possibility of potential 
disability losses arising re: of repeated 
exposure to radiation and indicated that 
such experience as has been made avail- 
does not indicate this to 
serious as vet. He fur- 


able to date 
have been very 


ther called attention to the probability 
that the rating of workmen’s compen- 
sation insurance for fuel fabricators and 
chemical processors will require recog 


hazard of claims resulting 
from radiation exposure including the 
hazard of deferred claims. Mr. Haugh 
also felt that the rating of insurance for 
chemical processors especially involves 
some difficulties. 

The speaker then called attention to 
a potential compensation hazard with 
respect to an employer whose operations 
are so located that his emploves might 
be vanined to radiation emanating from 
an operation conducted by another em- 
ployer. In discussing this he indicated 
the probability that in such event the 
might ultimately fall upon the 
operator of the radiation source or upon 
his liability insurer. 

He expressed the view that the really 


nition of the 


losses 


difficult insurance problems arose in 
connection with liability insurance. One 
of the first of these problems is that of 
determining the amount of liability in- 
surance which the operator of the re- 
actor may require. The speaker admit- 
ted that the answer to that is not readily 
apparent. He also admitted that the po- 
tential loss in connection with the 
operation of a power reactor is substan- 
tially greater than that of a conven- 
tional steam plant. In discussing the 
amount of insurance, he mentioned that 
today liability insurance in the amount 
of one, two or three million dollars is 
not uncommon, but that a figure as high 
as ten million dollars is unusual. 

Up to the present time no one seems 
to have any definite views as to just 


how much insurance is really being 
sought, but upon occasion references 
have been made to limits as high as 


$100 million, $350 million, and even on 
one occasion $500 million. Mr. Haugh 
expressed the view that a liability in- 
surance capacity of $100 million or more 
does not appear to be within the realm 
of practicability. At the same time he 
said a limit of $10 million would be far 


from adequate. 
The insurance industry is fully cogni- 
zant of the need for insurance limits 


excess of amounts car- 
normal operations. Mr. 
that the Association § of 


substantially in 
ried today on 
Haugh noted 
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Casualty & Surety Companies on behalf 
of the capital stock insurance compa- 
nies, and the mutual companies through 
the American Mutual Alliance, have 
been working on this problem for many 
months. Each of these groups, he ex- 
plained, will establish a facility which 
will make available a much greater in- 
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surance capacity than is available today 
in liability insurance, expressing a hope 
that the industry “will afford realis- 
tically ample capacity.” Further along 
Mr. Haugh called attention to the 
problems aiding in connection with 
“completed operations” coverage for the 
contractor constructing a reactor; prod- 
uct liability coverage which may _ be 
sought by the manufacturer of the vari- 
ous components entering into the re- 
actor and its control, and the operator 
of the reactor; and by those installing 
such products. There must, of neces- 
sity, be a top limit, he emphasized, 
the amount of liability to be covered 
with respect to any one reactor, such 
top limit to include the liability of all 
parties and interests. 

Before closing Mr. Haugh touched 
upon the need for establishing adequate 
rates for the insurance, and a procedure 
which would permit the carriers to accu- 
mulate ample reserves against the day 
when the contingency insured against 
may occur. In this connection he called 
attention to the tax problem involved. 

Finally he expressed the view that if 
physicists have been able to solve the 
problem of splitting the atom, it cer- 
tainly seems reasonable to expect insur- 
ance to solve the problem of affording 
adequate coverage. He is optimistic that 
real progress has been made_ toward 
reaching a solution to the many prob- 
lems involved, and that long before any 
of the reactors under consideration are 
in operation the insurance industry will 
have established a facility to write the 
insurance. 





E. KING WILSON SUCCUMBS 


Retired Vice President of F. & D. and 
American Bonding; Surety 
Law Authority 

E. King Wilson, retired vice president 
of the Fidelity & Deposit Co, and Amer- 
ican Bonding, and one of the country’s 
foremost authorities on surety law, died 
November 7 at the age of 82 following 
a brief illness. 

A graduate of 
and the University of 
school, Mr. Wilson began his 
career in 1905 with the American Bond- 
ing and shortly after this employment 
became head of its legal department. 

Following that company’s merger with 
the F. & D. in 1913, he became asso- 
ciated with the latter organization in the 
capacity of legal counsel and in 1921 was 
elected a vice president. 

For many years prior to his retirement 

1942, Mr. Wilson served as a member 
of the drafting committee of the Surety 
Association of America, in which capacity 
he played a leading part in formalizing 
the language of many of the more im- 
portant forms of bonds and other guat- 
being written by surety 
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DAVIS DETROIT OFFICE MGR. 


Of Hartford Accident & Indemnity; 
Succeeds M. W. Thweatt Now 
at Dallas, Tex. 

Russell K. Davis, Jr. has been ap- 
pointed Detroit office manager of the 
Hartford Accident & Indemnity Co. The 
announcement was made by Frank C. 
McVicar, company vice president. Mr. 
Davis, who has been associate manager 
at Washington, D. C., since 1946, as- 
sumed his new post recently. He suc- 
ceeded Melvin M. Thweatt, who was 
transferred to the executive staff of the 
new Hartford A. & I. branch office being 
organized at Dallas, Tex. Say 

Mr. Davis has spent his entire insur- 
ance career with the Hartford Accident 
organization. After attending Tilton 
School in New Hampshire he joined the 
staft of the Home Office Automobile De- 
partment in 1933. Four years later he 
was assigned to the Washington, D. C.. 
office as an underwriter. Subsequentlv 
he served as superintendent of the casu- 
alty department there until his advance- 
ment to associate manager in 1946. 

Mr. Thweatt, who has an extensive 
background of experience in the fidelity 
and surety business, will assume respon- 
sibility for the development and servic- 
ing of bond business as superintendent 
of the bond department at the new Dal- 
las office. He joined the Hartford Acci- 
dent in 1937 as a fidelity and surety 
special agent in North Carolina after 
several years of field work with other 
leading bonding companies. Before his 
assignment at Detroit he was superin- 
tendent of the bond department at the 
Hartford Accident’s Cincinnati office. 





Casualty Accountants and 
Statisticians Meet Dec. 16 


The annual meeting and election of 
officers of the Association of Casualty 
Accountants & Statisticians will be held 
December 16 at the Hotel Statler, N. Y. 
On the preceding day the electronics 
committee will hold its fifth of a series 
of conferences during the year with 
manufacturers of electronic equipment 
adaptable to insurance company use. 

This last conference will be held in 
the Hotel Statler and members of the 
association will be given the oppor- 
tunity to discuss the electrodata ma- 
chine. These meetings have proved of 
great interest to the membership as 
indicated by the large number of at- 
tendees. 

_ In addition to the election of officers, 
items of interest to casualty accountants 
and statisticians will be discussed. 





Hacker Named Bond Mgr. 
By American-Associated 


John P. Hacker, Jr., has been named 
bond manager at American-Associated 
Insurance Companies’ Atlanta branch 
office, E. J. Aurada, resident vice presi- 
dent has announced. Mr. Hacker, who 
assumed his new duties last month, 
began his insurance career with the 
Standard Accident in 1939. 

He was a fire and casualty fieldman, 
as well as a bond special agent, serving 
in the Chicago, Atlanta and Detroit 
areas. In 1950, he was promoted to assis- 
tant branch manager at Standard’s 
Cleveland office, the position he left to 
join American-Associated. 

He is a graduate of Duke University 
and has a law degree from John Mar- 
shall Law School in Atlanta; he spent 
Over four years in the Air Force during 
World War II and was honorably dis- 
charged with the rank of. captain. 





PERMIT FOR STOCK SALE 

Insurance Commissioner F. Britton 
McConnell has issued a permit to the 
Guarantee Insurance Co., Los Angeles, 
to sell not to exceed 12,500 shares of its 
$100 par value stock, to the London 
Assurance in exchange for $351,060 of 
its class A and class B stock and pay- 
ment of $3,250,000 in cash, by London 
Assurance. 


JEWELRY POLICY PROMOTION 


Employers’ Group to Join With Jewelry 
Industry Council in Christmastime 
Campaign 

“Give For Keeps” will be the theme 
of a Christmas promotion by the Em- 
ployers’ Group of Boston, which this 
year will tie its Christmas drive up with 
that of another industry, for what is 
believed to be an insurance industry 
Sfrst” 

Employers’ will run space on its jewel- 
ry insurance policy, the personal articles 





floater, following the Jewelry Industry 
Council’s big “Operation Cherub” Christ- 
mastime 14 page section in December 
3rd’s_ Saturday Evening Post. Con- 
sumers will be urged to make their 
“special” gifts of jewelry items (gems, 
watches, cameras, etc.) truly lasting by 
virtually guaranteeing replacement with 
low-cost “all-risk” insurance. 

In addition, 10,000 Employers’ agents 
from coast to coast will be selling per- 
sonal insurance service on “precious” 
gifts at Christmastime with the usual 
merchanising tie-ins locally. 

The Employers’ tie-in is believed to be 
the first attempted by a fire-casualty 
insurance group on such a scale as this. 


FOXWORTH NAMED AT DETROIT 

Donald L. Foxworth has been appoint 
ed as special agent in the Detroit 
service office, American Insurance Co., 
where he will assist State Agent Eugene 
B. Martineau. Mr. Foxworth is a gradu 
ate of the University of Michigan and 
served in the Navy during World War 
Il. Previous to affiliating with The 
American he was a local agent and field 
man for another company. 


TALKE NAMED TO FIELD POST 

Alfred Talke has been appointed field 
representative at the Rochester office ot 
Standard Accident, Detroit, and affiliate, 
Planet. 
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Employers Re. in Fine 
Shape for First 9 Months 


DIRECTORS WANT CAPITAL SPLIT 


Also Ask Stockholders to Consider 20% 
Stock Dividend; Policyholders’ Sur- 
plus at $15,607,566 on Sept. 30 


Underwriting and investment results 
of Employers Reinsurance Corp, of Kan- 
sas City showed continued improvement 
for the first nine months of 1955, ac- 
cording to figures released this week 
by the management. 

“At their recent meeting directors of 
the company recommended to stock- 
holders that action be taken at their 
annual meeting next February 7 to split 
the capital stock by issuing 500,000 shares 
of $5 par value stock for the present 
250,000 shares of $10 par, and also that 
a 20% stock dividend be authorized 
which, if paid, would bring the total 
capital stock to 600,000 shares of 
$3,000,000. 

At the same time the directors declared 
the regular quarterly dividend of 50 cents 
a share, payable November 25 to stock- 
holders of record November 15. 

As of September 30, 1955, policyholders’ 
surplus of Employers Reinsurance Corp. 
stood at $15,607,566, consisting of capital 
of $2,500,000 and net surplus of $13,- 
107,566. 

Statutory Gain of $3,764,793 


For the first nine months of 1955 total 
gain on a statutory basis and before 
Federal income tax, was $3,764,793 com- 
pared to $2,618,327 for the same period 
of 1954. The total gain was derived from 
underwriting income of $1,761,988, invest- 
ment earnings of $912,980, increase in 
statement vz mo of investments of $655,- 
836 and release of statutory premium and 
loss reserves of $433,989. Deductible 
from the gains were a Federal income 
tax reserve in the amount of $1,165,181, 
cash dividends of $450,000 and a stock 
dividend of $500,000, leaving a net addi- 
tion to surplus of $1,649,612. 

During the first nine months the gain 
from underwriting was $886,056 higher 
than during the same period of 1954. 
Investment earnings were $63,019 higher ; 
gain in statement value of investments 
was $258,293 less; gain from release of 
statutory reserves on premiums and loss- 
es recoverable from companies not li- 
censed in the United States was $455,685 
higher. Provision for Federal income 
tax was $467,561 larger in the 1955 period. 
Cash dividends paid were $150,000 higher 
and a stock dividend of $500,000 was 
paid in 1955. 

The underwriting and investment in- 
come for the nine months’ period after 
Federal income tax amounted to $6.04 
per share on 250,000 shares compared to 
$5.14 per share on 200,000 shares in the 
corresponding 1954 period. 


Premium Writings Substantially Ahead 


Employers Reinsurance also reports 
that premium writings for the nine 
month period were substantially ahead 
of 1954, totaling $14,274,781 as compared 
with $12,712,850 for the same period a 
year ago. 

Total assets at September 30, 1955 were 
$59,074,645, up $2,800,000 from the previ- 
ous December 31. Bond holdings were up 
about $3,340,000 and stocks about $1,- 
000,000. 

Capital is now $2,500,000 compared with 
$2,000,00 at the year-end. The surplus 
increased from $11,457,953 to $13,107,566, 
the gain in surplus including the in- 
creased capital thus being close to $2,- 
150,000. 

The management considers the corpo- 
ration’S results for the nine months of 
1955 as “very favorable.” Underwriting 
profit was satisfactory in all lines except 
surety and boiler and machinery, in 
which lines moderate underwriting losses 
were sustained. 

In summarizing the results the man- 
iwement said: “It is interesting to note 
from some figures recently compiled 
that while our net premium writings for 
the first nine months of 1955 are about 
$1,350,000, less than for the same peri- 
od of the year 1951, we now have more 


Enters New York State 


(Continued from Page 38) 


management headquarters set up in Al- 
bany, Buffalo, and Hempstead, L. I. 

Melvin L. ‘Chapin, who developed 
metropolitan Detroit as a State Farm 
market, is state director of the New York 
set-up, with offices in Albany. Business 
in the western part of the state will be 
directed by Howard C. Kolbus, assistant 
state director, located in Buffalo. 
Agency supervisor in Albany and central 
New York is Louis Simmons. From 
Hempstead, L. I., operations will be 
guided by Edward Kibbie, agency super- 
visor. At present, there are 15 district 
managers, and agents are now being 
selected, trained and appointed. 


NEW FIELD REPRESENTATIVE 

Leonard J. Vavra has been made field 
representative at the Cleveland office of 
Standard Accident, Detroit, and affiliate, 
Planet. He is a graduate of Marshall 
Law School, Cleveland, Ohio, and has 
served in the U. S. Navy. 








than $2,000,000 less in net premium vol- 
ume in the liability, compensation and 
other excess lines and more than $600,000 
additional in other lines. We believe this 
to be indicative of moving in the right 
direction.” 
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L. H. Collier Address 


(Continued from Page 38) 


teners that the list of American firms 
now engaged in foreign operations 

“reads like a_ social register or A. 
industry, trade and finance.” American 
investments abroad, exclusive of gov- 
ernment spending, now stand at $26.5 
billion and have grown by more than 
a billion dollars a year since the end of 
World War II. 

Last year alone, Mr. Collier said, the 
figure rose nearly $3 billion. He said 
such growth is partly due to expansion 
being carried on by American firms al- 
ready established in foreign countries, 
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but that much of it has ed from 
companies, well-known in U. S. A., who 
are establishing overseas plant sand fa- 
cilities for the first time. Reviewing 
some of the factors which may be con- 
tributing to such development, he de. 
clared that the trend would not soon 
change. 

“The risk manager of the average 
large U. S. industrial organization,” he 
said, “will be well advised to familiarize 
himself in a general way with the prob. 
lems of overseas risk management and 
their solution.” 


American Market Today 


Reciting, very briefly, the entry of the 
American insurance industry into the 
worldwide market and its expansion of 
such activities and facilities both’ at 
home and abroad, Mr. Collier stated that 
the American market today receives an 
estimated $85 to $100 million annually 
in premiums on risks located outside the 
territory of its domestic operations, 
AIU, alone, he said, does business in 
75 currencies, through branches and 
affiliates in over 60 major cities in the 
free world and hundreds of agencies in 
the foreign field. 

The speaker expressed respect for the 
insurance market composed of British 
companies and underwriters at Lloyd's, 
London, which also operates worldwide. 
He indicated that such competition, al- 
ready well established when U. S. com- 
panies entered the field, made the 
growth of the American market all the 
more impressive. He pointed out, how- 
ever, a variety of practical considera- 
tions which make the “home-foreign” 
operations of American insurers a more 
satisfactory market for American buy- 
ers. He-touched upon the nature and 
7 ‘ 4 
scope of “purely local” insurance mar- 
kets in foreign countries, and proceeded 
to list, in the form of questions, 11 dis- 
tinct advantages he said buyers could 
enjoy through U. S. insurance compa- 
nies, 

“I honestly do not believe that all 11 
of these ‘hidden dangers’ in your in- 
surance program can be eliminated in 
any other market, except in the ‘home- 
foreign’ market of the American compa- 
nies—and that market is as near to you 
as your regular broker or agent,” Mr. 
Collier said in referring to these ques- 
tions: 

1. If your overseas property is damaged or 
destroyed, will your loss be paid in currency 
that will buy replacements of vital machinery 
-“ equipment? 

If you are sued in the U. S. A. for in- 
juries occurring—or alleged—in foreign coun- 
tries, will the dollar costs of defense and set- 
tlement be paid for you? 

3. Are your policies secure against foreign 
exchange restrictions and local currency de: 
valuations? : 

4. Does your overseas insurance cover Pe 
culiar local perils? Conform to laws, insurance 
peculiarities, customs of the particular foreign 
nation? 

5. Are your present policies written in fa- 
miliar American terms? in conformity with al 
applicable U. S. laws? enforceable in S 
courts? 

6. Is your protection uniform, continuous and 
concurrent on all overseas locations? 

Are your overseas insurers expert in han- 
dling your type of risks? Are they experienced 
in the areas of your interests? 

8. Will. your insurers capably analyze your 
overseas insurance program? 

9. Will you get friendly, expert ‘‘on the spot” 
assistance, when loss occurs or claim is made 
abroad? 

10. Can the company in which you are it 
sured survive a widespread local disaster? 

11. Are you enjoying the premium considera- 
tions that come with buying from one centr 
source? 
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N. J. Insurance Women 


Hear W. Bruce Layden 


W. Bruce Layden, director of social 
security and insurance of the New Jer- 
sey State Chamber of Commerce, was 
the guest speaker at the monthly meet- 
ing November 17 of the Insurance 
Women of New Jersey. The gathering, 
well attended, was held at the Essex 
House, Newark. At the October meet- 
ing the speaker was Donald L. Ander- 
son, special agent of the Home Insur- 
ance Co., who discussed the homeown- 
ers’ policies. 

In his talk, “New Jersey Workmen’s 
Compensation Problems,” Mr. Layden 
discussed the seriousness of rising costs 
in the state’s workmen’s compensation 
system and the efforts being made to 
curb these costs. Because of this 
worsening problem, a situation has been 
created, he said, where the state faces 
the possible loss of present and future 
industry. He charged that this situation 
has been created through certain glar- 
ing weaknesses in the present compen- 
sation system. 

The speaker also showed that the 
workmen’s compensation law in the 
state is being diverted from its original 
purpose. It now permits the granting 
of compensation payments solely be- 
cause an accident occurred even though 
no permanent injury or disability re- 
sulted, he said. 


STANDARD ACCIDENT DIVIDEND 
The board of directors of Standard 
Accident have declared Dividend No. 292 
of 45 cents per share to be paid Decem- 
ber 5, 1955 to common stockholders of 
record as of November 23, 1955. 





Open Canadian Office 
(Continued on Page 38) 


onto; E. C. Gill, president; Leighton 
Foster, Q.C., general counsel of Cana- 
dian Life Insurance Officers’ Associa- 
tion; W. Butler, president; and P. Hull, 


secretary of the All-Canada Insurance 
Federation; also officers of banks, trusts 
companies and insurance companies. 

Representing Continental from _ its 
Chicago home office were: W. McCor- 
mick Blair, director; Howard Reeder, 
executive vice president; Boyd N. Ever- 
ett, vice president and treasurer; J. J. 
Mertz, vice president and comptroller, 
and S. VanBerschot, assistant vice presi- 
dent. Paul de la Bruere headed a group 
of officials from Continental’s Montreal 
branch. 

The Continental Companies will oc- 
cupy four of the seven floors of the 
new building. Other tenants are the 
Toronto-Dominion Bank, Ford Motors 
oe and North American Cyana- 
mid. 
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*Approved in most states. 


You bet you do! That is, if you can offer programmed pro- 
tection—at a saving—under one of the Zurich or American 
Guarantee Homeowners Policies.* 

By grouping the coverages your clients need in one 
Homeowners Policy, you can give them better protection at 
lower cost than if they bought several separate policies. 

And you can get more business and hold renewals more 
easily—leave less room for a competitor to cut in. 

Interested? Then the Zurich-American field man will be 
glad to talk things over with you. 
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Zurich Insurance Company 
American Guarantee and Liability | e Company 
HEAD OFFICE: 135 S$. LA SALLE ST., CHICAGO 3, ILLINOIS 
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If you’ve had to pass up profits 
in trucking and bus lines, find out what 
Continental has to offer 


Continental, while acknowledged as a leading multiple line 
institution, is rarely thought of as a “specialty company”. 
Yet, Continental is a leading underwriter of long-haul truck- 
ing lines, LPG risks, furniture movers, driveurself, bus lines 
and other hard-to-place coverages. 

Moreover, Continental writes these lines at rates which 
are highly competitive with coverages offered in both 
domestic and foreign markets. In addition, where written 
On a retrospective rating basis... 


Continental’s own rating formulas accurately measure the 
individual risk ... may be written on an individual or con- 
solidated plan of coverages ... often are applicable to risks 
not otherwise qualified for rating by inclusion of physical 
damage and cargo ona gross receipts or mileage basis or on 
a 3-year accumulative basis... plus other sales and service 
advantages not commonly enjoyed by all producers. 

Find out how Continental can help you profit from lines 
not heretofore available to you. The facts are profitable. 


Ask for copy of, “Growth Through Leadership”, and 
open up a whole new range of sales possibilities in 
ALL lines! Address Dept. 313. 







CASUALTY COMPANY 


310 S. MICHIGAN AVE. « CHICAGO 4, ILL. 


ASSOCIATED COMPANIES: 
Continental Assurance Company « Transportation Insurance Company 
United States Life Insurance Company 


‘America’s Department Store of Insurance” 
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Black Cites Challenges 
Confronting Industry 


EARLY ACTION MUST BE TAKEN 


Gives Presidential Address Before 
American Mutual Alliance; Panel 
on Atomic Energy 


In his presidential address to the an- 
nual meeting of the American Mutual 
Alliance, held recently at the Edge- 
water Beach Hotel, Chicago, S. Bruce 
Black, president of Liberty Mutual In- 
surance Cos. outlined four major chal- 
lenges facing the insurance business 
which call for early action. 

He listed them as: (1) how to meet 
the demand for security created by the 
hazards to life and property resulting 
from the use of atomic fuels for peace- 
ful purposes; (2) the hazards to life 
and property resulting from floods; (3) 
the demand for broadening security 
against the hazards of sickness and 
accidents; and (4) the demand for a 
better answer to the problem of the 
automobile accident. He _ held that 
changing times are continuously creat- 
ing new demands for economic security, 
and that in the past the mutual insur- 
ance - business has accepted leadership 
in meeting these changing demands. 


Plan of Flood Insurance 


He urged that mutual insurance as- 
sume leadership’ in exploring the possi- 
bilities of developing a practical plan of 
flood insurance. “We may be sure,” he 
said, “that if the public decides it wants 
flood insurance it will have it, and if 
private enterprise cannot meet this de- 
mand Government will. Assertions of 
the insurance industry that flood losses 
are uninsurable will not prevent flood 
insurance being made available by the 
lederal Government if Congress is per- 
suaded that there is a general demand 
for it.” 

Mr. Black said that insurance protec 
tion must be made available if peace- 
ful use of atomic power is to develop, 
and that lack of private insurance pro 
tection will not be permitted to retard 
the development of atomic power. If 
private insurance in reasonable quan 
tity is not made available Government 
will provide the necessary financial 
protection, and this may be additional 
argument for Government monopoly in 
the entire field. He stressed also the 
importance of continuing effort on the 
part of insurers to lessen the areas in 
the health insurance field for which 
reasonable insurance protection is not 
available. There is particular need for 
protection against major medical costs 
which do not come under the usual lim- 
ited coverage, and for loss of income 
insurance for those disabled permanently 
or for long periods. ; 

He noted that the problem of auto- 
mobile injuries differed from the other 
three. “So much attention has been 
given by the insurance industry to fight 
ing about what kind of compulsory in- 
surance should be legislated,” he said, 
“that the far more basic problem of how 
to compensate the injured has been 
largely ignored. More than double the 
number of persons are killed or injured 
by the automobile as in all industry and 
yet the methods of dealing with the in- 
jured are comparable with the ‘method 
of dealing with the industrially injured 
before 1911. 


Problem of Auto Injuries 


“I do not suggest that a compensation 
system such as we have for work in- 
juries should be applied to automobile 
injuries. That is altogether too simple 
an answer to a complex problem to be 
practical. I do believe, however, that 
the costs and wastes of litigation, the 
inequities in compensation paid, the in 
abilty of our court system to handle 
the mountans of litigation, all the delays 
attendant on court congestion, and what 
is to me a tragic failure of the present 
system—the hindrance to medical care 
and rehabilitation of the injured pending 
adjudication of claims—all these diffi- 
culties in the present system must in- 
evitably, sooner or later, result in such 


public dissatisfaction that radical changes 
in our system of adjudicating and com- 
pensating for traffic injuries will evolve.” 

The speaker declared that the mutual 
insurance business should profit from 
the history of workmen’s compensation, 
and not become so wedded to the pres- 
ent negligence system that if and when 
public dissatisfaction compels replace- 
ment of the negligence system insur- 
ance companies are not also replaced 
by some form of government insurance. 
He noted that when public demand for 
a workmen’s compensation system de- 
veloped some insurance companies were 
so content with the existing employer’s 


liability system that they opposed the 
demand for change. “This opposition 
did not prevent the enactment of com- 
pensation laws,” he said, “but it did re- 
sult in the exclusion of private work- 
men’s compensation insurance in a num- 
ber of states. 

“Most insurers early recognized the 
force of the public demand for a com- 
pensation system and ceased their op- 
position, so that states having 90% of 
our population permit workmen’s com- 
pensation insurance to be carried by 
competitive companies. But seven states 
did establish monopolistic funds, and 
those states have successfully resisted 


all efforts for change to a competitiy, 
system. The challenge of the new eo. 
cept, which placed a new obligation on 
employers, was met by many employer, 
by organizing new mutual insurance 
companies. Most of the organizers of 
these companies had _ had exDerience 
with and knowledge of mutual fire jp. 
surance and its concern with loss pre. 
vention as the most effective means fo, 
controlling costs.” 

Mr. Black said that the history g 
mutual insurance shows how past chal. 
lenges have been met successfully }, 
building on the foundation of existin, 

(Continued on Page 50) P 
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October Peak Month for 
Jefferson National Life 


October life sales amounting to $%,- 
854,360 represented the biggest produc- 
tion month in the history of Jefferson 
National Life of Indianapolis, according 
to John R. Ray, agency director. The 
record sales, an increase of 50% over 
the same month in 1954, were a tribute 
to E. Kirk McKinney, president of the 
company. 

New accident and sickness premiums 
written in October totaled $19,246, a gain 
of $5,000 over October, 1954. 

Five agencies produced better than 
$250,000 combined life, accident and sick- 
ness business each during the month, 
led by the M. J. Robert agency of Ham- 
mond, Ind., newly organized in June, 


1955. 





Health Care for Equitable 
Society Retired Employes 


Retired employes of the Equitable 
Life Assurance Society of the United 
States, and their dependents, are now 
provided with new health care insur- 
ance, Ray D. Murphy, president, has 
announced. 

“Society employes are among the first 
to have this form of protection,” Mr. 
Murphy said. “We believe that its de- 
sign and scope assure that it will pro- 
vide substantial assistance to the re- 
tired employe in meeting the cost of 
serious illnesses so apt to appear with 
increasing age.” 

The new coverage, the Equitable 
president explained, is similar in form 
to the company’s recently developed ma- 
jor medical expense insurance. It pro- 
vides 75% reimbursement for a wide 
range of covered charges in excess of a 
$75 “deductible,” subject to a maximum 
for each insured person of $3,000. 





HEARTHSTONE SALES DRIVE 





New England Salesmen Honor Regional! 
Manager Robert Curran With Rec- 
ord-Breaking Production Week 

New England salesmen for Hearth- 
stone Insurance Co. of the Combined 
Group honored their regional sales man- 
ager, Robert Curran, during the week of 
October 17 - 24 by selling more new poli- 
cies than in any previous week in the 
firm’s history. The occasion for the 
special sales campaign was to help Mr. 
Curran celebrate his 50th birthday. 

_Mr. Curran is sales manager for the 
New England region known in the 
Combined Group as the “Big 8” for the 
eight states it embraces—Maine, New 
Hampshire, Vermont, Massachusetts, 
New York, Rhode Island, Connecticut 
and New Jersey. 

A total objective of 3,000 new A. & H. 
policies had been set for “Big 8” sales- 
men during the week. They topped that 
by selling a total of 3,407. 

Top salesman for the week was Bill 
McVay. He sold 156 new policies and 
was awarded a silver coffee service set. 

Twelve other salesmen were awarded 
specially-engraved cigarette lighters for 
selling 100 or more policies apiece during 
the week. They were Martin Stellato, 
who sold 154. Ken Tatro (122), Dick 
DeVost (122), Dick Stone (118), Don 
Campbell (110), Joe DeAngelis (104), 

arry Ray (102), John Knapp (102), 
Dave Gold (100), John Curran (100) and 
Al Marsh (100). 


Pansing Cites Nebraska 
Department Changes 


STAFF TO BE REPLENISHED 





R. A. McDaniels Resigns to Join Farm- 
ers Mutual; H. C. Rose Now With 
Bankers Life & Casualty 





Nebraska Insurance Director, Thomas 
R. Pansing, has announced _ several 
changes in the personnel of his Depart- 
ment which have occurred during the 
past few weeks. 

Richard A. McDaniel, for the past 
seven years a senior examiner with the 
Nebraska Department, has resigned to 
assume the position as comptroller with 
the Farmers Mutual Insurance Co. of 
Nebraska. In his new position Mr. Mc- 
Daniel will take charge of the account- 
ing and statistical department. 

Homer C. Rose, for four years acci- 
dent and health policy examiner and 
claims supervisor, has left the Depart- 
ment to accept a position in the agency 
training department of Bankers Life & 
Casualty in Chicago. The function of 
such policy approval has been trans- 
ferred to Larry Stratman, Department 
rate analyst. 


Appointed Claims Supervisor 


Roy Blazek has been appointed claims 
supervisor and will be in charge of 
public -complaints against both compa- 
nies and agents. Mr. Blazek, until his 
recent appointment to the Department 
of Insurance, has been chief of the 
financial responsibility section of the 
Nebraska Highway Department and is 
a familiar figure to much of the auto- 
mobile liability insurance industry. 

One of the most experienced exam- 
iners in the Nebraska Department, 
Charles R. Rumbolz, died, after an ill- 
ness of several months, during Septem- 
ber of this year. He had been a senior 
examiner for nearly ten years. 

Director Pansing stated that his ex- 
amination staff, now reduced from ten 
to eight, will be replenished by the hir- 
ing in the near future of two junior ex- 
aminers for training in the Department 
under Chief Examiner Walter J. Mad- 
den. 

Rating Division Expanded 


The rating division of the Nebraska 
Department has been expanded and in- 
creased by the employment of Francis 
W. Benedict as assistant rate analyst. 
Mr. Benedict will work under Rate An- 
alyst Larry Stratman. 

In addition, Director Pansing an- 
nounced that he has employed Frank 


ee 


EASTERN CASUALTY COMPANY 
—— 








PACIFIC MUTUAL LIFE COVER 





Company Announces New Comprehen- 
sive Hospital and Medical Plan; 
Mainly for Families 
Pacific Mutual Life has announced a 
new comprehensive hospital and medical 
plan. Details of the new coverage were 
disclosed by the company’s actuary, Os- 
car Swenson, who stated that the policy 
is designed to solve the universal fam- 
ily problem of meeting excessively heavy 

health costs. 

“The new Pacific Mutual Comprehen- 
sive Hospital and Medical Plan,” Mr. 
Swenson declared, “gives the family head 
insurance needed to protect against the 
impact of family hospital and medical 
costs that run up beyond reach of his 
budget. Yet, because it offers a choice 
of deductible sums ($100 to $500) as well 
as maximum insurance limits ($5.000 or 
$7,500), the policv premium also can 
be fitted to the buver’s budget.” 

Expenses covered bv the new comnpre- 
hensive hospital and medical plan include 
items such as hospital room, board and 
services, doctors’ fees, private nurses’ 
expense and miscellaneous medical serv- 
ices. supplies and appliances. 

While designed primarily for entire 
family coverage, the nolicy will be avail- 
able to individual adults. 





W. F. NICHOLSON PROMOTED 





Mutual of Omaha Names Him Regional 
Manager for Group Dept. for Six 
So. States: Formerly in Phila. 
W. F. “Bill” Nicholson has been 
named a regional manager for the Gronn 
department of Mutual of Omaha and 
United Benefit Life. He will supervise 
Group insurance sales and service opera- 
tions in six states including North and 
South Carolina, Georgia, Alabama, Flor- 

ida and Tennessee. 

Mr. Nicholson, who assumed his new 
duties November 15, will be located in 
the Atlanta Federal Savings Building, 22 
Marietta St., Atlanta, Ga. 

He has been regional sales manager 
in the companies’ Philadelphia Group 
office since 1952. Prior to that he served 
as field supervisor in that branch. 





E. Piccolo, Jr., a senior law student, on 
a half time basis to assist Department 
Attorney William H. Heavey, in legal 
research. 

Director Pansing spoke very highly 
of the efforts of Messrs. McDaniel, 
Rose and Rumbolz and expressed his re- 
gret at their loss. He pointed out, how- 
ever, that the fact that Insurance De- 
partment personnel are frequently 
ployed by industry may hurt the 
partment temporarily but also has the 
effect of making Department employ- 
ment more attractive in the long run. 
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Indiana Dept. Tightens 
Agent License Control 


IN LIFE AND A. & S. FIELDS 





Particular Emphasis on Credit Insurance 
Forms; Exam Required for 


A. & S. License 


The Indiana Insurance Department 
moved last week to tighten up its super- 
vision of the licensing of life and accident 
and sickness insurance agents, with par- 
ticular emphasis on agents selling credit 
insurance forms. 

In a special bulletin to all companies 
licensed in the state, William J. Davey, 
who took office as Commissioner of In- 
than a month called 
fact that 
distinction 


surance less ago, 


attention to the the licensing 


law makes no between the 
requirements for anyone who sells credit 
insurance forms and agents selling regu- 
lar policy forms. 

In the future, the bulletin 
every agent who applies for a license or 
who applies for renewal of a license al- 
ready issued, must give satisfactory evi- 
dence of compliance with the require- 
ments. 


declares, 


Training Course Required 


all appli- 
cants for life insurance licenses to give 
evidence that they have completed a 
course of training approved by the De- 
partment. In lieu of such evidence, cer 
tified by their company or general agent, 
they must submit to a written examina- 
tion administered by the Department. 

Licenses for A. & S. insurance selling 
are granted only on written examination 
by the Department. 

Commissioner Davey’s bulletin was 
necessitated, he declares, by the fact that 
information reaching the Department in- 
dicates that “a few companies have 
represented to this Department that 
they are giving courses of training when 
in fact sometimes no training has actu- 
ally been given the applicant.” 


Life Agents Selling A. & H. 


The bulletin also points out that a life 
insurance license empowers an agent to 
write life insurance only. “It has also 
come to this Department’s attention,” the 
bulletin declares, “that some life agents 
are also engaging in the sale of accident 
and health insurance. All companies and 
all agents are notified that a life insur- 
ance license limits the agent to the sale 
of life insurance. and no other form of 
insurance. Any life agent who desires to 
sell accident and health insurance must, 
without any conditions attached thereto, 
take and pass this Department’s written 
examination for accident and health li- 


The licensing law requires 


cense.” 
The Commissioner’s bulletin warns 
that infraction of these rules by an 


agent will bring about revocation of his 
license, and the “full penalty prescribed 
by law will be invoked” in the case of 
any insurance company which collabo- 
rates in or condones any of the above 
practices. 


Union Bankers Promotes 
Three Agency Executives 


Three agency executives have been 
promoted by Union Bankers Insurance 
Co., James H. Perry, executive vice pres- 
ident, announced. 

Former Owensboro, Ky., branch man- 
ager Douglas Craft has been promoted 
to the managership of the Owensboro 
district office, with several branch offices 
under his direction. 

Another former branch manager, Lee 
Ivey, has been promoted from the man 
agership of a Jonesboro, Ark., branch 
to district sales supervisor in the Jones- 
boro district office. 

The third promotion raises former 
agent J. H. Seaborne to the post of sales 
supervisor in the Montgomery, Ala., 
district office. 
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Proposed A. & H. Advertising Code to 
Be Reviewed at Nov. 26 Public Hearing 


The advertising code subcommittee of 
the executive committee of the Na- 
tional Association of Insurance Commis- 
sioners, under the 
Thomas R. 
of Insurance, 
of proposed 


this week released a set 
rules, which it developed, 
to govern advertising of accident and 
health insurance. The suggested code 
has been forwarded to State Insurance 
Commissioners, all insurance companies 
in the A. & H. field and to interested 
trade organizations. 

A public hearing, 

Pansing subcommittee, 


sponsored by the 
is scheduled for 


November 26 at the offices of the Bar 
Association of the City of New York 
for the purpose of a complete review 
of the newly put-forth advertising rules. 
At that time, companies and the Com- 
missioners will be invited to offer their 
views and suggestions, preferably 
through their respective trade associa- 
tions, or if they desire, in writing as in- 


dividuals or company representatives. 
Developed Through NAIC Resolution 


developed in accord- 
ance with a resolution adopted by the 
NAIC establishing the subcommittee 
and directing it to draft a code of A. & 
H. insurance advertising policies and 
practices. After several months of de- 
liberation by the five members of the 
subcommittee, informal conferences be- 


The rules were 


tween them and representatives of the 
Federal Trade Commission in Washing- 
ton, and meetings with an _ advisory 


ten interested insur- 
ance trade associations, the subcommit- 
tee completed its drafting of the pro- 
posed rules at meetings in Washington, 
D> C. 

In a 


group representing 


letter accompanying the sug- 
gested rules now being sent to the 
Insurance Commissioners and to com- 
panies, the subcommittee points out that 
its conferences with FTC officials were 
for the purpose of providing mutual ad- 
vice and counsel, and in accordance with 
an NAIC-FTC understanding, the pro 
posed rules have in no way been ap- 
proved by the Commission. It is proposed 
that the rules in their final form be 
adopted and promulgated by each State 
Insurance Commissioner to assure uni- 
form Yegulation on a nationwide basis. 

As an additional measure of enforce- 
ment procedure for the rules, the Pans- 
ing subcommittee recommended the es- 
tablishment of a permanent committee 
on interpretation with which an indus- 
try committee would confer. This per- 
manent committee’s function would be 
to interpret the rules as applied to ad- 
vertising language, including the devel- 
opment of an interpretative guide; to 


GUIDE TO A. & S. INSURANCE 


Revised Edition of A. & S. Funda- 
mentals Book By R. W. Osler; 
Ideal for Training 

“Guide to Accident & Sickness Insur- 
ance” by Robert W. Osler, vice president, 
The Rough Notes Co., just published is 
a revised edition of a new organized 
discussion of the fundamentals of A. & 
S., having particular significance to the 
agent new to the field, who wants a 
concise yet authoritative introduction to 
accident and sickness insurance, or for 
the established agent who wants a ready 
reference. 

First published in 1952, the new edition 
adds material on reserves, definitions of 
total and partial disability, Group and 
countless minor changes that strengthen 
the treatment and bring it up to date. 
Particularly important for those studying 
the book for license examination (for 
which it is particularly adapted) is the 
addition of a set of questions and prob- 
lems at the end of each chapter. Thor- 
ough indexing and an 1l-page “Glossary 
of Terms” make the book especially use- 
ful as a reference for established agents. 


chairmanship of 
Pansing, Nebraska Director 


encourage report on enforcement and 
compliance; to recommend amendments 
or alterations of the rules; and to serve 
as a liaison between the NAIC and 
other interested Governmental agencies 
in the matter of advertising to which 
these rules relate. 

The rules cover advertising by A. & 
H. companies used in newspapers, maga- 
zines, on radio and in television scripts, 
billboards and similar displays. They 
also apply to descriptive literature and 
sales aids of all kinds, including circu- 
lars, leaflets, booklets, depictions, illus- 
trations and form letters, as well as pre- 
pared sales talks and similar material 
for use by agents and brokers, and the 
representations made by them in accord- 
ance with this prepared material. 

The rules are prefaced with a declara- 
tion that advertising “shall be truthful 
and not misleading in fact or in implica- 
tion,” and that words or phrases whose 
meaning “is only clear by implication 
or by familiarity with insurance termi- 
nology shall not be used.” 

Advertising of benefits payable or 
losses covered, renewability, cancella- 
bility and termination, testimonials by 
policyholders, use of statistics, inspec- 
tion of policies offered, identification of 
insurance plans and benefits provided 
by more than one policy and disparaging 
comparisons of other policies are among 
other subjects covered by the proposed 
rules. 

The advertising code also deals with 
the issue of jurisdictional licensing, 
Group implications, introductory offers, 
third party endorsements, policyholders’ 
service facilities and claims or state- 
ments made about the companies them- 
selves and their financial condition, and 
enforcement procedures. 

















“THE LIVING DEATH of a long disability when 
there is no income is a pitiful, miserable process. 
The demoralization, deterioration and destruction 
of a family unit because of an uninsured disability 
is a tragic thing to observe. Sometimes even more 
tragic than actual death, because life insurance 
programs are destroyed and when death finally 
arrives, the life insurance is gone.” 


From “The Third Hazard” 
Published by Life Insurance 
Agency Management Association 


How far will your client's savings carry the family 
expenses when disability strikes? 


Investigate the 
NON-CANCELLABLE AND 
GUARANTEED RENEWABLE 

TO AGE 65 

DISABILITY INCOME PROTECTION 


offered by 
MASSACHUSETTS CASUALTY 


INSURANCE COMPANY 


50 Congress Street 
BOSTON 9, MASSACHUSETTS 


BROKERAGE BUSINESS 


NAIC and Officials of FTC 
Discuss A. & H. Adv. Code 


A delegation of Insurance Commis- 
sioners, headed by Thomas R. Pansing 
of Nebraska, chairman of the NAIC 
subcommittee on code for A. & H. ad- 
vertising, met November 10-11 in Wash- 
ington, D. C. with staff officials of 
Federal Trade Commission. Under dis- 
cussion was the proposed new code 
upon which Commissioners and industry 
leaders have been working for some 
weeks. The following day the Commis- 
sioners met with members of the indus- 
try drafting committee to consider sug- 
gestions received from FTC. 

There were no comments for publica- 
tion from any of the participants in 
these conferences. However, both Mr. 
Pansing and Charles Grandey, chief of 
the FTC bureau of consultation, indi- 
cated that views were exchanged in a 
harmonious atmosphere, and that there 
is probability of future meetings. 

Besides Mr. Grandey the NAIC dele- 
gation talked to FTC Chairman John 
W. Gwynne and Commissioners Sigurd 
Anderson and William C. Kern. Com- 
missioners on hand included Sheehan 
of Minnesota, Gillooly of West Virginia, 
Pansing of Nebraska, and Deputy Wil- 
liam M. Blake, Jr. and Life Bureau 
Chief Julius Sackman of the New York 
Department. 





POSTAL L. & C. CASE CONTINUED 

The Federal Trade Commission’s false 
and misleading advertising case against 
Postal Life & Casualty has been con- 
tinued indefinitely, pending cross ap- 
peals from Hearing Examiner J. Earl 
Cox’s decisions. The company had sub- 
poened documents bearing upon its par- 
ticipation in the 1950 mail-order insur- 
ance trade practice rules, its part in 


promoting the trade practice conference 
which preceded adoption of the rules, 
and its later observance of the rules. 



































INVITED 


NAIC Meet Programs 
Many A. & H. Session, 


NOV. 28-DEC. 2 IN NEW Yorx 








Semi-Annual Conference to Conside, 
State Control of Adv., Claims, Credit 


Ins., Cancellation, Etc. 





One of the NAIC features of particy. 
lar interest to companies in the acciden; 
and health field will be a meeting o 
the subcommittee of the A. & H. com. 
mittee of the National Association oj 
Insurance Commissioners in New York 
November 28, on state laws governing 
misleading and deceptive advertising 
The subcommittee is under the chair. 
manship of Nebraska Insurance Jj. 
rector Thomas R. Pansing. A new code 
for the A. & H. industry, which has 
been formulated by the Pansing sub. 
committee in conjunction with staf 
members of the Federal Trade Commis. 
sion, appears in this section. The code 
has been given a general tt in or- 
der that a public hearing may be heli 
prior to the NAIC meeting. 

Other sessions of interest to A. & H 
companies scheduled for the semi-annual 
meeting of the NAIC which will be heli 
at the Hotel Commodore, New York 
November 28- December 2 are: 


Monday, November 28 


9:00-10:00—On Company Reports on 
Individual A. & H. Claim Settlements 
(subcommittee of A. & H. committee) 
Wade O. Martin, Jr., chairman, Louis- 
jana. 

9:00 - 10:00—Credit Life & Credit A. 
& H. Insurance Regulations (subcon- 
mittee of Life insurance committee)— 
J. Edwin Larson, chairman, Florida. 

3:00-4:00—Blue Cross—Blue Shield 
(subcommittee of A. & H. committee)— 
Thomas R. Pansing, chairman, Ne- 
braska. 

3:00-4:00—To Study the Problems 
Incident to the Cancellation of A. &§ 
Policies (subcommittee of A. & H. com- 
mittee)—Thomas J. Gillooly, chairman, 
West Virginia. 

3:00-4:00—To Study Reserves _ for 
Guaranteed Renewable A. & H. Policies 
(subcommittee of A. & H. committee)— 
Leffert Holz, chairman, New York. 

4:00-5:00—Advertising Code  (sub- 
committee of executive committee)— 
Thomas chairman, Ne- 
braska. ? 

4:00 - 5:00—Commercial Pension Funds 
& Trusteed Welfare Funds (subcommtt- 
tee of Life insurance committee)—Jo- 
seph A. Navarre, chairman, Michigan. 

Tuesday, November 29 

2:30 - 3:45—Laws and_ Legislation Con- 
mittee—Harvey G. Combs, chairman, 
Arkansas; Paul A. Hammel, vice chair- 
man, Nevada. 4 

4:00 -5:15—Federal Liaison Commit- 
tee—S. H. Goebel, chairman, Kentucky 
—(advertising code subcommittee fe- 
port). 


R. Pansing, 


Wednesday, November 30 


9:00-10:15—Blanks Committee- 
Charles R. Howell, chairman, New Jer- 
sey; F. Britton McConnell, vice chair- 
man, bee & H. claims data). 

10:30 - 12:00—Life Insurance Commit 
une Vale J. Gillooly, chairman, West 
Virginia; J. Edwin Larson, vice chair- 

man, Florida—(Credit Life & Credit A. 
& H. Insurance Regulations). 

1:00 -2:15— Unauthorized Insurance 
Committee—George O. Burt, chairman, 
South Dakota; August Pryatel, vice 
chairman, Ohio. 

2:30 -3:45—Accident & Health Com- 
mittee—Donald Knowlton, chairman, 
New Hampshire; Cyril C. Sheehan, vice 
chairman, Minnesota. (1. Blue Cross- 
Blue Shield; 2. To Study Reserves for 
Guaranteed "Renewable A. & H. Poli 
cies; 3. On Company Reports on Indi- 
vidual A. & H. Claim Settlements; 4 
To Study the Problems Incident to the 
Cancellation of A. & S. Policies; 5. On 
State Laws Governing Misleading and 
Deceptive Advertising; and 6. Any other 
matters submitted for consideration.) 
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$1,028,000,000 BENEFITS PAID 





On A. & S. Policies by Life Companies 
During First Nine Months 
of This Year 

Accident and sickness insurance policy 
benefits paid during the first three quar- 
ters of 1955 by the life insurance com- 
panies of the country totaled $1,028,- 
000,000, according to the Institute of 
Life Insurance. This was $162,000,000 
more than in the corresponding nine 
months of last year. ; 

Group accident and sickness benefits 
accounted for $782,000,000 of the nine- 
month total and were $94,000,000 more 
than a year ago. Individually owned 
accident and sickness policies paid 
claims of $245,000,000 in the nine months, 
a rise of $67,000,000 over a year ago, or 
38% more. 





New York CIO Group Asks 


State Health Insurance 


Enactment of New York legislation 
next year providing for a comprehensive 
state health insurance system, the basic 
cost of which would be met through 
an employer-employe payroll tax, was 
advocated November 13 by the New 
York State CIO Council as part of its 
1956 state legislative program. 

The CIO also urged liberalization of 
unemployment insurance, workmen’s 
compensation and_ disability benefits. 
The Council wants maximum benefits 
under all three programs raised to $40 
a week, plus dependency benefits of $4 
a week for as many as three dependents. 
This would boost the ceiling to $52 a 
week, against a present maximum of 
$36 for unemployment and workmen’s 
compensation and $33 for disability 
benefits. The latter are provided to wage 
earners unable to work because of non- 
occupational illness or accidents. 

Another part of the CIO program 
calls for repeal of the Hughes-Brees 
merit rating formula, under which em- 
ployers get lower job insurance taxes 
when their unemployment rates are low. 

Also proposed was legislation to pro- 
vide for payment of disability benefits 
out of the state unemployment insur- 
ance fund instead of from the present 
payroll tax on workers and employers. 





North American Hosts 
Silver Anniversary Club 


North American Accident Insurance 
Co. was host to 47 members of its silver 
anniversary club, November 10 at the 
Palmer House, Chicago. 

Five new members, who have just com- 
pleted 25 years of service with the com- 
pany, were the honored guests at the 
dinner. Gifts were presented to them 
by Jacob Logan Fox, chairman of the 
company’s board of directors. Miss Mar- 
garet Nelson, personnel director and 
president of the silver club presided 
at the gathering. 

Thirty-one of the 25-year club’s 47 
members are still with the company, and 
their total years of service average 30 
years for each employe. 





Union Bankers Opens Two 
Indiana Branch Offices 


Union Bankers Insurance Co. has 
opened two new branch offices in Indi- 
ana. John W. Richey, vice president and 
agency director of the Great Lakes 
Region, said branch agency organiza- 
tions are being launched in Columbus 
and- Frankfort. 

Managers of the branches will be Roy 
Wood at Columbus and James Ramsey 
at Frankfort. 

The opening of the two branches fol- 
lows by just five weeks the company’s 
initial Indiana agency openings with dis- 
trict offices in LaPorte and Bloomington. 
One week ago two additional district 
offices were opened at Huntington and 
Columbus, 





INS. ANGLES OF COLO. CRASH 


Graham, Charged With Mother’s Mur- 
der, Cannot Collect on Her $37,500 Air 
Trip Policy in Mutual of Omaha 
Behind the headlines of the tragic 

story from Denver, Colo., of the dyna- 

mited airliner of United Air Lines Co., 
resulting in the death of 44 passengers, 
is a $37,500 air trip insurance policy. Re- 
portedly it was taken out by John Gil- 
bert Graham, Denver youth, who admit- 

ted placing a time bomb (made of 25 

sticks of dynamite) in his mother’s lug- 

gage before she boarded the DC6-B 
plane for a trip to Alaska. He plotted 
her death so as to collect the insurance. 

A check made of the coin insurance 
machines in the lobby of the Denver 
airport showed a policy for $37,500 on 
the life of the mother, Mrs. Dorothy 
King. It was carried in Mutual Benefit 
H. & A. of Omaha which owns and op- 
erates the Tele-Trip Policy Co., air trip 
machine venders. However, the policy 
appears to be invalid because Mrs. King 
did not sign the application forms. 

Philip E. Horan, general counsel, 
Mutual of Omaha, advised The Eastern 
Underwriter this week that under 
Colorado law Mrs. King’s son and bene- 
ficiary cannot recover under the $37,500 
policy. He said: “Mutual of Omaha 
would not refuse payment of a policy 
which the insured had obtained in 
his behalf in good faith, even though he 
had not personally fixed his signature 
to the application.” 

It was also revealed that 13 of the 
other passengers who died in this crash 
will be paid a total of $655,000 by Con- 
tinental Casualty, one of the largest 
writers of coin machine travel insurance. 

This plane crash is believed to have 
produced the largest mass murder in 

S. history. Credit for solving the 
crime’ goes to the FBI which assigned 
hundreds of agents to the case to ques- 
tion over 1,200 persons connected with 
the victims. The FBI discovered that 
the air trip policy was purchased by 

Graham either before or after his 
mother boarded the DC6-B plane. 
Graham, in Denver County jail, has 
been charged with the murder of his 
mother by the state of Colorado. 











call or write: 





Now Available 


Major Medical Expense Insurance — Both 
Individual and Family Plans — in 


THE HOOSIER CASUALTY COMPANY 


$5,000 Maximum Benefits . . . Pays in and out 
of hospital 
Ask about Attractive Premium under our Plan 15. 


Example: Man and Wife under Age 40 with two 
children—only $60 Annual Premium. 


For Complete Information, Sample Policy, FREE Sales Material, 


WILLIAM FORD, INC. 
State General Agents, The Hoosier Casualty Co. 
Raymond Commerce Bldg., Newark 2, N. J. ® 








Phone: MArket 2-1371 











Tiernan Named Research 
And Development Manager 


James ‘S. Tiernan thas been appointed 


manager of research and development 
for the accident and health division of 
the American Casualty Co. of Reading, 
Pa. He formerly served with two large 
A.& H. companies, advancing to chief 
A.&H. underwriter. In addition, he 
devised a new classification manual and 
medical guide; conducted a 
program for underwriters and assisted 
in the design of new policies. F 
Mr. Tiernan was educated at Knox 
College and the University of Arizona; 
also served with the U. S. Air Force. 
Darrell O. Smith, vice president and 
manager of the company’s accident and 
health division, states that the research 
and development department is a newly 
created one necessitated by the com- 


A. & H. 


training 


pany’s remarkable growth in 


Mutual of Omaha Opens 
Office in Virgin Islands 


V. J. Skutt, president of Mutual of 
Omaha, that the 
pany is extending its operations in the 
British West Indies by opening an office 
in the Virgin Islands. Mutual is already 
operating in Puerto Rico and the Canal 
Zone. 

Anath E. Jackson, prominent island 
insurance executive, has been appointed 
to represent the company in the new 
territory. He will headquarter in Char 
lotte Amalie, capital city of the island 
group. 


has announced com 


premiums (from $1,000,000 in 1945 to an 
estimated $17,500,000 in 1955). In view 
of the greatly increased writings, con 
stant changes in the industry and new 
trends in A. & H. coverages, the com- 
pany felt it desirable to create a special 
department to be concerned solely with 
the formulation of the newest and best 
in insurance contracts for its agents 
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Move ahead with National Casualty's 
sound protection — the finest in 
Disability Income, Hospitalization & 
Surgical coverages for the Individual, 
Family, Franchise or True Group case. 
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Challenges For Industry 


(Continued from Page 46) 


institutions, achieving great results by 
channeling the force of competition to 
promote social progress. 


Panel on Atomic Energy 


The practicalities of providing insur- 
ance protection in connection with 
peacetime use of atomic energy were 
discussed by a panel of the three execu- 


tives of American Mutual Alliance mem- 
ber companies who have been serving 
on the Atomic Energy Commission’s 


ten-man insurance study group. 
They were A. L. Papenfuss, Wausau, 
Wis., vice president of the Employers 


Mutuals; M. B. Weber, Chicago, vice 
president of the Lumbermens Mutual 
Casualty Co.; and H. W. Yount, Boston, 
vice president of the Liberty Mutual 


Insurance Co. Mr. Yount urged that an 
atomic insurance pool providing possibly 
$10,000,000 of capacity be set up 
promptly, and that all mutual fire- 
casualty insurance companies of the 
United States be invited to join it. He 
said that the Federal Government will 
be wanting a definite answer early next 
year as to what private insurers are 
going to do in this field. His recom- 
mendation was that loss due to radia- 
tion be specifically excluded from fire, 
boiler and machinery, and physical dam- 
age policies, and’ that this coverage be 
made available at a price in separate 
policies. 

The panelists indicated that the losses 
which develop in this field probably will 
involve damage to property rather than 
to people, because the safeguards and 
controls used in connection with atomic 
reactors should permit enough advance 
warning of any “incident” to allow 
evacuation of people who would be en- 
dangered. The problem of cumulative 
liability—which rises because each parts 
manufacturer, contractor, and operator 
might be regarded as having responsi- 


bility for an “incident”—probably should 
be met by writing one policy on each 
reactor which would cover all interests. 


Disposal of Waste 

The panel did not consider it practical 
to attempt to place a limitation upon 
liability by legislation, if only because 
so many jurisdictions would be involved. 
They pointed out that disposal of atomic 
waste—the so-called “atomic garbage’ 
is one of the serious problems, and that 
the reduction of these waste products to 
disposable form probably is the most 
hazardous operation in connection with 
atomic operations. At present there are 
no private organizations doing this 
work. 

Another panel discussion which de- 
veloped considerable interest was con- 
cerned with marketing, coverage, and 
loss and expense trends in the automo- 
bile insurance field. H. L. Toser, 
Stevens Point, Wis., vice president of 
the Hardware Mutuals, pointed out that 
because of financial responsibility legis- 
lation need for protection no longer is 
a primary selling appeal for automobile 
insurance. He said that casualty insur- 
ance, probably more than any other in- 
dustry, has an astounding lack of facts 
about the buying motives of its present 
and potential customers, and that‘a ma- 
jor program of consumer research is 
needed. He said that more advertising 
and public relations activity is needed, 
even though magazine advertising by 
insurance companies has increased some 
26% in the past two years as compared 


with a less than 2% in all magazine 
advertising. 

Harry C. Foster, Utica, N. Y., re 
search underwriter for the Utica Mu 


Insurance Co., said that the out- 
standing trend in automobile coverage 
is broadening protection for private 
passenger automobiles. He said two im 


tual 


portant problems are those of drafting 
a policy which will meet competition 
and still stay within the bounds of the 


principles of casualty insurance, and the 
handling of so-called “uninsured motor- 
ist” coverage. 
Harold J. vice 


Ginsburgh, Boston, 








Robert P. Worden Appointed 
Field Claim Supervisor 


Robert P. Worden has been appointed 
field claim supervisor by American Sure- 
He was employed June 27, 1949, 
in the Buffalo claim office and was ap- 
pointed claim representative in Septem- 


ty Co. 


ber of that year. 

Mr. Worden was transferred to the 
Rochester office in July, 1950. In Sep- 
eM 1952, he was transferred to the 

\lbany office as a claim supervisor and 
was appointed claim manager in Janu- 
ary, 1954. 

On October 31, 1955, he was trans- 
ferred to the home office as field claim 
supervisor. Mr. Worden graduated from 
Albany Law School with an LL.B. de- 
gree. 





Dormer and Novotnak Given 


Zurich-American Positions 
Thomas J. Dormer has been named 
special agent in the fire insurance de- 
partment of the Zurich - American Insur- 
ance Cos. Lawrence V. Novotnak has 
joined the staff as special lines represen- 
tative and will help agents in the Pitts- 


burgh office territory develop burglary, 
fidelity, plate glass, and homeowners 
business. 


Mr. Dormer has been in the fire in- 
surance field for 10 years and, in addition 
to special training, has had experience 
as an underwriter, special agent, and 
state agent. 

Mr. Novotnak has had special training, 
as well as underwriting experience, in 
these lines. 





president of the American Mutual Lia- 
bility Insurance Co., said that the aver- 
age automobile rate level probably will 
be at least 5% and possibly 7.5% below 
what it was in the early part of 1955 
during 1956. With a falling rate level 
and a rising trend in loss cost and ex- 
penses, there will almost certainly be a 
rising loss ratio, and probably a rising 
expense ratio. He said that while it may 


ATOMIC ENERGY FOR INDUSTRY 


Outlined by Kenneth Kasschau_ at 
Recent Meeting of New York 
Surety Underwriters 

The use of atomic energy for indus- 
trial purposes, with the extraordinary 
field of operation thus opened, was out- 
lined before the Surety Underwriters’ 
Association of the City of New York 
this month by Kenneth Kasschau, 
manager of engineering-atomic energy, 
Alco Products, Inc., Schenectady, N. Y. 

Speaking on “Power for Atoms” at 
the meeting of the association at the 
Lawyers Club, N. Y., the speaker dis- 
cussed the chain reaction when an atom 
of uranium is split by fission to release 
atomic energy; traced the operation of 
the series of reactors which have pio- 
neered in the field of atomic energy for 
peacetime industrial use, and described 
a reactor now in use at a military in- 
stallation which produces enough atomic 
energy to power the installation’s utility 
plant. 

The enormous amount of heat gener- 
ated by uranium through fission was 
contrasted by Mr. Kasschau with the 
heat potential of ordinary fuels. A mod- 
ern scientific method of utilizing atomic 
energy for industrial use has been. fab- 
ricated, he said, which does not permit 
radioactivity to escape dangerously, but 
controls it before any harmful amount 
is released. , 

The annual election of officers also 
featured the surety underwriters’ meet- 
ing. Sidney Moritz, Jr., Aetna Casualty 
& Surety Co., was elected president, suc- 
ceeding Fred J. Kehrli, Hartford Acci- 
dent & Indemnity Co., Russell F. Mor- 
ton, Fireman’s Fund Indemnity Co., was 
elected vice president, and George K. 
Sneden, Home Indemnity Co., secretary- 
treasurer. Mr. Morton succeeds Mr. 
Moritz, and Mr. Sneden succeeds S. 
Capotosto, Hartford Accident & Indem- 
nity. 

Newly elected members of the execu- 
tice committee are Joseph R. Asciutto, 
Employers’ Liability Assurance Corp.; 
Peter R. Cummings, Springfield Fire & 
Marine Insurance Co.; Samuel M. Wil- 








not be time to fly storm warnings in  liams, Maryland Casualty Co.; William 
automobile insurance, it may be time J. Flaherty, Aetna Insurance Co., and 
to signal a storm alert. Messrs. Moritz, Morton & Kehrli. 
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ACCIDENT 


LIFE 


FOR THE CAREER MAN who wants to make a better living 
selling Accident and Sickness Insurance... 


INSURANCE SALESMAN with an occasional 


policy to place on a valuable client .. . 


PROVIDENT’S NEW 


ACCIDENT... SICKNESS ... HOSPITAL... SURGICAL 
incentive commission schedule. 

sales literature, designed to make selling 
policies—five in all—written in words the 


prospect can understand. 


and greater indemnity limits, with a mode 
of premium payment to fit any prospect. 


WORLD-WIDE COVERAGE—ALL POLICY FORMS 


Valuable Franchises Available 


IDENT LIFE & ACCIDENT INSURANCE COMPANY 
. Chattanooga -Since 1887 


SICKNESS 





LINE 





HOSPITAL SURGICAL MEDICAL 








Changes in O.L. &T., ra 
B.I. Liability Rates 


NATIONAL BUREAU ANNOUNCES 





For Area and Frontage and Mic, 
Classes; Effective November 9 
in Most States 





Changes in owners’, landlords’ and ten. 
ants’ bodily injury liability insurance 
rates for area and frontage and miscel- 
laneous classifications were announced 
recently by the National Bureau of 
Casualty Underwriters on behalf of jts 
member and subscriber companies, 

Revised rates were effective Novem. 
ber 9 for all states except Florida, Iilj- 
nois, Louisiana, Minnesota, New Jersey, 
New York and Texas. Revised rates are 
effective on that date also for the Dis- 
trict of Columbia, Alaska and Puerto 
Rico, and on January 1 for Hawaii. 

Types of Risks Affected 


The area and frontage classifications 
affected by rate changes include such 
important types of buildings as stores, 
hotels, churches, hospitals, clubs, res- 
taurants, apartments and _ tenements, 
boarding or rooming houses and mer- 
cantile and office buildings. The miscel- 
laneous classifications affected by rate 
changes include, for example, baseball 
parks, exhibitions, golf courses, swim- 
ming pools, skating rinks, real estate 


developments, vending machines and 
self-service laundries. 

The rate changes vary by classifica- 
tion and rating territory and reflect re- 
cent experience incurred by the car- 
riers for each classification and _terri- 
tory. While rates for some classifica- 
tions are increased, others are reduced 
or remain unchanged. 

In some states the rate revisions re- 
sult in statewide average rate reduc- 
tions and in other states in average 
statewide increases. The revisions re- 
sult in an average increase in rate level 
for the country as a whole of approxi- 
mately 2% for the area and frontage 
classifications and approximately 1% for 
the miscellaneous classifications. 


Some Manual Rules Revised 


The Bureau also announced revisions 
of rules in the manuals of liability in- 
surance. Rule revisions in the O.L. &T. 
and M. & C. liability manuals result in 
a broadening of coverage to include 
without additional charge a number 
of “incidental operations” for which 
charges were previously made. The pro- 
fessional liability exclusions applicable 
to numerous classifications are revised 
to make them conform to standard pro- 
visions endorsement language. A classi- 
fication procedure rule is established in 
the O.L. & T. liability manual for “gar- 
den apartments” and for parking areas 
in connection with shopping centers. 





Publish Pamphlet on Auto 
Liability Security Laws 

The automobile liability security laws 
of the states of California, Florida, 
Maine, Michigan, New Mexico, North 
Carolina, Oregon, Rhode Island, South 
Dakota and Vermont have just been 
published in pamphlet form, the Associ- 
ation of Casualty & Surety Companies 
has announced. A supplement to the 
South Carolina pamphlet also has been 
published. 

The new pamphlets are published as 
part of the Association’s supplement 
service, which keeps its loose-leaf book, 
“Automobile Liability Security Laws 0 
the United States and Canada,” up-to- 
date. They contain a summary of the 
salient provisions and the complete text 
of each law. 

All are available from editor, law pub- 
lications, Association of Casualty & 
Surety Companies, New York. 
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= He’s part of one of the country’s largest Ocean 
rised Ff and Inland Marine field organizations. 
a His expert knowledge and training in all phases 
= i of Marine Insurance are readily available to help 
—— = you serve your clients better and to increase 
| | your Marine business. To get in touch with him, 
just call our nearest office or write . . . 
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Affiliated with AETNA LIFE INSURANCE COMPANY ¢ AETNA CASUALTY AND SURETY COMPANY 




















“When I started as a multiple-line agent,” says 


Mr. McDowell, “I began a type of agency in Ames 
that no one had ever heard of. Everyone said it was 
impossible. But I think that in the past thirty years 
we have demonstrated that this-is by far the most 
effective form of insurance representation. We have 
proven to our customers that it is better to buy 
life, accident, casualty, fire, marine and bonds 
from one agency, as they can obtain more personal 
service. And we have proven to ourselves that 


through our Travelers multiple-line approach we 


Mr. EsMonp Ewine, Vice President 
The Travelers Insurance Companies 
Hartford, Conn. 
Please send me further information concerning 
Travelers Multiple-Line Representation. 
Name 


Street - 


City State e 
MI 






“Mabiplo-line colling 
ik more important now : 
han over before” 


says Waldo E. McDowell of Ames, Iowa, 
representing The Travelers since 1925. 


never run out of prospects in some line. A multiple- 
line agency is a powerful figure among other single- 
line agencies. By handling all your prospects’ 
needs and requirements in all lines of insurance 
through one company, you weed out competi- 
tion from other agents and other companies.” 
After more than thirty years of representation 
with The Travelers, Mr. McDowell is well-qualified 
to discuss the advantages of multiple-line selling. 
If you are interested in these possibilities for your- 
self, simply contact The Travelers Branch Office 
nearest you, or send us the attached coupon. 











HARTFORD 15, CONNECTICUT 


including Life + Accident * Group « 
Automobile * Casualty « Fire 





All forms of personal and business insurance 
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